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lar totals of retail and whole- 

trade last year increased 25 
percent over 1945, according to 
th United States Chamber of 
Commerce. 

Non-durable automotive sales 
were estimated to be up 19 per- 
ee while durable turnover of the 
same industry advanced 110 per- 
cen’. Filling station sales shqwed 
a rise of 23 percent. 

* * +. 








Meanwhile, industry sources de- 
clared that steel producers are now 
assured of obtaining the largest 
peacetime first quarter output in 
history, due to wage agreement 
extensions between the steel com- 
panies and the United Steel Work- 
ers (CIO). 

It was added that, barring fu- 
ture labor strife, the breaking 

(See OUTPUT, Page 48, Col. 3) 
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bills to impose restrictions on un- 
ion activities and privileges. 

UAW negotiators at Chrysler 
have reportedly assigned their de- 
mand for a union shop a billing 
equal with that given the wage 
demands. Some sentiment in the 
union’s Chrysler department is 
known to favor a strike call if 
the company continues to insist 
on an open shop. 

Ford is the lone member of 
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DETROIT.—Passenger cars reg- 
istered in the United States totaled 
25,142,527 in 1946, only 9.23 per- 
cent less than the number of cars 
registered in 1941, R. L. Polk & 
Co., statisticians for the automo- 
tive industry, revealed last week. 

Although the number of passen- 
ger cars on the nation’s roads de- 
creased 12.94 percent between 1941 
and 1944, one-third of this loss 
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evity of cars manufactured before 
the war and because anticipated 
scrappage rates during the war 
failed to materialize. Over a 20- 
year period prior to the war, the 
normal passenger car scrappage 
averaged 1,897,764 cars a year. 
“It is now apparent that many 
ears which were supposed to be 
beyond repair and headed for the 
scrap heap never reached there,” 
a Polk official said. “Possibly this 
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Epiror’s Note: Here are the 
weekly reports on prices at deal- 
er auctions. Since there is a de- 
lay in reporting prices, please 
note the date given for each auc- 
tion. 

In addition, it should be kept 
in mind that the prices are 
wholesale for out-of-town buyers, 
and they will mark up the prices 
to allow for profit, but at the 
same time they are retail for 
the city in which the auction 
is held. 

As it is difficult to report the 
condition of the cars, allowance 
must be made in some cases. For 
instance, a car selling far under 
the usual price indicates poor 
condition. 

Charles Stuart reports prices a 
little higher and a number of 
out-of-state buyers, including 
some from Long Beach, Denver, 
Memphis and New Orleans. 

Ken Schaefer attributes to the 
extremely bad weather in In- 
dianapolis the disparity of prices 
in comparison with the week 
previous. As for the sale at New 
Albany, Ind., Feb. 3, he said 44 
percent of the 59 cars were sold. 
Prices on lighter cars were good, 
but the demand for heavier mer- 
chandise was limited. 

* 


* 
Ken Schaefer Co. 
Indianapolis 
(46 percent of cars sold Jan. 30) 
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625 

"40 900 

825 

4 710 

39 2 725 

2 690 

2 675 

2 510 

38 2 475 

"37 2 290 

'35 2 door Setitannieta - 350 
DODGE 

‘46 4 door seeaseiaks 1,850 

"41 +4 door ..... seihsailaada 1,020 
PACKARD 

‘42 4 door adaws 1,075 


Prices Used Cars Brought 
At Dealer Auctions 











PACKARD 
"4h CPO nn eens $ 800 
‘40 4 door. ‘ 
OLDSMOBILE 
'47 2 door - 2,325 
‘46 2 door .. 2,250 
‘42 4 door. 1,170 
, 4) ee 1, 
Cl Cpe 
‘40 2 door 
2 door 
FORD 
‘46 Sta Wag — 1, 
Cl Cpe ......... 1,73 
2 door . 1, 
Cl Cpe :. 
2 door . ie 
4 door .. 1, 
2 door . 1,! 
2 door .. 1,550 
Cpe 1,525 
2 door 1,500 
‘42 Cpe 1,150 
Cpe , . 1,030 
‘41 2 door ts 1,050 
2 door 980 
2 door 960 
2 door 905 
Cpe . 790 
Cpe . 760 
‘40 2 door 600 
4 door 500 
‘37 2 door panieseounvenn : 220 
PLYMOUTH 
‘46 4 door jusdiuewtvediesde 1,590 
1,500 
1,500 
"42 1,300 
1,200 
‘41 900 
875 
840 
700 
655 
sent 600 
550 
"40 850 
675 
525 
*39 850 
500 
385 
"33 seh belaitddiinitiaaeit 175 
GD cciccscccesvccvecsoccsssecescosvensnee 150 
STUDEBAKER 
. a eepeenennprennorees 1,71€ 
4 door 1,706 
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Cpe .. 69C 
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Stuart & Ramp 
Indianapolis _ 
(76 of 106 cars sold; partial list of 
sale Jan. 31) 
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*41 2 door .............. . 1,110 


(See AUCTIONS, Page 48, Col. 5) 








OVER THE FEB. 1 weekend, Detroit appeared to be ready to repel air raiders, for 
the city’s skyways were dotted with barrage balloons, aloft to remind the motoring 
public that new Chevrolets were making their debut. An announcement activity spon- 
sored by the Detroit zone office, appearance of the 26 balloons over as many different 
dealerships climaxed almost a year of effort in rounding them up through War Surplus. 
Inflated with helium and secured by nylon lines, the balloons bore the name of each 


dealership. Left to right, 
and Don Harrig. 


New Front-End Styli 


Joel Smith, W. 


Hugenberg, Bob Denton, Boyce Singleton 


ng, Trim 


Feature ’47 Chevrolet 


DETROIT.—With virtually no in- 
terruption of production for the 
changeover, Chevrolet last week in- 
troduced its new line of passenger 
cars, comprising 11 models in three 
series. 

The three series are the specially 
styled Fleetline, the deluxe Fleet 
master, and the economy-rangé: 
Stylemaster. All show marked ad- 
vances over previous models in ex 
terior styling and trim, and in in 
terior finish and fittings. 

“Not only was the usual shut- 
down for retooling avoided,” 7. 
H. Keating, general sales man- 
ager, said, “but there was vir- 
tually no decrease in the rate of 
output when these models went 
into production. On the day of 
the changeover, the first of the 
new models followed the last of 
the old on the assembly lines al- 
most without a gap. 

The most striking appearance 
feature of the new models is the 
result of a new treatment of the 
front end, especially of the fen- 
ders and hood, through the omis- 
sion of side hood moldings. Fen- 
ders and hood blend both in form 
and in color, to effect simplicity 
and an appearance of solidity, 
which is heightened by the elim- 
ination of hood louvers. 

Front appearance is altered 
greatly, featuring an entirely new 
radiator grille, the massiveness of 
whose horizontal bar members ex- 
tend beyond the grille opening to 
span the front-end sheet metal. 
Widely separated, larger parking 
lamps, of rectangular form, are 





Auto Statistical Center 


AMA Makes Large Truths Out of Little Ones 
To Steer Industry Toward Public Needs 


By Bob Finlay 
Managing Editor 
OME people say that you can 
S prove anything with statistics, 
but you can’t if your bread and 
butter depend on the accuracy of 
the results. 


To auto 
No. 2 of 


men, statistics has no 
connotation of dust on 
. the shelf or distortion 

a Series for a purpose. It is the 
on AMA thing they live by, the 
search for all possible knowledge 
about the product, the people who 
use it and the industry itself. 

It enables them to steer a 
course closer to the needs and 








THE NEW LAND CRUISER which has just been added to Studebaker’s postwar line. 
The model is longer, roomier and more richly appointed than any previously announced 


by Studebaker. Harmonious interior color combinations, deep-cushioning 
fabrics are among features which promise to make the car a 


+ a + 


and quality 
e y 





states. The Land Cruiser will be available only as a four-door sedan. 





the wants of the people. 

That is why statistics is an im- 
portant function of the Automo- 
bile Manufacturers Assn. 

AMA's §sstatisti- 
cal department 
headed by veter- 
an Oscar Pear- 
son, is concerned 
when there is a 
need for collec- 
tion and arrange- 
ment of facts on 
an industrywide 





basis. 

In general, AMA 
Oscar Pearson is the clearing 

house of eco- 
nomic and statistical matter for 


the public, the auto makers and 
the AMA itself. 

In this effort to make large 
truths from the arrangement of 
small ones, Pearson and his staff 
contact about 2,000 sources. 

The results of much of this ef- 
fort is published each year in two 
booklets, “Automobile Facts and 
Figures” and “Motor Truck Facts.” 
These are distributed to 30,000 to 
60,000 organizations and _ individ- 
uals, including dealer groups, edi- 
tors, schools, libraries, congress- 
men, cabinet members and other 
automotive groups. 

The 1946-47 editions of these 

(Continued on Page 46, Col. 3) 





mounted between the lower bars of 
the grille. 

Newly designed decorative fea- 
tures are the chromium-plated die- 
cast name plates near the rear 
edge of the hood, a die-cast front- 
end emblem plate just above the 
grille, and a speed-lined ornamental 
hood ornament at the front of the 
top center molding. 

The smoothness of the front end 
is extended through the door and 
body panels, whose contours are 
unbroken by horizontal moldings. 
At the crease line, where the lower 
panels meet the upper body struc- 
ture, a narrow molding of stainless 
steel fills the crease angle of the 
Stylemaster line, as well as that of 
the higher priced models. 

Fleetline and Fleetmaster mod- 
els (except the station wagon) 
carry ornamental medallions set- 
ting off the tail and stop lamps, 
and Fleetline models have a spe- 
cial identification emblem at the 
rear. 

Body interior changes include 
new instrument panels, new orna- 
mental treatments of the door up- 
holstery panels and scuff pads, new 
colors in garnish moldings, new 
steering wheel and horn button 
caps, and new friction-type adjust- 
able sunshades. 

In all instrument panels, the 
dials, indicators, controls, clocks 
and glove compartment locations 
remain unchanged, but the panels 
and their equipment are new in 
color and decoration. A one-piece 
die-cast radio grille of new design 
is a feature. 

The valve-in-head type engine is 


|| continued without basic change. 


An important chassis change 
is in the means of supporting the 
power plant in the frame. A 
softer, more resilient live-rubber 
transmission support is used, and 
new shear-type rubber side sup- 
ports are designed to absorb 
more torque reaction from the 
engine. 

In many places throughout the 
“plumbing system,” that is, in 
metal tubing carrying liquids, such 
as the hydraulic brake lines, a new 
Dryseal pipe-thread design results 

in metal - to - metal pressure - tight 
joints, eliminating tbe use of seal- 
er compounds. 








Keller Predicts 
Another Year 
To Buyer’s Mart 


NEW YORK.—K. T. Keller, pres- 
ident of Chrysler Corp., forecast 
last week that the buver’s market 
in passenger cars 
will be underway 
in a year. He 
made the predic- 
tion while visit- 
ing the art salon 
in the Chrysler 
building here. 

The steel short- 
age remains a 
critical botthe- 
neck to vehicle 
production, Kel- 
ler said, adding 
that relief is not anticipated until 
mid-year. Lack of other materials, 
“especially copper,” poses other 
current obstacles, he said. 

“There is a heavy demand for 
automobiles, which we are doing 
our best to meet, but those who 
are seeking to purchase must exer- 
cise a little patience at the present 
time,” Keller declared. 

“Conditions are being straight- 
ened out gradually, but with the 
many deterrent influences which 
affected production during the last 
year it would be impossible in a 
short space of time to supply the 
vehicle demand which has accu- 
mulated over the wartime years. 

“These are times when a prime 
requisite is work, and to make this 
work count it is essential that 
enough materials are available to 
complete the tasks which are de- 
signed to benefit automotive trans- 
portation.” 

Keller said he was counting on 
Congress to bring about an intelli- 
gent solution of the problem cre- 
ated by labor’s claims for retro- 
active portal-to-portal pay. 


McDonald Given 
Atlanta Post 


DETROIT.—J. H. McDonald, whe 
first joined Chrysler Corp. in 1925 
and served during the war as as- 
sistant  superin- 
tendent of the 
gun arsenal and 
on the executive 
staff of the man- 
ufacturing _ divi- 
sion, has been ap- 
pointed Plymoutl 
regional manage) 
for the Atlant: 
region. McDon- 
ald’s appointmen’ 
has been an 
nounced by Jos 
eph E. Bayne, general sales man 
ager of Plymouth. 

McDonald’s experience with the 
corporation has included assign 
ments as assistant general man 
ager, parts division; parts and ac 
cessory merchandising manager 
export division; instructor in the 
Chrysler Conference of Busines: 
Management, and Plymouth dis 
trict manager. 


Hartford Plans Tax Hike 


HARTFORD, Conn.—Automobile 
dealers here face a_ substantial 
jump in taxes, as a result of ac- 
tion by the Hartford board of fi- 
nance in adopting a 1947 tax rate 
of 39% mills—an increase of 7% 
mills over the 1946 figure. 


K. T. Keller 








J. H. McDonald 











AT LINCOLN’S 25th birthday ceremonies. Grouped around this historic photograph 
of the purchase of the Lincoln Motor Co. by Henry and Edsel Ford are top Lincoln- 
Mercury and Ford executives who celebrated Lincoln’s 25th birthday Feb. 4. Lift 


right, J. 


Breech, executive vice-president; T. W. Skinner, Lincoln-Mercury general manage 
Albert J. Browning, Ford vice-president in charge of purchasing. The photograph 


R. Davis, Ford vice-president in charge of sales and advertising; Erné st R. 


and 
hows 





the late Edsel Ford, seated at a table, signing the papers which legalized the $8,0 0,000 


purchase in 1922, Standing behind Ford are Henry Ford and the late Henry M. 


land. 


Wilfred C. Leland is seated. See story on page one. 
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URING the last few months 

there have appeared in this col- 
umn speeches given before public 
gatherings in their home towns by 
W. T. Smith, Buick dealer in 
Charleston, S. C., on safety in driv- 
ing, and one by A. L. Sinclair, 
Packard dealer in Washington, D. 
C., on the history of our industry. 
Such efforts are more than worth- 
while. We need to develop an un- 
derstanding public. An understand- 
ing public is a friendly public. 

One important dealer responsi- 
bility, and the basis of public re- 
lations, is employe relationships. 
Therefore, I was glad when I ran 
onto the other day a talk that 
David Geffen, De Soto distributor 
at Utica, N. Y., gave before one 
of the recent monthly meetings 
of his workers. One of the things 
that not only automobile dealers, 
but industry in general, needs to 
stimulate is productivity. I think 
Geffen had some ideas to inspire 
workers and I am sure that he 
will not mind that other dealers 
make use of his thoughts which 
follow: 

“In meetings of this kind, when 
we are all together, perhaps it is 
well to take inventory of conditions 
and opportunities existing in our 
field. V-J Day was 16 months ago. 
We won the war largely because 
of our production facilities. Since 
V-J Day, however, our industrial 
might has declined. Political and 
economic pressures are challeng- 
ing our free enterprise system. A 
system that has brought the high- 
est living standards in the world 
to this nation, and freedom for 
each of us individually to do, say, 
think and buy what we like. 

“While we are concerned with 
national affairs, still we are gath- 
ered tonight to discuss and con- 
sider our own little workKd. A world 
in which we all work together in 
serving automobile buyers and 








owners in this territory. The 
Just Among 
Dealers 





H. Sruart Mepspery (Chevrolet- 
Buick), Ballston Spa, N. Y., born 
Oct. 24, 1881 in Mechanicville, N. Y. 
He took on dis- 
tribution for Re- 
gal in 1910 and 
signed with Bu- 
ick in 1912, be- 
coming sole pro- 
prietor in 1931 
and adding Chev- 
rolet in 1933. Ac- 
cording to the 
New York Deal- 
ers Assn., he is 
the seventh old- 
est dealer in the 
state and has been active in civic, 
business and fraternal organiza- 
tions. He is a past president of 
the Fish and Game Club and was 
district trap shooting champion in 
1923. During the war he headed 
the Scrap drive, maintained an of- 
ficial tire inspection station and 
was an auxiliary policeman. 

. * 7 





H. S. Medbery 


THoMAS MALLon (Ford), Tacoma, 
Wash., born March 15, 1899 in Spo- 
kane. His first sales experience was 
selling mnewspa- 
pers on the Ta- 
coma streets 
when a boy, and 
he won several 
suits of clothes for 
being a star sales- 
man. This dealer- 
ship was award- 
ed to the late Ed- 
ward P. Leonard 
30 years ago, and 
Mallon has been 
affiliated with the 
firm since he was 17 years old. In 
January, 1933, he became sole own- 
er and the name was changed to 
Mallon Motors. The business has 





Thomas Mallon 


been conducted in the same build- 
ing since starting, with additions 
(Continued on Page 42, Col. 1) 


= 
strength of any government de- 
pends on the strength of the indi- 
vidual. An individual’s strength, in 
turn, is determined largely by the 
cooperation one receives from his 


fellow workers. 
* * * 


Must Cooperate 


To Move Ahead 
‘| AM SURE of one thing as I 
stand before you tonight, and 
that is, we are in a good business. 
A lot of businessmen would be de- 
lighted to be so sure of their fu- 
ture as we in the automobile in- 
dustry, if we would but energeti- 
cally embrace our opportunities. 
One thing is certain. People will 
continue to buy and use automo- 
biles. Automobiles have become 
man’s most wanted possession aside 
from food and shelter. Our market 
is sure to expand. There are now 
25 million automobiles in use in 
America. It is estimated that in 
another 20 years this figure will 
be doubled. Statisticians tell us that 
passenger car owners spend on the 
average of $200 a year in keeping 
their cars running. 

“We can increase our share of 
this business in Utica if we will 
cooperate with each other to im- 
prove the efficiency and quality 
of our service to those who pat- 
ronize us. The success of any 
business, such as ours, comes like 
it does for a football team with 
every member constantly doing 
his best and working unitedly to 
reach a common goal. Our goal 
is serving more customers with 
more satisfaction, increasing our 
individual efficiency so more cus- 
tomers will be so satisfied that 
they will return to us and urge 
their friends to do likewise. 

“It is the duty of management 
to supply buildings, tools and good 
working conditions. I will always 

seek your suggestions to constantly 
improve each of these factors in 
our business to keep working con- 
ditions at the highest level. But 
location, tools and merchandise 
amount to little unless we utilize 
them to the best advantage in our 
constant interest in our customers. 

“I sometimes think of an organ- 
ization such as ours as a human 
body. If we are to be strong we 
cannot neglect any part of it. For 
instance, if one of our fingers has 
a felon it is painful not only in 
that finger, but interfers with the 
operation of the entire body. There- 
fore, we are all interested in elim- 
inating the sore spot so that we 
members of that body can unitedly 
go forward without having pain or 
weakness holding us back. 

* * + 


Serving Auto Owners 


Better Is Goal 


“T)\URING these times when na- 
tional conditions are unusual 
and fraught with conditions that 
look discouraging, we to assure 
our own place in this world, should 
concentrate on the opportunities 
immediately before us. 


“As I said before, I am certain 
that if all of us utilize and con- 
tinue to improve our individual 
abilities, if we resolve to be cour- 
ageous in overcoming all difficul- 
ties, if we will constantly and 
continuously express interest in 
each of our customers, whether 
the assignment is minor or im- 
portant, we will continue to grow 
and expand and thereby provide 
more opportunities for each of 
us who has chosen to work here. 

“In conclusion, let me thank each 
and every one of you for your loy- 
alty in the past. Let me encourage 
you to unitedly cooperate so that 
we may continue to serve more and 
more customers more and more 
satisfactorily to each of them indi- 
vidually. Let each of us rededicate 
ourselves with renewed devotion to 
our chosen task of serving automo- 
bile owners. I am sure in inspiring 
you to this resolve that we can 
all look forward to a happy and 





prosperous future.” 








Here’s Schedule 
| For Events at 


NADA Parley 


WASHINGTON. — With final 
plans completed, the first postwar 
convention of NADA will come to 
order at 10 a. m. next Monday 
(Feb. 17) in Convention Hall, At- 
lantic City. 

Preceding the official opening 
of the convention will be a meet- 
ing of the executive committee 
at 12:30 p. m. Saturday. 

On the same day, the New Jersey 
Automotive Trade Assn. will be 
host at a cocktail party for NADA 
directors and ATAM. 

Directors will hold a meeting at 
10 a. m. Sunday, followed by their 
luncheon to which auto trade as- 
sociation managers will be invited. 
ATAM meetings will be in session 
at the Marlborough-Blenheim hotel. 

E. G. FitzHenry, convention 
chairman and NADA treasurer, will 
call the dealers to order Monday 
morning in Convention Hall. 

W. L. Mallon, of Newark, presi- 
dent of NADA, will take over the 
convention and introduce’ the 
speakers on the morning program. 


The Monday afternoon session 
will be called to order by M. O. 
Anderson, of Seattle. Between 8 
and 10 Monday evening there will 
be open house at the Traymore 
and Chalfonte-Haddon Hall, and 
at 9:30 that evening the grand 
ball and officers’ reception wili be 
given in the Convention Hall. 
FitzHenry will call the session 

to order Tuesday morning at 10 
and President Mallon will presidc 
at the NADA membership meeting 
at 2:30 that afternoon. At 9 p. m. 
Tuesday will come the grand fea- 
tured entertainment by Broadway 
and Hollywood stars. 


The directors will meet at 10 
a. m. Wednesday, which will 
mark the end of the convention. 
Milton Berle will be master of 

ceremonies for the grand finale en- 
tertainment, Tuesday night. In ad- 
dition to Berle, there will be on 
the program: Kathryn Grayson, 
motion picture star; Johnny John- 
ston, of stage, radio and screen; 
The Hartmans, dance satirists; 
Sugar Chile Robinson, seven-year- 
old piano prodigy, and the Holiday 
Girls, dancers. 





We’re Sorry 

Due to a clerical error, Auto- 
motive News’ table on new car 
dealers (Feb. 3) reported De 
Soto’s 1946 total as 4,115 and 
1941 as 3,102. 

The correct figures are 3,224 
for 1946 and 2,880 for 1941. 





Beatty Tells Colorado Dealers .. . 





Gyp 


s Still Harrassing 


Legitimate Dealers 


By Ira Alexander 
Staff Correspondent 

DENVER.—Fly-by-night dealers 
are still gypping the public and 
making it difficult for legitimate 
dealers to operate, according to 
E. Jack Beatty, regional vice-pres- 
ident of NADA, who spoke before 
the annual meeting of the Colorado 
Motor Car Dealers Assn. here Jan. 
31. 

This type of dealer, Beatty ex- 
plained, is selling new cars at 
prices far in excess of what the 
legitimate dealer is asking. He 
added that the result is a “black 
eye” for the industry which must 
be corrected by a public-relations 
program to show the public that 
the legitimate dealer is a good 
citizen, a good business man and 
a good dealer. 

Beatty, co-owner of MHoskins- 
Beatty (Oldsmobile) Motor Co., 
Denver, outlined the work being 
done by the newly formed NADA 
Public Relations committee, of 
which he is a member. 

This group has undertaken a 
national program intended to ac- 
quaint the general public with 
the real position of the new car 
dealer in these reconstruction 
days. By means of large posters 
to be prominently displayed in 
salesrooms, repair departments, 
windows and elsewhere, the pub- 
lic is to be told that the legitimate 
new car dealer is selling new 
cars at list price, that they are 
not accepting bonuses and are 
not forcing car buyers to pur- 
chase extra accessories. 

The report of the legislative com- 
mittee showed that the Colorado 
association is sponsoring only two 
bills in the state legislature. One 
would amend the state licensing 
law. At present anyone may obtain 
a license. 

The amendment sets limitation 
on the securing of a license. It 
prohibits a person operating 
from a private residence, a hotel, 
a boarding house or other loca- 
tion unless the entire first floor 
of the address is given over to 
the automobile business with 
proper signs on the building nam- 
ing the business. Also a business 
cannot be conducted from a lot 
unless there is a building on 
the lot or adjoining it. 

The other bill seeks to do away 
with the present merchandise tax 
on dealers’ used car stocks. The 
original owners of these cars paid 
a sales tax. If this bill passes, it 








utors, chosen vice-president; Earl Dahlem, 
(Ford), elected treasurer; Mildred Haskins, 
of J. E. French Co., 
(Nash), named secretary. 


Charleston (S. C.) Fort Sumter hotel. 


T. Wallace, Charleston, 8S. C., 


burg with a total 





Dodge-Plymouth distributors, 


Left to right, 
Kk. B. Lentz, NADA director, South Carolina, City Motor Car Co., Spartanburg, S. C.; 
C. G. Vogell, chairman of Legislative committee for state i} 
guest speaker; J. Robertson Paul, 
chairman and vice-president of the state association; A. H. Easterby, president, state 
association; Mrs. A. H. Easterby, Greenville, S. C.; 8S. C. Berry, secretary-treasurer, 
state association. District meetings were also held in Florence, Columbia and Spartan- 

attendance of over 400 members, legislators 


Dealer Activities 





AT SAN FRANCISCO Dealer Assn. meeting, Ed. Lowery, head of Van Etta Motors 
(extreme right) after two years in the president’s office, congratulates J. E. French jr. 
(second from right) on his election as head of the dealer group. Left to right other 
officers are: Bob Waters, president of James F. Waters Inc., De Soto-Plymouth distrib- 


partner-manager, William L. Hughson Co. 
now in her sixth year as manager; French 
and Bill James of James Motors 





AT COASTAL DISTRICT meeting of South Carolina Auto Dealers Assn., held at 


Solicitor of Charleston Circuit; 


tion; State S t 0. 
presiding district 





will save Colorado new car deal- 
ers between $50,000 and $75,000 per 
year. 

Lamar Puett, Chevrolet Sales, 
Fort Morgan, was elected presi- 
dent. Three vice-presidents were 
elected as follows: Harry Mac- 
Donald, Strange Garage (Buick), 
Colorado Springs; Walter Hurd, 
W. K. Hurd (Pontiac), Pueblo, 
and E. J. Barnes (Ford), Ster- 
ling. 

Two directors were elected— 
Henry Davidson, Metropolitan Pon- 
tiac, Denver, and Thomas Young, 
Walsenburg. Directors reelected 
are: 

Charles Graves, Amamosa; W. E. 
Carey, Arvada; George Day, Au- 
rora; W. G. Arnold, Boulder; Har- 
old Gray, Brush; W. T. Berry, 
Canon City; Cady L. Daniels, Colo- 
rado Springs; W. E. Bozman, Cor- 

(Continued on Page 44, Col. 4) 


Yarrington Heads 
New York City 


Dealer Group 


NEW YORK.—Fred L. Yarring- 
ton, vice-president and general 
manager of Glidden Buick Corp., 
Manhattan, was 
elected president 
of the Automo- 
bile Merchants 
Assn. of New 
York, Inc., at a 
board of direc- 
tors meeting here 








last week. 
Others elected 
are: Verne L. 


Murray, president 
of Murray Pon- 
tiac Co. Ine, 
White Plains and New Rochelle, 
first vice-president; Walter H. Cas- 
well, president of Caswell Motor 
(Ford) Co. Inc., New York, second 
vice-president, and Nelson K. 
Mintz, South Shore Midway Ga- 
rage, Great Kills, secretary-treas- 
urer. 

Also elected at this meeting were 
11 new directors. They are: 

James Berrigan, Martin Berri- 
gan, Inc., Bronx; M. C. Gale, Pack- 
ard White Plains, Inc., Westches- 
ter; Charles Gewelb, Parkchester 
Hudson Motors, Bronx; Leo Line- 
han, Linehan Oldsmobile, Ince., 
Westchester; J. K. Longyear, 
Brown Longyear Motors, West- 
chester; J. R. Lynch, L Motors, 
Manhattan; Adolph Merdinger, 
Bridge Motors, Inc., Bronx; A. W. 
Pickett, A. W. Pickett, Inc., Man- 





F. L. Yarrington 


hattan; James Ruckle, Ruckle 
Pontiac Co., Westchester; Dave 
Spielman, Spielman Chevrolet 


Corp., Manhattan, and H. A. Tur- 
nure, Turnure & Blood, Inc., Man- 
hattan. 

J. W. Farlow continues as gen- 
eral manager of the association. 


W. Va. Senate Ok’s 


Driveaway Curb 


CHARLESTON, W. Va.—A bill to 
repeal West Virginia’s 1939 law un- 
der which highway automobile 
transports may carry only two in- 
stead of four cars was passed by 
the state senate, with only one dis- 
senting vote, and sent to the house. 








Wisconsin Dealers Name 


Sander as Fieldman 
MADISON, Wis. — Appointment 

of Lester W. Sander of Madison 

as a fieldman has been announced 


by the Wisconsin Automotive 
Trades Assn. 
A series of local automotive 


dealer meetings throughout the 
state is now being arranged by 
Sander and Louis Milan, executive 
manager of the association. 





Pixley Gets Supercargo 
The L. B. Pixley Truck Co., 2508- 
14 Cuming St., has been appointed 
distributor of Supercargo truck 
trailers for the state of Nebraska 
and western Iowa. The firm will 
also continue as distributor for 





and guests. 


Diamond T trucks, 
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WE STAND FOR: 


1 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. | 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. | 5. A return to the pre- 
cepts of independence and the rewards of applied 





AUTOMOTIVE 





NEWS 
energy und ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








The Buyer’s Market Is Here; 


How Many Know It? 


- erry is no kidding about it now. That buyer’s market, 
which everybody has been warning everybody else about, 
is here now for a great number of dealers. 

The trouble is that some of the dealers who are right in 
the midst of it do not recognize it as yet. They’ve still got 
a long list of names on their lists—and spring is coming, 
so why worry. 

Well, maybe spring will provide a momentary pick-me-up, 
but the hangover will follow quickly. 

There are reports of some dealers burying their heads 
in the sand. They don’t want to find out what their true 
position is too quickly. It has been so wonderful to have 
customers grabbing for their merchandise before the 
dealers get it. 

But it is time—past time—to take a real good look. Every 
dealer should find out just how good those names on his 
waiting list are. He should check a cross-section of them 
to find out just how many are ready and able to buy right 
now. And, in checking, he should make sure that the cus- 
tomer knows the total price of the car and how high the 
payments will run if the buyer puts down the minimum 
one-third. 

By checking, the dealer can find out how many of those 
so-called customers have bought other cars, how many are 
no longer interested, how many are going to wait for ad- 
vanced models, and, finally, how many are ready to come 
in and lay the money on the line. 

We’re betting that the dealer will be surprised at the 
comparatively small percentage that will fall into that last 
classification. 

Then the dealer should estimate how many cars he is 
likely to get in the next six months or so. He’ll get a pretty 
good idea of his position. 

After that, the dealer should check up on his operation. 
Is he in a position to sell? 

Automotive News has found that there are now some 
46,000 new car dealers who are going to be in the com- 
petitive market with him. 

This looks like the high point in dealerships. Some are 
going to fade in the hot battle of competition. 

You do not have to be among that group, if you keep your 


e 





Not much of a surprise to most 
of us was the fact that the mar- 
ket took a very definite turn for 
the better last week. Whether you 
follow it closely or peek at it cas- 

ually once in a 
iauenee Unt while as I do, you 

“are certain to 
agree that Wall Street has the 
uncanny faculty of acting as a 
reliable barometer of future trends. 
It is as sensitive as a weather 
vane, and woe betide him who will 
not trust its predictions. Now busi- 
ness conditions have taken a turn 
for the better, prompted undoubt- 
edly by a settling down of labor 
conditions which since V-J day 
have kept us all in a high state 
of jitters. Reports from all over 
the country indicate the turn. De- 
partment store sales in January, 
for example, showed amazing gains 
over the same month in 1946. Car 
loadings and industrial output in- 
creased while inventories, which 
had begun to cause some alarm, 
began to recede. 

oe * + 

EVEN CAR and truck produc- 
tion figures for U. S. and Canada, 
as estimated exclusively by AvutTo- 
MOTIVE News, hit a new record high, 
hitting the 100,000 mark, which 
has long been a goal. At this rate 
we will soon be on the way to the 
half-million vehicles which we 
should be shipping every month. 
So far as I have been able to 
learn, there is still the same buy- 
ing pressure being exerted on deal- 
ers in every section of this coun- 
try, and the export market de- 
mands are becoming more acute 
as other nations adjust their post- 
war economy. No one expects this 
demand to last forever, but no one 
to date has dared even hazard a 
guess on when it will be abated. 
Certainly no one with whom I have 
talked even considers that the de- 
mand for new cars and trucks can 
be satisfied in the current year, 
even if the factories, freed from 
labor stoppages, can operate con- 
tinuously. There is every good rea- 
son to be optimistic! 

* * + 
THERE IS, however, every good 
reason, whether you are making 
or selling new cars or engaged 
in the publishing business as I am, 
to adjust our own sights and cor- 
rect the weaknesses in our own 
operations, looking forward to the 
day when things will not be as 
easy or the outlook as rosy as it 
appears today. I am writing this 
down and putting it in print, no 
more for the benefit of you who 
read this than for myself and my 
own organization. It has become 
trite to preach about the benefits 
of building goodwill during times 
like these. One has to cultivate 
an attitude far from his natural 
inclination, if he can show the 
same consideration for the welfare 
of his customers and their best in- 
terests in a period when it is so 
easy to say: “Sorry, no bananas 
today, but come around next week 
and maybe I'll have ’em!” A good 
fruit salesman would take time to 
tell his customers how tough it 
was to get bananas, how hard he 
was trying to get them, that if 
anyone in his town got bananas 
it would be his firm, and that the 
first customer he would like to 
sell bananas to would be the per- 
son to whom he was talking! 
aK * * 

NO MATTER what goes on in 
Washington or the United Nations, 
there are good times ahead for 
these United States—which means 
for you and me. Labor has learned 
(we hope) that you cannot keep 
the cake and eat, it, too! The rest 
of us have learned that there are 
many things we can correct in our 
own businesses that we have set 
about doing some of the things we 
have too long neglected. The total 
of these attitudes is reflected in an 
improvement in general business 
which Old Man Wallstreet has in- 
terpreted as a mighty good sign!— 
G.M.S. 





When did YOU get into the automo- 
bile business? If you can qualify up to 
and including 1922, you should be a 
member of AUTOMOBILE OLD TIM- 


A.O.T., head- 
quarters, Hotel Roosevelt, New York 17. 








organization on its toes. 
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‘That New Hupp 


This is an open forum for the discussion of any sunject of interest to our 
readers. and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name witb the assurance that it will not be 
used. if you so request. Address Editor, Automotive News, Detroit 26. Mich. 
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A Skylark, Maybe? 

I have read in the Jan. 27 issue 
of Automotive News that a Durham 
(N. C.) party claims to have seen 
a new Hupmobile in Philadelphia 
recently and asks you to verify his 
claim. In the editor’s note you 
state what information you have 
on Hupp operations, and you also 
ask for possible clarification from 
AUTOMOTIVE News readers, of which 
I am one. 

My information concerning Hupp 
operations is the same as that of 
yours. Early in 1946 I received a 
letter and statement emphasizing 
the fact that Hupp was to resume 
operations as a parts, etc., con- 
tractor. Unless some custom-built 
car has been manufactured (un- 
likely) or Hupp has resumed auto 
manufacturing in privacy (unlike- 
ly), I have no reason: to believe 
that Hupp is building automobiles 
again. 

My theory is this, however: I 
have no idea how much the Dur- 


ham party knows about auto 
makes, styles, and series (it’s an 
avocation with me), but I think 


he saw an extremely well-preserved 
Hupmobile Skylark, that car with 
the Cord-like, Hollywood Graham- 
like body design. My reason for 
writing this is not to be sarcas- 
tic, but merely to point out a 
theory. 

R. L. Polk & Co. data show 
that only about 300 Skylarks were 
registered in 1940-41. I have seen 
only four of them myself (in the 
Northeast and Far West), and it 
is possible the Durham party saw 
a Skylark for the first time. It’s 
a good theory, I think, because 
many laymen have never heard 
of a Hollywood Graham, much 
less a Hupp Skylark. 

Before I close, I should like to 





say that I enjoy reading Auro- 


MOTIVE News very much. It is truly 
the authoritative magazine of the 
industry.—Harry M. Taytor, Sul 
Ross College, Alpine, Tex. 


Disagrees 

I have just finished reading “A 
Word in Edgewise” in the Jan. 20 
issue of Automotive News and 
must say that it leaves me some- 
what amazed. 

It has been my pleasure, and I 
mean pleasure, to be associated 
with the automobile business in 
a white-collar capacity for 22 
years and have yet to be called 
a “crank,” at least to my face. 
Nevertheless, I take issue with 
you as regards the lowering of 
taxes at this time, even though 

(See LETTERBOX, Page 50, Col. 2) 


Coming Events 


FEBRUARY 

Feb. 17-18—Atiantic City. Annual conven- 
tion of National Automobile Dealers 
Assn. 

Feb. 26-March 2—Houston, Tex. Southwest 
Automotive Show (parts and equipment) 

MARCH 

March 2-5—Tulsa, Okla. (Mayo 
Spring meeting of the American 
ciety of Mechanical Engineers. 

March 10—New Orleans (Hote! Roosevelt). 
Annual meeting of Louisiana Auto Deal- 
ers Assn. 

March 19-20—Des Moines (Fort Des Moines 
Hotel). Annual convention Iowa Auto- 
mobile Dealers Asan. 

March 19-22—Houston, Tex. 








Hotel). 
So 


(Rice Hotel). 


Annual convention of American Society 
of Tool Engineers. 
APRIL 
Apr. 9-1l—New York (Hotel New Yorker). 
SAE Spring Aeronautic meeting. 
Apr. 16-18—Chicago (Hotel Stevens). SAE 
Transportation meeting. 
MAY 


May 1-2—Wichita, Kan. (Hotel Lassen). 
SAE Personal Aircraft meeting. 

May 6-10—Chicago (Stevens Hotel). An- 
nual convention and exposition of Soci- 
ety of the Plastics Industry. 
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N MANUFACTURING, time saved is production 
gained. With thousands of men and machines 
working together to produce countless thousands 
of parts, each related to the others, minutes can 
mean millions. Thus, at the Ford Motor Company, 
scientists, engineers and technicians are ever 
working toward easier time-saving methods. . . 
greater accuracy .. . higher quality. Here is a 
recent development: 


ut Front with 






















Mobile subasetors Helps Guard Ford Quality 


One of the chief elements in the mixtures that go into 
the huge steel furnaces at the Rouge is steel scrap, 
received in jumbled car-load lots. The exact chemical 
complexion of each lot must be carefully determined, in 
order that it will give the proper result when re-melted. 
Once, with older methods, this meant that samples had 
to be carried to the chemical laboratory and there drilled 
and analyzed. Here was wasted time, wasted effort. 


Today a Ford-designed mobile laboratory unit carries 
out on-the-spot steel analysis as the scrap is received. 





-> 


FOR D MOTO R C 


Mounted on a truck, the lab-on-wheels contains a spectro- 
scope for visual analysis, chemical spot testing and color 
carbon test equipment, a portable grinder for spark test- 
ing, and gasoline-driven generator for power. 


Making its daily rounds, this novel laboratory serves not 
only in saving time, but also through vigilantly watch- 
ing over the quality of the steel that goes into every 
Ford-built car and truck. Here, far from the final assembly 
lines, quality is guarded, that Ford products may be ever 
better—to keep Ford “Out Front’? with owners every- 
where, and Ford Dealers ‘Out Front’? with Ford. 
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LANSING. — Michigan new-car 
dealers and James B. Powers 
(Pontiac), Detroit, squared off 
again last week when the Detroit 
and Michigan associations filed a 
petition demanding that Powers’ 
month-old license be revoked. 

Atty. Gen. Eugene F. Black, re- 
cipient of the petition, ordered Sec- 
retary of State Fred M. Alger jr. 
to investigate the charges made 
in it. Alger reinstated Powers’ li- 
cense on Jan, 13, 

Black reported, meanwhile, that 
Powers has paid in full the 
state’s $34,000 claim against 
him for back sales taxes. The 
state will now move to dismiss 


Ditz and Norman 
Picked to Assist 
Ward at Pontiac 


PONTIAC.—L. W. Ward, general 
sales manager of Pontiac Motor, 
announced last week appointment 








w. A. ©, Ditz 


Norman 


of A. C. Ditz and E. W. Norman 
as assistant general sales mana- 
gers. Both are veteran sales exec- 
utives of the division. 

Appointment of R. R. Hutchin- 
son as assistant chief engineer of 
Pontiac in charge of current engi- 
neering and new projects was an- 
nounced by General Manager 
Harry J. Klingler. 

Klingler also announced new re- 
sponsibilities for top Pontiac pro- 
duction executives in anticipation 
of increased manufacturing sched- 
ules. 

D. J. Dunlop, formerly general 
night superintendent, becomes as- 
sistant to the general manufactur- 
ing manager, S. W. Ostrander. 

Buell E. Starr, formerly general 
day superintendent, now is manu- 
facturing manager. 

Ray J. Longpre, general superin- 
tendent of material, becomes pro- 
duction manager in charge of ma- 
terial department, parts warehouse, 
traffic and central stores. 

A. F. Johnson becomes general 
night superintendent, and A. V. 
Handren will handle special as- 
signments. 

Ditz came to Pontiac in 1935 
after a decade of sales experience 
with other automotive companies. 
He was New York zone manager 
at the time of his promotion. 

Norman, former Chicago zone 
manager, joined the Pontiac sales 
- organization after 12 years with 

another manufacturer. 


Sandusky Dealers Elect 


Ball as President 

SANDUSKY, O.—New officers of 
the Sandusky Automobile Dealers 
Assn. are A. A. Ball (Dodge- 
Plymouth), president; A. E. Braden 
(Willys-Reo), vice-president, and 
F. A. Link (Buick-Pontiac), secre- 
tary-treasurer. 








Renew Powers Fight 


Michigan Dealers Blast New License As Illegal; 
State Wins $34,000 Tax Claim 


the five-year-old suit against the 
dealer, Black said. 

Wilber M. Brucker, former gov- 

ernor of Michigan and attorney for 
the Detroit Auto Dealers Assn., in- 
dicated that the move against Pow- 
ers would be pressed despite the 
tax settlement. Brucker said the 
petition set forth the following 
charges: 
l Alger granted Powers a 1947 li- 
* cense on the same day he made 
application. This constituted a vio- 
lation of the dealers’ licensing act, 
which provides a 30-day wait. 

(Powers said Friday that his li- 
cense application had been on file 
since late 1944. He discounted the 
petition, asserting that it was based 
on legal technicalities.) 
¢ The law provides that hearings 

must be held in the 30-day in- 

terim if the public wishes to con- 
test the application. None was held, 
another violation, according to the 
petition. 
3 Former Secretary of State Her- 
*? man H. Dignan, who rescinded 
Powers’ license in 1944, showed, ac- 
cording to the petition, that Powers 
engaged in unethical practices by 
attempting to evade the state’s 3 
percent sales tax. Dignan contended 
Powers’ explanation that the taxes 
were incurred by another dealer- 
ship corporation was a subterfuge, 
since “Powers himself was the key- 
stone and controlling influence of 
the other corporation,” it was 
charged. 

Powers’ conduct in the case was 

described as “inconsistent.” 
After Dignan cancelled his license 
in the tax dispute, the petition re- 
counts, he filed a suit attacking the 
constitutionality of the license law. 
But subsequently, it goes on, he 
made a series of offers to settle 
the claim in order to regain a li- 
cense. (Powers had been allowed 
to operate his business during the 
litigation under a court injunction.) 

The petition also declares that 
in the course of the legal pro- 
ceedings, Powers repeatedly de- 
nied that he engaged in used- 
car sales. In his 1947 license ap- 
plication, however, Powers stated 
that he was “a new-car and used- 
car dealer,” according to the pe- 
tition. 

The petition was filed by Brucker 
and signed in behalf of all associ- 
ation members by H. C. Johns, 
DADA president, and James Mason, 
executive committee member of the 
Michigan Automobile Dealers Assn. 


Schultz Is Named 
To Lincoln Post 


DETROIT.—Carl F. Schultz, for 
18 years a production engineer at 
Oldsmobile, has been appointed 
Lincoln - Mer- 
cury resident en- 
gineer, according 
to T. W. Skinner, 
general manager. 

Schultz will be 
stationed at the 
Lincoln plant, 
West Warren at 
Livernois, and 
will act as liaison 
representative, co- 
ordinating the 
work of the de- 
signing engineers with that of the 
manufacturing departments of Lin- 
coln. In his new position he will 
work closely with H. H. Gilbert, 
chief engineer. 








Cari F. Schultz 
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HIS 1S THE first Ford truck off the Ford Motor Co.’s new $2,100,000 truck assembly 
at the Highland Park (Mich.) plant. Noan Pringle, utility man, tightens the last 


screw, as E. J. Wedge (center), superintendent of the Highland Park plant, and Barney 


‘Laney, truck and bus superintendent, 
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With Olds on Coast . 





ROSS LYNCH, right, Oldsmobile dealer in Yakima, Wash., and Frank Dunn, sales 


Co., 





manager of Riach Old 


ttle, confer with S. E. Skinner (left), Oldsmobile’s 


general manager, at a meeting in Portland, Ore. Meeting with the dealers from the 
Pacific Northwest cities, Skinner outlined plans for the largest production program in 


Oldsmobile’s history. 





MORE THAN 150 Oldsmobile dealers from Oregon, Washington, Montana and Idaho 
convened in Portland, Ore., for a conference with S. E. Skinner, general manager 


eT 


*s general sales manager. Left to right 





of Oldsmobile, and D. E 


are: W. A. Finney, Oldsmobile district representative; Harry Henricksen, Henricksen 
Motor Co., Kalispell, Mont.; Ben Oertli, Oertli Oil Co., Hamilton, Mont.; C. C. Ander- 


son, Placer Motors, Helena, Mout., 


Oldsmobile Co., Great Falls, Mont.; E. 


and Deer Lodge, 
‘. Jaqueth, Jaqueth 


Schroeder 
Libby, 


Mont.; Del Carter, 
& Charnholm, 


Mont.; Fred Turmell, Turmell Motor Co., Missoula, Mont.; Barney Ryan, Empire Auto 
& Implement Co., Bozeman, Mont.; Ralston, and R. E. Schroeder, Schroeder Oldsmobile 


Co., Great Falls, Mont. 





Getting [t Straight 


Neb. Haulers Allowed to Record ‘Remarks’ 
In Hearing on Bill Raising Limits 


LINCOLN, Neb.— For the first 
time in the history of the Nebraska 
legislature a recording of a com- 
mittee hearing was made when a 
measure to permit certain kinds 
of trucks to carry heavier lads 
and travel at higher speeds was 
debated before the public works 
committee. 

Appearing with the recording 
equipment, Paul Helpine, general 
manager of the Nebraska Motor 
Carriers Assn., asked the commit- 
tee if it would permit a record- 
ing. 

Sen. C. Petrus Peterson of Lin- 
coln, chairman of the committee, 
said that so far as he knew it 
never had been done. He inquired 
why the recording was desired. 

Halpine replied that in the past 
“certain remarks have been made 
about motor carrier legislation by 
representatives of other forms of 
transportation” and that his as- 
sociation wanted a complete rec- 
ord if any such remarks were 
made. 

When questioned further, Halpine 
said he was referring to the fact 
that representatives of railroads 
and railroad brotherhoods often 
oppose motor carrier bills. He said 





Ford Reports 
2 Records for 
Tractor Output 


HIGHLAND PARK, Mich.—Two 
new production records have been 
set by the Ford Motor Co.’s trac- 
tor division, according to an an- 
nouncement last week by Harold 
J. Robinson, manager of the High- 
land Park tractor plant. 

January’s production totaled 8,750 
units, a new monthly high, and 
output for 1946 was 59,773 Ford 
tractors. This was the best produc- 
tion year in Ford tractor history, 
Robinson said. 

The 1946 production accomplish- 


ment was made despite the fact) 
the plant worked only 185 days| 


during the year, he added. 
The Highland Park plant also 


produced 1,326,517 pounds of trac- 


tor service parts in January. 

Projecting present 
schedules into the future and bar- 
ring work stoppages and short- 
ages, it is expected Ford will pro- 
duce 100,000 tractors during 1947, 
Robinson said, 





production | 


there can be arguments about the 
accuracy of shorthand records, but 
“there can’t be much argument 
about a transcription.” 

After a brief closed committee 
session, Sen. Peterson announced 
this policy: The recording can be 
made. However, every person who 
appears before the committee will 
be advised that his remarks are 
being recorded. If he objects, his 
voice will not be recorded. The 
committee must be given a copy of 
any recording. 

“These are public hearings,” Sen. 
Peterson said, “and any citizen has 
a right to take down anything 
said here. But recording the voice 
is a different matter. It is some- 
thing like taking a picture.” 

When Halpine began to talk for 
the bill, Sen. Lloyd Kain of Lex- 
ington, a committee member, 
asked: 

“Are you on the air now?” 

“Yes, sir,” replied Halpine. “I’m 
very happy to have my voice re- 
corded.” 

Rising later to speak in oppo- 
sition, George Holdrege, Omaha 
attorney and lobbyist for the 
Union Pacific railroad, said: “It’s 
perfectly all right to record what 
I have to say, Mr. Halpine. Pll 
be fingerprinted, too, if you want 
that.” 

Holdrege said he had not been 
directed by Union Pacific officials 
to appear against the bill, but ap- 
peared on his own. He said the bill 
would help mainly over-the-road 
truckers, most of whom have head- 
quarters outside Nebraska. 

Action on the bill was deferred 
by the committee pending further 
study. 


G-P Approves 
Asset Shift to 


Kaiser-Frazer 


WILLOW RUN, Mich.—Stock- 
holders of Graham-Paige last week 
approved at a special meeting the 
sale of the company’s automotive 
assets to Kaiser-Frazer, it was an- 


‘nounced by Joseph W. Frazer, 





chairman. 

Frazer said that 59.3 percent of 
the 5,024,033 outstanding voting 
shares of the company had been 
voted in favor of the agreement. 
Less than 4 percent were opposed. 

The ratification gives effect to 
an agreement entered into by the 
two companies Dec. 12 under which 
Kaiser-Frazer will issue to Gra- 
ham-Paige 750,000 shares of Kaiser- 
Frazer common stock and assume 
the interest and principal of the 
outstanding 4 percent convertible 
debentures of Graham-Paige, due 
1956, amounting to $8,524,000. 

In addition to its automotive in- 
terests, Graham-Paige will trans- 
fer to Kaiser-Frazer the sum of 
$3,000,000 and certain other assets. 

Graham-Paige, he said, will re- 
tain, through Frazer Farm Equip- 
ment Corp., a wholly-owned sub- 
Sidiary, its implement business. 


NADA Probing 
Import-Export 


Order Conflict 


WASHINGTON. — NADA is _ in- 
quiring into what appars to be in- 
consistency between the orders of 
the State department and the or- 
ders of other government agencies 
concerning import and export of 
surplus automotive vehicles and 
equipment. 

The recent action by CPA and 
the Commerce department in relax- 
ing export controls on motor ve- 
hicles and the WAA statement that 
shortages in this country are dis- 
appearing would indicate, according 
to NADA, that domestic supply is 
no longer critical. 

On Jan. 18, however, the State 
department, which has control over 
surplus property located outside the 
continental U. S., issued an order 
authorizing the importation of sur- 
plus motor vehicles from abroad. 

In the order it was recited that 
automotive equipment was in criti- 
cal short supply in this country 
and, therefore, importation of sur- 
pluses should be permitted to assist 
American industry. 





Up to the time of this order, ; 


NADA points out, importation of 
surplus motor vehicles from abroad 
had been prohibited. 


Peace Is Big Issue, 
Adcrafters Told 


DETROIT.— The main problem 
before Congress is “peace and how 
to get it,’ J. A. (Scotty) Reston, 
head of the New York Times 
Washington bureau, told the De- 
troit Adcraft Club last Friday. 

Taxes, labor, reciprocal trade 
agreements, etc., are important 
issues only insofar as they affect 
peace, Reston declared. All of these 
issues “tend to get away from the 
main issue, peace,” he said. 

Reston, who won the Pulitzer 
prize in 1944, believes there is little 
danger of war with Russia but 
warned that the U. S. must use its 
power effectively. 

He declared that “left versus 
right” is not the battle in the world 
today, but rather “civil rights 
versus no civil rights.” 











NATIONAL ASSN. OF INDEPENDENT TIRE DEALERS is staging a series of 
meetings with local tire dealers in various cities. One of the most successful meetings 
was the one in Wichita, Kan., when independent tire dealers met to form a state asso- 
clation, Above are Charles L. Kessler, NAITD field service director; J. Walter Martin, 


president of the Kansas Tire Dealers Assn.; James B. 


» NAITD general man- 


ager; L. BR. Belford, treasurer, and Payne H. Ratner, general counsel, 


aa 
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a Pete and Johnnie, Inc... 


A Couple of ENGINE INJUNS” 


2 Za ~~ 





, Te i] 
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Reading time: 





Talk to Pete and Johnnie today and they’!I tell 
you it all started with seeing Buffalo Bill and his Wild 
West show some forty years ago. From then on it was 
Indians for Pete and Johnnie. For years afterward they 
never took off their Indian suits “except,” as Pete says, 
“for sleeping.” 

Lo 

The kids rode on their Dad’s cars fag 
and trucks all over the prairie,— their feathers GAS 
fluttering in the breeze, war paint smeared on 
their faces, eyes peeled for enemies.““When the 
kid days finally ended,” says Johnnie, “we laid 





“So, with a single second-hand gas pump on 
a small lot we hit our trail for the future. We worked our 
station twenty-four hours a day, with one of us always on 
the job. We saved our money, reinvested our earnings, 
soon had three pumps and a bigger lot, and a real service 
garage with us now the experts for sure. 


“One day a man drove down our trail in the 
sweetest car we’d ever seen. All he wanted was gas and 
oil but that’s not all he got. He got ws too. When the man 
said, ‘you kids oughta be selling these new Chrysler cars.’ 
we gasped right back at him, ‘How do we get to do it?’ 
He said, ‘Here’s my card, boys, come and see me.’ The 
card said Vice President of Chrysler, and we went 
to see him. 


““W/ e’ve been Chrysler 
dealers almost ever since,” says 
Pete. “Right up to the time 
Dad died, he always called 
us his Engine Injuns. Talk 
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those tattered suits away but we stuck to cars and trucks 
like a cowboy sticks to the ponies he’s ridden the trails on. 


“All through high school the barn was our 
experimental garage. We tinkered with Dad’s motor 
equipment till we thought we were experts. When we got 
out of school we said, ‘Dad, PEOPLE GOTTA HAVE 
GAS; please lend us some money quick.’ 





about a hot trail. There’s never been anything like 
Chrysler in the automobile business and we guess there 
never will be. As we look back down the years we're 
thankful for everything, .and hopeful that the good 
American business trails will stay wide 


open to boys and men who really want Coa 7) 


to work them, and travel them.” 











Another true story of individual 
initiative and enterprise from 


the records of Chrysler _— - 
Division, Chrysler Cor- = 


poration. ¢ 





PLYMOUTH * DODGE * DESOTO 
CHRYSLER * DODGE “Job-Rated” TRUCKS 


Products of Chrysler Corporation 
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Willys Names 
New Executives 


In Engineering 


TOLEDO.—Addition and_ reas- 
signment of personnel in the en- 
gineering department at Willys- 
Overland was announced last week 
by Delmar G. Roos, vice-president 
and director of engineering. 

The realignment was made, ac- 
cording to Roos, because of the 
expansion program and diversifi- 
cation in the line of utility vehicles 
and trucks planned by Willys- 
Overland during the year. 

Heading the appointments was 
that of Paul Huber, formerly as- 
sistant director of General Motors 
proving ground at Milford, Mich., 
as director of research, and Rob- 
ert E. Busey, former executive en- 
gineer in charge of new develop- 
ments at White Motor, who will 
be in charge of truck engineering. 
Both Huber and Busey will report 
directly to Walter D. Appel, who 
recently was appointed chief en- 
gineer. 


Other 


changes announced by 


| Roos included the following: Wal- 
| ter F. Benning will be technical 
|assistant to Roos, and also in 
charge of passenger car engineer- 
| ing; Leo O. Burt will be passenger 
car chassis engineer; Charles 
|Cuma, engine development engi- 
neer, and F. L. Mills, chief drafts- 
man of the chassis division. 


Charles E. Schutte will be chief 
engineer of the body division, with 
|A. C. Smith as assistant chief en- 
gineer. Charles E. Barber is named 
|body engineer in charge of me- 
|chanical engineering, and Fred M. 
| Baker, chief draftsman of the body 
| division. 
| Other appointments include C. B. 
Warner as product specifications 
engineer; D. D. Stone, research 
engineer, and W. R. Westphal, 
chief test engineer. E. C. DeSmet 
is assistant to the vice-president 
in charge of engineering and will 
have charge of design, styling, and 
surface development. 

P. C. Johnson is named assistant 
to Roos and will have charge of 
labor relations, experimental pro- 
duction, procurement and budgets. 
L. E. Calkins is named chief chem- 
ist, R. P. Kelly, electrical engineer. 





| Connecticut 





and A. J. Junker, truck chassis 
engineer. 


9 Automotive Lobbyists 


Register in Connecticut 
HARTFORD, Conn.—Representa- 


|tives of motor vehicle companies 


and organizations, both commer- 
cial and private, account for nine 
of the 52 lobbyists who have reg- 
istered with the Department of 
State for the current legislative 
session. 

Included among recent regis- 
trants are the following motor ve- 
hicle representatives: William L. 
Barnett and Albert T. Pierson, 
New England Transportation Co.; 
Charles B. Butler, Automobile 
Legal Assn.; Frank T. Healey, 
Motor Stage Assn.; 
Carl R. Lane, Connecticut Auto- 
motive Trades Assn., and R. E. 
Steele, Connecticut Motor Club. 





Isaac Buys Lot 
Isaac Motor Sales (Chrysler- 
Plymouth), Bryan, O., has pur- 
chased an adjoining corner lot 
measuring 132 square feet which 
will be converted for used-car sales. 


Michigan G 
Talks With 


| DETROIT.—The Michigan Used 


|Car Dealers Assn. has rebuffed for 
|the time being an attempt by the 
| AFL to obtain a blanket contract 
| covering salesmen, it was revealed 
| last week. 

Warren McClure, association 
president, said that preliminary 
| negotiations were indefinitely sus- 
| pended when AFL officials refused 
to specify the working conditions 
to be contained in the proposed 
contract. 

The dealer negotiators rejected 
the union’s wage proposal, he add- 
ed. This would have provided a 
|flat 5 percent commission for the 








5 percent commission is identical 
with that in effect in the AFL 
salesmen’s contract with Detroit 
Ford dealers. 
Used-car men 





reported they 









Horses... into ham and eggs | 


A noble animal but a poor power plant, the horse 


needs eight acres of land for his food... The tenfold 


increase in tractors to 
gave American farmers more power to work the land 
but 55 million more acres once needed to support 
55 
horses—enough additional land to grow grain feed 
for 26 million hogs or 16.5 million cattle! 
New machinery, scientific contributions, improved 


strains in plants and animals, new methods, fertilizers, 


soil conservation, pest 


9.9 
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million since 1920 not only 


controls... upped the farmers’ 


yield with more crops per acre, more milk per cow, 


more eggs per hen, more meat per animal ...War pressured ‘ 

production to new peaks despite reduced manpower on the farm, PP 
With a quarter of all food going to the armed forces in 1942-44, the . 
rest of the country had 10% more to eat than in prewar years!... 
“Farm Production Up 30%—It’s Here To Stay”, in the February 
issue of SuccEssFUL FARMING, is a significant summary 
of present and future agriculture...important 


news to advertisers as well as farmers! 








T 
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Insulated Case... Gust Boehnke, Hancock County 
Ia., insulated his house 
followed suit... save 50 tons of coal a year in 


the family! “Nine Boehnkes Insulate’, page 73. 


Also fifty-seven authoritative articles, factual features, informative and diverting departments... 


on new varieties, fertilizer checks, animal nutrition, mechanical seeders, pulverizers, packers, pasture 











Just like Superman... Forklike 
electrodes on mobile high voltage unit 


sizzle and fry weeds. . 


mi Bwo per acre on custom basis... don’t hurt soil. 


SSS 


.clean fields at 


hinery Row in 1947”, page 25. 


in 1938. His eight sons 


te 





homes, better kitchens, rugs, family investments .. . 
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»roblems, cash crops, poultry, hogs, cows, farm airplanes, 4H kids, farm 
| ) ) gS, 


best class market in the U. S. today! For all facts... 


add . Cleveland; San Francisco, Los Angeles. 


bo 


make SuccEssFUL FARMING the 
best monthly investment of more than 1,200,000 of the best U.S. farmers... 
concentrated in the 13 agricultural heart states, New York and Pennsylvania. . . 


_ with the highest yields, cash incomes, property investments in the nation. . . the 


Call any SF office! 


* SuccessFUL FARMING, Des Moines, New York, Chicago, Detroit, Atlanta, 


seller on every used-car deal. The | 


roup Drops 


Union 


,turned down the flat commission 
| proposal because prices on second- 
|hand models “fluctuate a grea 
deal more than new-car prices.” 
Heading the union negotiators 
was James Hoffa, business agent 
of AFL Teamster brotherhood lo- 
cals in Detroit. Hoffa is currently 
under grand jury indictment here 
for alleged extortion in connection 
with other AFL organizing drives. 
Besides the Ford dealers, the 
AFL has organized the salesmen 
of one large used-car dealer here. 
Local Chevrolet dealers success- 
fully withstood attempts to union- 
ize their sales forces last spring. 
* + * 





Florida 


Note from Doc Greiner, presi- 
| dent of the Toledo Used Car Deal- 
ers Assn., who is resting that heart 
at Trailer Haven, Fa.: 

“Don’t let the boys kid you 
that business is good here. It 
seems that everyone and his 
brother brought a car here to 
sell it. Prices are down, and 
there is no business. It’s all right 
with me, as it keeps our prices 
up at home.” 

* 





* + 
Detroit 
| Plans for a_ used-car auction 
|every Wednesday have been ap- 
proved by the executive committee 
of the Michigan Used Car Dealers 
Assn., Warren McClure, president, 
said last week. 

It’s up to a membership decision 


now. If approved, the auction 
would start in two or three weeks, 
with Doc Miller as auctioneer. 


Present plans call for payment of 
$10 a car if sold, $5 if not. It 
would be strictly for dealers. 

* * . 


Used-Car Buyer Lou Cohen says 
prices are stiffening in Detroit, 
but he’s betting they skid again 
soon. 

With more and more people get- 
ting cars without having to trade 
in the old one, Cohen says that 
a lot of people are out trying to 
high dollar their cars. 

As production steps up, Cohen 
reasons that this trend will in- 
crease and the market will break. 

* * * 


Portland, Ore. 


Active cooperation of law-en- 
forcement bodies to _ eliminate 
“chiseling in the used-car business 
by irresponsible persons” will be 
sought by the Used Car Dealers 
Assn. of Portland on the basis of 
a resolution adopted at their spe- 
cial meeting. 

Recent statements from official 
sources regarding “kiting of prices 
and misrepresenting of finance 
charges” were protested in that 
they did not properly distinguish 
between legitimate dealers and un- 
licensed or curbstone operators, 
says Art Sheifier, president. 

Since its inception, the asso- 
ciation has operated under a defi- 
nite declaration of principle that 
the customer is entitled to be 
fully informed of all charges of 
financing, insurance and extras. 
No complaints have thus far 
been made against any member 
of the organization. 

A committee has been appointed 
by the association to assist in the 
enforcement of laws. 


Berrell New President 


Of Fargo-Moorhead Unit 

FARGO, N. D—H. E. (Herb) 
Berrell (Studebaker) has _ been 
named president of the Fargo- 
Moorhead Automobile Dealers 
Assn., succeeding Ed Schum (Pon- 
tiac). 

K. H. Scherfenberg, 
Chevrolet Co., succeeded Henry 
Krell, Krell Buick Co., as_ vice- 
president. R. E. (Bob) Lindbloom, 
Wallwork Moorhead manager, suc- 
ceeded C. H. (Cliff) Overvold, 
Wallwork Fargo manager, as sec- 
retary. 


Truck Plant Planned 


R. B. Harriman Co. (Chrysier- 
Plymouth), Bangor, Me., plans 
erection of a building tq accommo 
date truck service operation «nd 
alterations in the present structure. 


Service 
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*&The TIMES is the exclusive advertising medium 
of more than 100 Seattle retail stores. The 
TIMES carries a high percentage of retail 
advertising in Seattle. These stores KNOW by 
experience — results! 


«You can't "t sell Seattle without The TIMES. 
You can can sell Seattle with The TIMES alone! 
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More than 100 
exclusive advertisers 
reported in October, 
1946 Media Records. 
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Cooper, Stiles 
Join Bobbi; 18 


Dealers Named 


BIRMINGHAM, Ala.—The Bobbi 
Motor Car Corp. has announced 
appointment of S. J. Cooper as 
assistant general sales manager. 
E. P. Stiles was named wholesale 
sales manager, and C. Horton 
Emory joined the sales promotion 
staff. 

The new passenger-car concern 
also disclosed the appointment of 
18 new dealers in the East and 
South. 

For 25 years Cooper was asso- 
ciated with Packard in various 
sales and service capacities. His 
positions with that manufacturer 
included service supervisor and 
western regional manager. 

Most of Stiles’ 23 years in the 
automotive industry were spent 
with Ford, where he served as 
regional manager, head of the 
truck and commercial department, 
and wholesale manager. He came 
to Bobbi from Haney Motor Co., 





where he was eastern regional 
manager. 





GEORGE W. PATTERSON, New Jersey Ford dealer, and president of the Edgewater | 
Dealers Assn., presents C. J. Seyffer, manaxer of the Ford Motor Co.’s Northeastern | whatnot are figured onto the base, 


region, with a gift certificate for ‘‘the best television set made’’ at a testimonial dinner | 
held in Seyffer’s honor at the Hotel Waldorf-Astoria in New York. The dinner was at- 
tended by East Coast Ford, Lincoln and Mercury automobile dealers in recognition of 
his appointment as regional sales manager. Left to right, Otto F. Ploetner, Irvington 
New Jersey Ford dealer and secretary of the Edgewater dealers’ association; Ralph 
Horgan, New York City Ford dealer; Seyffer; Patterson, and Harry T. Flinn, Larch- 
mont (N. Y.) Ford dealer. 








FOB FACTORY 








Supplier Prices Still 
On the Upgrade 





By A. HI. Allen 


AUTOMOTIVE PURCHASING agents have been scatter- 
ing written requests among their suppliers urging them to 
hold the line on prices, but the general trend of parts and 
materials continues upward. The letters fall upon receptive 
ears although the general tenor of replies is to the effect, 








“Well, you have raised your» 


prices 50 percent since pre- | 
war and we have upped ours. 
15, so where does that leave us?” | 

Price increases on steel in the} 
past month or two are figuring. 
close to 25 percent by the time all 
extra charges for special chem- 
istry, finish, size, packaging and 


which itself has been lifted several 
dollars a ton. In all, the hike on 
steel is probably the largest single 
increase made at one time in the 


|} history of the industry. Its justifi- 
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; | | * € 
58 489% 
~~ 1 popULATION GROWTH 
2 SINCE 1900 
* 
' TREMENDOUS | tenet SO RERUN IRI 
S INDUSTRIAL AND 
AGRICULTURAL GROWTH 
| A vast opportunity for development awaits 
+ = industrial and commercial concerns plan- 
; coeemiee ning a west coast location. 
REGION California’s population, steadily increasing, 
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* Other states in the 
“Union Pacific West’’ 
will be featured in suc- 
ceeding advertisements 
in this series. 






UNION PACIFIC 


THE STRATEGIC MIDDLE ROUTE 






oO 
IDEAL 


LIVING 
CONDITIONS 














SPLENDID 
TRANSPORTATION 
FACILITIES 





offers a tremendous easy-to-reach market. 
Raw materials... minerals, petroleum, lum- 
ber and agricultural products are available 
in large quantities. 

The Golden State is ideally located for 
Pacific export trade. 


Hydro-electric power, nearby natural 
gas and oil fields, a mild all-year 
climate zre industrial advantages. 


Freight transportation facilities are 
unsurpassed. California is one of elev- 
en western states served by the Union 
Pacific Railroad. 

For industrial expansion, consider 
California. For dependable, all- 
weather transportation, to or from 
the West, we suggest — 


be Specific - 
say Union Pacific’ 


* For information address Industrial Department, 
Union Pacific Railroad, Omaha 2, Nebraska. 


RAILROAD 





cation is based on 
the fact steel 
prices were held 
pretty much in 
line throughout 
the war while the 
entire economy 
was being in- 
flated 40-50 per- 
cent, and they 
now have to catch 
up with the pa- 
rade. 
Automotive 
buyers realize there is little they 
can do now about price increases 
on materials and parts other 
than to register a few pleas for 
“taking it easy.” As long as de- 
mand so far outraces supply, the 
play is entirely in the hands of 
the seller. Eventually the day will 
return when price shading will 
resume in the automotive market 
and many observers see in cur- 
rent increases a nice margin for 
a little expert “dickering.” 
Prices on a wide range of prod- 
ucts, other than steel, are being 
adjusted upward. Nonferrous met- 
als are higher by 5 percent or so; 
hence bearing prices are up an 
overall 3-5 percent across the board. 
Castings are quoted higher; up- 
holstery and trim materials al- 
ready are well beyond their 1941 
level. Rubber, of course, is two to 
three times the prewar figure. 
One of the most spectacular in- 
creases faced by automobile build- 
ers is in tooling costs. One auto- 
motive company president esti- 
mates overall tooling expense on 
new model work is up 50 percent 
from wartime and 200 to 300 per- 
cent from prewar, figuring not only 
increases in wage rates and ma- 
terials, but also lowered individual 
productivity. Tool and die associa- 
tions dispute these fantastic in- 
creases and will produce figures 
from various industrial areas to 
show considerably smaller changes, 
but their data do not include ma- 
terial costs or the effect of poor 
productivity. 
* 





A. H. Allen 


* 


Calling Foundrymen 


DETROIT will be host to a 
couple thousand cast metals ex- 
perts in the week Apr. 28 to May 1, 
when the American Foundrymen’s 
Assn. holds its 51st annual conven- 
tion in the city. No exhibit of 
foundry equipment is planned, the 
four-day event being concentrated 
on presentation of technical papers, 
committee meetings and shop op- 
eration courses to which personne! 
of iron, steel and nonferrous foun- 
dries in the area are being in- 
vited. 

Opening-day meeting will be 
held at the Rackham Educational 
Memorial, with a noon luncheon 
featuring a prominent automotive 
company executive as speaker. 

* + * 


Now ‘Silhouette’ 


A BUYER of a 1946 new model 
found his car equipped with the 
usual catalog of accessories, plus 
one new gadget—a four-inch flood- 
light mounted underneath the car 
next to the muffler and aimed 
downward. 

Unable to figure out the function 
of this interesting appurtenance, 
he traced the matter clear back to 
the manufacturer’s service depart- 
ment, where it developed the light 
was installed to “silhouette” the 
car more clearly on dark nights 
when the atmosphere was foggy or 
murky. 





Perkins Luncheon 


Perkins Motors, Inc. (Chrysler), 
Louisville, Ky., held a luncheon in 
conjunction with the grand open 
ing of new quarters. Nearly 350 
persons attended, including Walker 
Way, Chrysler regional manager. 
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"ofits from my 


used car dept: 
tell the story of 


alues od 
"ik fab 


Virl Z. Hill 
Key City Motors, Inc. 
Kankakee, Illinois 


The New Goodall “Velmo” 
Pile Fabrics Put 


“Plus Value 


in New or Used Cars 


““So many of our customers are farmers accustomed to load- 
ing tools and supplies right into their passenger cars, we see 
at first hand how much better and longer pile fabrics stand up. 
On trade-ins we figure a car with pile fabric is easily worth up 
to $40 more. We’re also money ahead because rejuvenating 
pile fabric with a steam hose costs only a dollar or two.” 


byes story is the same among dealers all over the country. Like Mr. Hill, 
they find that the greater durability and easy-to-restore beauty of pile 


fabric mean more profit in their Used Car Departments. 


The new Goodall Blended-for-Performance “Velmo” pile fabrics of 
course have the durability and porous “breathing” construction that pile 
fabric is famous for—plus a lot of new qualities and improved designs. 
They’re velvet-like, softer to touch and ride on, color-fast and easier than 
ever to clean. And note this: The special new soft face permits greater “slide- 


ability.” These fabrics are part of the big news about the new-model cars! 


Automotive Division 
1703 Fisher Buitpinc «+ Detroit, MicHIcaNn 
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Compensation Laws 


Drive Under Way in Various States to Broaden 
Coverage of Workmen’s Insurance 


NEW YORK.—Bills to liberalize 
benefits, broaden coverage and im- 
prove the administration of work- 
men’s compensation insurance laws 
are being widely pressed in cur- 
rent state legislative sessions 
throughout the country, a survey 
discloses, in continuation of a 
trend which has progressed rapid- 
ly in recent years. 

Legislation pending in New 
Hampshire, to carry out recom- 
mendations of an interim study 
commission, would broaden work- 
men’s eompensation coverage to 
include all employers of three or 
more persons, instead of five or 
more, on a mandatory rather than 
elective basis. Employers of farm 
and domestic labor and employers 
of less than three persons would 
be exempt from compulsory cover- 
age but could elect to come under 
the act on a voluntary basis. 


The New Hampshire legislation 
also would liberalize benefits; in- 
clude prevalent occupational dis- 
eases; establish a “second injury” 








How you gain 
by using 


fund, and create an industrial ac- 
cident commission to administer 
the act. 

Present New Hampshire law 
permits an employe to elect after 
an accident whether to accept 
compensation under the act or to 
bring a common law action against 
his employer. 

Most state workmen’s compen- 
sation laws, however, provide 
that an employe injured by an 
industrial accident shall recover 
a stipulated amount from the 
employer or his insurer, regard- 
less of negligence, and in return 
shall not have the right to sue 
his employer at common law for 
injuries within the act. 


Vermont’s legislature was urged 
by Gov. Ernest W. Gibson to in- 
crease the amount and duration 
of payments of workmen’s com- 
pensation benefits; enact a “sec- 
ond injury” fund law, and study 
the need of covering, occupational 
diseases. 





With the backing of Gov. Wal- 


ter W. Bacon, eight bills were in- 
troduced in the Delaware legisla- 
ture to amend workmen’s compen- 
sation laws, including one revis- 
ing total disability provisions to 
provide that compensation be paid 
for life, or until the end of total 
disability. 

A bill to increase maximum week- 
ly workmen’s compensation bene- 


| fit payments from $15 to $18 and 


to provide compensatory payments 
for minor survivors was introduced 
in the South Dakota legislature by 
Rep. C. A. Rolley, who also pro- 
posed an occupational disease law. 
In his inaugural address to the 
South Dakota legislature, Gov. 
George T. Mickelson suggested 
that workmen’s compensation ben- 
efits be liberalized. 

Introduced in the Utah legisla- 
ture was a bill to extend payment 
of workmen’s compensation bene- 
fits to permanently disabled per- 
sons until their deaths instead of 
the present six years. The bill 
provides that after six years’ pay- 
ment of 60 percent of their former 
salary, permanently disabled per- 
sons be granted 45 percent of their 
former salary for life, under a 
maximum limit of $22.50 per week. 


Oregon’s Gov. Earl Snell rec- 
ommended that workmen’s com- 














AUTOMOBILE PRODUCTION in 1947 hinges upon the supply of flat rolled sheet 
steel, Nicholas Dreystadt (center), general manager of Chevrolet, said in an address 


before the Industrial Executives Club in Flint. 


He also declared that 1947 offered a 


“challenge to management and leadership,’’ and stressed that the nation cannot afford 
to have its economy mishandled and confused. Shown with Dreystadt are M. K. Hovey 
(left), Chevrolet general plant manager in Flint, and John A. Foley, manager of the 


new assembly plant there. 





pensation benefits “can and 
should be liberalized.” Several 
bills to achieve that end were 
introduced in the Oregon legis- 
lature, with separate proposals 
being offered by the CIO and 
AFL. 

In California, Gov. Earl Warren 
called for “adequate provision” for 
the victims of industrial accidents 
and studies of the state’s work- 
men's compensation insurance act 


Why use a large number of alloy steels when you can 
maintain the quality of most of your products with fewer 
grades? 

A comparatively few alloy steels of the same carbon con- 


tent are needed to develop the varying depth of hardness 
required to quench out a full range of sizes. There is usually 
little or no advantage in using a great variety of alloy steels 


except where such special properties as heat-resistance, 


corrosion-resistance and resistance to impact at low tempera- 
ture are desired. 
This does not necessarily mean that Bethlehem recom- 


mends the use of a few, high-priced, general-purpose steels. 


It is merely a suggestion that you study your needs to see 
where you can do a job more economically with fewer grades 
than you may now be using. Many users have gained worth- 


while advantages by simplifying alloy-steel requirements. 


of ALLOY 
STEELS 











BET 


Were are some of the aduantages 


1. Better delivery service is assured when you order larger 


quantities of steel less frequently. 


slow-moving stocks. 


2. Inventories are lower and less money is tied up in your 


3. Grade segregation and working problems are simplified. 


4. Overhead, handling and record-keeping are reduced. 


HLEHEM AL 


While we make and sell the entire range of AISI alloy steels 
our metallurgists will gladly work with you to help reduce 
the number of grades needed for your products. 


BETHLEHEM STEEL COMPANY, BETHLEHEM; PA. 


On the Pacific Coast Bethlehem products are sold by 


LOY 


Bethlehem Pacific Coast Steel Corporation 





STEELS 





with a view to “restoring Califor- 
nia to her former enlightened 
place among the states in this pro- 
gram which so vitally affects our 
working people.” 

Workmen disabled by occupa- 
tional diseases would be eligible 
for workmen’s compensation, as 
well as those injured in accidents, 
under a bill introduced in the 
Texas legislature by Senator T. C. 
Chadwick. 

Enactment of increased benefits 
for workers and other amendments 
to the Wisconsin workmen’s com- 
pensation act have been proposed 
by a committee of the Wisconsin 
Manufacturers’ Assn. 

Gov. J. Strom Thurmond called 
for an occupational disease law 
in South Carolina, and _ higher 
benefit payments were recommend- 
ed in New Mexico by Gov. Thomas 
J: Mabry; in Nevada by Gov. Vail 
M. Pittman, and in Colorado by 
Gov. Lee Knous. 

Extension of Connecticut’s work- 
men’s compensation act to em- 
ployers of five or less persons in 
all industries covered by the act 
was proposed by Gov. James L. 
McConaughty, who also recom- 
mended strengthening the act “to 
expedite more prompt payment of 
just compensation claims.” 





Newman Sets 
°47 Tire Output 
At 89 Millions 


ATLANTIC CITY. — Total tire 
production this year should be ap- 
proximately 89,000,000 units, and this 
output will mean that for the first 
time in five years supply will equal 
demand, James J. Newman, vice- 
president of the B. F. Goodrich Co., 
said here last week. 

Newman, attending a company 
advertising and sales Eastern re- 
gional conference here, said that 
the estimated 1947 production rep- 
resents 2,000,000 more tires than 
were produced in 1946 and 28,000,- 
000 more than in 1940. 

Barring work stoppages or severe 
shortages of critical materials, 
Newman declared, this 1947 pro- 
duction should surpass the all-time 
record. 

The critical wartime shortage of 
passenger car tires is still the 
prime reason for today’s scarcity, 
he added, explaining that more 
than 53,000,000 units went onto the 
wheels of American passenger cars 
as replacements in 1946 against 
only 34,000,000 in 1941. 

Commenting on the quality of 
today’s tires, Newman asserted 
that the average auto tire today 
will give better service under the 
same operating conditions than the 
average prewar product, and that 
the future will see continued im- 
provement. The demand for pas- 
senger car tires, he added, will con- 
tinue to be relatively high for the 
next five years. 


Outside Door Reaches 
Stinson Baggage Space 

WAYNE, Mich.—An 11-cubic foot 
baggage compartment with an out- 
side door is now being built into 
all four-place Stinson Voyagers, 
according to William H. Klenke 
jr., general sales manager. 

The door, made of metal and 
equipped with a lock, is on the 
right side of the fuselage just be- 
low the trailing edge of the Voy- 
ager’s high wing. Civil Aeronautics 
Administration approved the com- 
partment for carrying as much as 
100 pounds of baggage or cargo, 
the firm states. 
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e @ America’s political bosses are getting the bird — in the current AMERICAN MAGAZINE, Representative 
: they’re being hooted out of office, booted off the gravy Reeves tells you why veterans are out to smash the 
train, by the same young men who made things hot machines, and how they go about it. Political bosses 
L . . . . . . . . . 
- for Hitler and Hirohito. In tiny towns and sprawling will not enjoy this article. But everyone else will—so get 
| cities these ex-G.I. Joes are putting the machine politi- your copy of the March AMERICAN MAGAZINE today. 
y cians out of business. One of these vets, Albert L. 
t Reeves, Jr., defeated a Pendergast machine candidate VETERANS SMASH THE MACHINES 
4 last fall in Missouri’s 5th Congressional District. And By U. S. Representative Albert L. Reeves, Jr. 
e 4 
, 
- BUTTON, BUTTON, WHO’S GOT THE BUTTON? 
e = 5\ 
‘ More than ten million American men and women have 
e earned the right to wear the honorable discharge button. 
: So ’most every family in America has a personal inter- 
" est in veterans’ activities—particularly when veterans 
: undertake such a dramatic and important public service 
as overthrowing corrupt political machines! 
f Veterans Smash the Machines is the sort of article THE 
AMERICAN MAGAZINE'S two and a half million families 
look for and find. For these 2,500,000 families—men 
4 and women—are alert to the times. Alert to problems, 
: alert to products. 
Dollar for dollar, page for page, no other magazine 

















’ ' can match the multimillion circulation delivered by THE 
. AMERICAN MAGAZINE. The : 
| VG | 
: TH 
. AY IMPORTANT | 2 : 


WHER nN 10 S 
| WHERE IMPORTANT PEOPLE TURN: 


j BUD SCHIRMER, Detroit Manager 
H. A. PATTERSON 
General Motors Building, Detroit 2, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 
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STATION WAGONS for the Marine Corps. 
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A detachment of U. S. Marines, com- 


manded by First Lt. Edward B. McNeill jr., assistant officer-in-charge of Marine re- 
cruiting for the Cleveland area, takes delivery of 40 jeep station wagons which will be 


used as recruiting vehicles by the corps. Pictured here are Lt. McNeill and James D. 
Mooney, president of Willys-Overland Motors. 





Murray Makes Products 
Available for Canada 


BALTIMORE. — Products of the 
Murray Corp., Towson, Md., manu- 
facturers of Murray Wire-Grip 
hose clamps, battery hold downs, 
hangers, carriers and other auto- 
motive necessities, are now avail- 
able to the Canadian market. 

In making the announcement, 
John Murray, president, stated that 
Murray products will be manufac- 





tured in Canada by the Embree 
Tool Lt., Hamilton, Ont. The trade 
name “Murray Preducts” will be 
retained. 





Coates in Virginia Beach 

Coates Motor Co., Inc., Virginia 
Beach, Va., with maximum capital 
at 250 shares of common stock 
without par value and $75,000 pre- 
ferred, has been formed here to do 
an automobile business. H. B. 
Coates is president. 





AUTOMOTIVE WASHINGTON 





Cold Labor 





labor legislation: 


Senate Independents 


By William Ullman 
Washington Correspondent 


AS APPRAISED by NAM’s sharp-minded legislative ob- 
servers, three facts seem to be emerging from the hearings 
‘of the Senate Labor and Public Welfare committee on new 


Facts Sway 





There are enough independent votes in the committee to 





of committee. 


These independent votes seem 

more likely to be influenced by 
cold facts about labor excesses and 
their effect on the public than 
rhetoric about either labor or man- 
agement rights. 


i3 Industry must expect labor’s de- 
fenders to try to confuse the 
issues by attacking business “mon- 
opoly” whenever labor’s closed shop 
or industrywide monopolies are 
challenged by witnesses. Industry 





affect the form of the labor® 
.| bills that ultimately come out 





can expect this 
strategy to be 
carried to the 
floor of beth 
Houses, led in the 


Senate by Sen. 
Pepper. 
The most ef- 


fective wit- 
nesses before 
the Senate 
group so far 
have been those 
who pointed out 
existing labor situations which 
hurt the public welfare. One is 





William Uliman 





WHEN THE “CASH-BUYING”’ JAM 
IS OVER... 


Time sales will provide 


bread and butter! 


In normal times, the majority of motorists purchase cars on time. 
And because an automotive ‘buyers’ market” is fast returning, you’ll 
want to push time sales aggressively. You’ll want the profit the 
Universal C. I. T. Retail Plan reserves for you. You'll want to tell 
each customer to buy, finance and insure a car right beside your 
desk—in one simple transaction. You control the sale all the way. 


Sign up now with the financing institution that has always put the 


dealer’s problems first! 


Yhoei more ftuancing Tan morcey/ 
UNIVERSAL C. I. T. 


Universal C, I. T. Credit Corporation 
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Rewrite and Refund Plans 





Adequate Insurance Against 23 
Hazards to Customer's Car 





Travel Emergency Certificate 


the union monopoly in New Yor); 
City electrical products whic! 
has raised the cost of products 
to consumers on some items as 
much as 500 percent. 

Another was the situation of a 
locomotive company which was 
shut down for many weeks during 
and after the general steel strike 
because the international union de- 
manded an_ industrywide sett!c- 
ment, and forbade local bargaining. 
This company’s workers were dam- 
aged not only by loss of pay but 
because their company’s competi- 
tors, organized by another interna- 
tional, went right on working. 

Committee members seém to 
need more convincing about the 
proposed bans on _  industrywide 
bargaining and the closed shop 
than on any other topics. Asser- 
tions have been made by Secretary 

of Labor Schwellenbach, among 
others, that many industries are 
satisfied with the closed shop. 

The proposed ban on industry- 
wide bargaining seems to hang on 
the question of whether the com- 
mittee believes such a prohibition 
can be enforced. Sen. Ball is con- 
vinced that it can be. 

The committee shows no dispo- 
sition to want to handle particular 
problems by individual bills. It was 
urged to do so regarding pro- 
posals to remove foremen from 
coverage of the Wagner act, when 
one witness, a labor expert, said 
speed in this matter was impera- 
tive. The committee seems to feel, 
however, that piecemeal bills might 
delay general legislation. 

One of the ironies of politics 
popped up during the hearings. It 
was President Roosevelt's “forgot- 
ten man” phrase of the 1932 cam- 
paign which helped catch the pub- 
lic imagination and which brought 
him the power which eventually 
was used to pass the Wagner act. 

Recently a witness referred to 
a new “forgotten man’’-—a creature 
of that Wagner act. Atty. Theodore 
Iserman quoted this recent dis- 
senting opinion by Justice Jackson 
in a labor case: 

“If the only interests affected 
(in this case) were the complain- 
ing employer and the victorious 
union, I should agree with the 
court’s decision. But there is a 
third and, as usual, a forgotten 
interest here—those employes 
who did not want to be repre- 
sented by the union.” 

The new “forgotten man’— 
locked in or locked out of the 
closed shop—may be rescued by the 

same public opinion that FDR 
aroused in the 1930s. But the com- 
mittee has to be convinced. 
+ * + 

THE DIRECTORATE of the U. 
S. Chamber of Commerce has au- 
thorized vigorous presentation of 
Chamber policy applying to pend- 
ing labor proposals before Con- 
gress. ; 

The Chamber’s policy on some 
of the outstanding issues follows: 

1. Against the appointment of a 
temporary joint commission to 
study labor-management relations, 
as proposed by President Truman 
in his State of the Union message. 
2. Against the establishment of a 
federal mediation board. 

8. For subjecting labor organ- 
izations to the antitrust laws 
equally with business organiza- 
tions and against industrywide 
bargaining. 

4. For action to eliminate work 
stoppages in jurisdictional disputes. 

5...For the outlawing of second- 
ary boycotts. 

6. For voluntary arbitration and 
against the setting up of govern- 
ment machinery to handle arbitra- 
tion, as proposed by the President 

7. Against the closed shop. 

Meanwhile, industry is rolling up 
new output records in an atmos- 
phere of peace. Fewer strikes 
hamper industries than at any time 
since the end of the war. 

Industry won’t be over the ma- 
jor 1947 strike hurdles until the 
new contracts are written and 
signed. But the signs indicate 
that the lesson of the 1946 wave 
of destructive strikes has made 
an impression. 

The country has started 1947 on 
the road to plenty, in contrast with 
the detour into a round of scarcity- 
making strikes at the outset of 
1946. 





Orrland Chevrolet 


Orrland Chevrolet, Inc., Colum- 
bus, O., has been incorporated by 





Hugh L. Strickland, Lewis A. 
Seickel and R. M. Few of Orrville. 
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Q) Mfr’s. Code Number 


@) Mfr's. Catalogue Part Number 
@) Mfr's. Part Description 

(4) Unit of Pricing 

(5) Quantity 

© Mfr’s. Catalogue List Price 


The perpetual inventory book illustrated 
here is available at any of the 33 War 
Assets Administration Regional Offices, 
strategically located throughout the coun- 
try. All the information you need, for 
ordering needed truck parts at huge dis- 
counts, is compiled in this compact vol- 
ume—which is kept up-to-date by means 
of a revised inventory every eight weeks, 
with supplements on critical items issued 
every two weeks. You can tell at a glance 
what we have and how much of it; who 
made it and the manufacturer’s list price. 

This easy-to-use reference to millions 






~* 
SREB ARs yen 
DI 


NOW BEING SOLD AT BIG 





Use This Catalogue as a BUYING 
AID to Check Your Requirements 
Against Stocks Available NOW... 


~~ Here’s how you ORDER TRUCK PARTS 


Make up your own list of what you want by 
manufacturer’s part number. This will save 
you time. 


Go to your nearest WAA Regional Office. 
Ask for the Automotive Parts Section. 
Examine the inventory. 

Place your order. 


That’s how simple it is! 


of surplus truck parts is for your conven- 
ience in ordering. The parts listed were 
manufactured for all makes and models 
used by the armed forces. This information 
is available at the Automotive Parts Sec- 
tion in each WAA office, but is centrally 
compiled in Detroit. 

Make full use of this up-to-date inven; 
tory to solve your parts requirements 
problem. You can place your order on the 
spot for prepaid shipment. Visit or write 
the Automotive Parts Section of your 
nearest WAA Regional Office at your earli- 
est opportunity! 


All orders are subject to existing priority regulations and to prior sale, 


War Assets ApMINISTRATION 


Offices located at: Atlanta « Birmingham GOVERNMENT Louisville > Minneapolis « Nashville > New 
Boston « Charlotte « Chicago « Cincinnati OWNED Orleans * New York * Omaha « Philadel- 
Cleveland « Dallas * Denver * Detroit + Fort SURPLUS phia « Portland, Ore. « Richmond « Sf. Louis 


Worth + Helena + Houston + Jacksonville 
Kansas City, Mo. « Little Rock « Los Angeles 


Salt Lake City « San Antonio © San Francisco 
Seattle * Spokane « Tulsa 704-¢ 


SCOUNTS! 









TRADE DISCOUNTS 
{minimum sale—$500 net) 


Discount off manufacturer’s list price as 
Shown in catalogue: 


Fleet Owner (5 or more vehicles) 45% 
Service Garage 50x%—Vehicle Dealer 55% 
Manufacturer, Distributor, Exporter 75x 


WAA POLICY ON | 
* SHORT SUPPEY ITEMS 


Some parts are in limited supply. When 

orders for such parts are received, the 
parts are allocated equitably. You know 
what that means— your chance to buy is 
as good as the next man’s, for there are 
no preferred “old customers.” It also 
‘means you can’t expect to hit the jackpot 
on shortage items. We’ll try our best to 
fill your order, but the other fellow has 
to have his share, too. 


30% of parts in short supply will be 
held to fill orders from Federal agen- 
cies. Orders from other buyers will be 
filled in the following sequence: 


(1) Certified Veterans of World War Ii 
(2) Subsequent priority claimants 
(3) Non-priority purchasers 


A reserve of 10% of parts in normal 
supply will be held to fulfill the needs 
of priority claimants. Veterans of World 
War Il should apply to their nearest WAA 
Regional Office for certification; the ac- 
tual certificate must be attached to a 
Veteran’s offer to purchase. 


EXPORTERS: 


Your business is solicited. If sales are 
conducted at various levels, you will be 
considered as a wholesaler. Any inquiries 
regarding export contro! should be re- 
ferred to Office of International Trade, 
Dept. of Commerce, Washington, D. C. 
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Also Tin and Antimony... 





Truman Asks Extension 


Of Auto, Rubber Curbs 


WASHINGTON. — Continuation 
beyond March 31 of temporary 
controls over eight groups of items 
now in the CPA’s field of opera- 
tions was recommended by Presi- 
dent Truman in a message to Con- 
gress last week. 

Excepting automobiles, tractors 
and streptomycin, all are critically 
scarce basic materials for which 
the United States relies principally 
on imports. 

Export limitations on automotive 
products are aimed to prevent an 
unnatural drain on the domestic 
supply of automobiles and trac- 
tors, CPA said, while American- 
made streptomycin is among the 
essentials for which the President 
asked an extension because of the 
drug’s growing importance in the 
national health program. 

A breakdown of the products 
listed in the President’s message, 
showing the relationship between 





their demand-supply situations and 
the controls now exercised by CPA, 
follows: 

Tin ore and metal have been pur- 
chased by the government since 
1940 for controlled consumption by 
tin consumers at a current annual 
rate of approximately 60,000 to 65,- 
000 tons of pig tin a year. At the 
beginning of this year, govern- 
ment stocks available for current 
industrial consumption had dwin- 
dled to about 22000 tons. Uncon- 
trolled tin consumption would re- 
quire about 90,000 tons in 1947. 

The effect of the shortage on 
tin consumers is minimized be- 
cause controls conserve available 
supply by limiting quality and 
weight of such products as 
solders, tin plate, tin coating and 
tin cans. 

Conservation Order M-43 places 
limits on deliveries of pig tin and 
on the quantities of tin used in 





manufacturing, and specifies end 
uses and tin content for certain 
products. Order M-81 controls the 
production of tin cans by limiting 
the weights of tin coating for cans. 

Rubber consumption in 1947 is 
expected to be about 1,003,000 long 
tons, with anticipated receipts of 
crude at only 770,000 tons, indi- 
cating that GR-S and other syn- 
thetic rubbers will be needed at 
a rate of 50,000 long tons a month 
for most of this year. Rubber Order 
R-1 allocates all rubber imported 
by and manufactured in this coun- 
try, except neoprene and privately 
produced N-type synthetics. 

By limiting the use of various 
types of rubber to specified articles 
and by regulating the ratio of nat- 
ural and synthetic rubber in some 
manufactured products, the order 
protects and encourages the syn- 
thetic industry, according to the 
President. 

Antimony requirements this year, 
including anticipated use in flame- 
proofing, are expected to be ap- 
proximately 45,000 tons. Although 
about 35 percent of this amount 
can be recovered from scrap in 
this country, total supplies will be 
inadequate to meet this demand be- 
cause the largest prewar source 











DALLAS DEALER THROWS PARTIES. Once a month Dick Price, head of the Dick 
Price Motor Co., De Soto-Plymouth dealer in Dallas, is host at a party for his em- 
Ployes and their families. Attendance varies from 90 to 175. After dinner, served by 
an outside caterer in the service shop, there are festivities. Above are shown, left to 
right, Ed Bruner, shop superintendent; Ed Best, mechanic; A. S. Crosby, parts man- 
ager; Phil Baker, foreman of paint and body shop; Roy Davis, transmission engineer. 





of supply, China, is still virtually 
cut off. 

Order M-112 conserves available 
antimony by regulating the deliv- 
ery and acceptance of all forms— 
ores, concentrates, metal, alloys 
and primary products. Without 


prohibiting its use for any end 
product, the order prescribes a 
sequence for selecting available 
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Overload Springs 
» Dual Wheels 
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Large Size. ..7 ft. wide, 15 ft. long 
Medium Size .7 ft. wide, 12 ft. long 
Small Size . . .6 ft. wide, 12 ft. long 


All models equipped with: 


Semi-Automatic Fifth Wheel 
Landing Gear Stanchions 
“ Vacuum-Controlled Hydraulic Brakes 


Mustang Semi-Trailers carry 
weight—give long-wearing service. 


New models wi 
part of 1947. 


Dealer helps an 
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Mustang 


Light-and- Tough 


early twice their own 


Modern, aluminum construction gives you 


60% Less Weight 
20% Greater Strength 


than old-fashioned steel. 
DISTRIBUTORSHIPS AND 
DEALERSHIPS OPEN! 
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Mustang ALUMINUM SEMI-TRAILERS 


TRANSFORMS 1/2 AND 3/4-TON PICK-UPS INTO 1-1/2-TON CARRIERS 
4 BODY TYPES — ADAPTABLE TO ANY HAULING JOB 
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grades of antimony for various 
needs. 

Auto exports are limited to ap- 
proximately 6 percent of the in- 
dustry’s output to keep cars in 
this country. Order L-352, provid- 
ing for an export quota, also reg- 
ulates auto manufacturing to pre- 
vent the making of foreign-type 
cars above allowable exports. 

Tractor manufacturers are per- 
mitted to export 15 percent of their 
production of farm tractors and 
20 percent of their track-laying 
tractors under the provisions of 
L-356. 

Hard cordage fibers (Manila, 
sisal and henequen) receipts in 
1947 will be half of anticipated un- 
restricted demands. Cordage Order 
M-84 controls the end uses of these 
fibers by limiting them to the man- 
ufacture of specified rope or binder 
and baler twine, production of 
which is scheduled under estab- 
lished quotas among processors. 

Sisal and henequen are pur- 
chased publicly and distributed 
equitably among processors of 
permitted products. A_ greater 
portion of the Manila supply is 
imported privately, and proces- 
sors’ inventories are limited to 
a 90-day supply. Exports of cord- 
age fibers and their products are 
also controlled by the order. 

Streptomycin distribution is 
governed by Schedule 119 of Order 
M-300 to control the insufficient 
supply available for increasing re- 
quirements. A sudden rise in de- 
mand is expected if further clinical 
evaluation indicates the value of 
streptomycin use for the treatment 
of tuberculosis and other diseases. 

Cinchona bark, from which are 
obtained quinine for antimalarial 
use and quinidine for cardiac reg- 
ulation, is imported primarily from 
the Netherlands East Indies, re- 
leased from Japanese control only 
at the end of the war. Because no 
bark has been received since the 
end of the war, this country’s re- 
quirements continue to be filled 
from diminishing inventories. 


‘Big Truck’ Bill 
Passes Easily 


In Ore. House 


SALEM, Ore.—Easy victory 
marked the acceptance by the 
house and passage to the senate 
of the so-called “Big Truck” bill. 
Only three dissenting votes were 
cast against the bill, which makes 
permanent temporary wartime leg- 
islation permitting trucks up to 
72,000 pounds to operate on state 
highways designated by the com- 
mission. 

Before the war, the limit was 
54,000 pounds and permitted over- 
all length 50 feet. The new bill 
permits trucks 18,000 pounds ad- 
ditional weight and a total length 
of 60 feet. 

In supporting the bill, Rep. Burt 
K. Snyder, chairman of the roads 
and highways committee, said that 
in four years of operation the big 
trucks had caused “no undue dam- 
age to the highways and no un- 
due interference with traffic.” 

Operation of the larger trucks, 
Snyder pointed out, has been 8 
boon to communities in eastern 
and southern Oregon inadequately 
served by other transportation 


Daily Motor 

Daily Motor Co. (Chrysler), Coon 
Rapids, Ia., has renovated its show- 
room, parts and service depart- 
ment. 
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Appearing in COLLIER'S 
issue of March 29th, on 
newsstands March 21st. 
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Eight clever cartoons that will really put across the importance of PREVENTIVE SERVICE 
for SPRING; it’s too readable to be overlooked. And don’t you overlook this fact—there 
is bound to be more service and replacement required than ever before, AND more 


business for dealers and jobbers who tie in with COLLIER’S P.S. CAMPAIGN for SPRING. 


DON’T MISS THIS OPPORTUNITY 
Write—NOW—to COLLIER’S Promotion Department, 250 Park Ave., New York 17, N. Y. 


for tie-in information and reprints. 
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Eleven full-color advertisements 
are planned for Lincoln and a 
similar number for Mercury in 
1947, according to W. G. Licht, 
Lincoln-Mercury advertising man- 
ager. 

Plans are based on sustaining 
schedules each month in the mass 
circulation magazines, such as Sat- 
urday Evening Post, Life, Time 
and Colliers, and various class 
magazines, as Fortune, Hsquire 
and House & Garden. 

In addition, two outdoor poster 
showings are tentatively planned 
in dealer towns of 50,000 popula- 
tion. 

Supplementing this will be pro- 
motional literature, radio an- 
nouncements, newspaper advertis- 
ing and service direct mail cam- 


paigns. 


Community Series 
A series of 15 plant-city news- 


— Auto Advertising ——' 


Licht Tells Plans 
For Lincoln-Mercury 
By Bob Finlay 





paper advertisements is now con- 
cluding an experiment in commu- 
nity relations by the Libbey- 
Owens-Ford Co., with very favor- 
able results, in the opinion of 
those who have had charge of the 
campaign. 

The advertisements have run 
twice a month in the newspapers 
of Toledo, Charleston and Parkers- 
burg, W. Va., Ottawa, Ill, and 
Shreveport, La. Total circulation 
is nearly 600,000. 

An independent survey made in 
some of the cities revealed that 
43 to 68 percent or an average of 
52 percent of the newspaper-read- 
ing public recognized the Libbey- 
Owens-Ford advertisements in this 
series. Interviews were spread 
equally between men and women. 

Readers of the advertisements 
expressed the view that advertis- 
ing which tells the neighbors 





about the operations, business, and 


F. J. DeTAMBLE, president of the Twin City Motor Co. 
N. C., presenting two flags to the local Marine Corps Z 
Earl Hunter jr. Detachment. DeTamble stands at the far left in this picture, and at 
the far right is Earl Hunter, father of the boy in whose honor this Marine Corps League 
Detachment is named. Hunter has been service manager for Twin City Motor Co. for 





(Ford), Winston-Salem, 
» which is known as the 


20 years, and his son was the first Marine from this county killed in action in World 


War II at Guadalcanal. The person standing next to DeTamble is C. T. Wrenn, senior 


vice-commandant of this detachment, while pointing to the flag is R. R. Garvey iIr., 


commandant of the detachment. 





human problems of an industry is 
very much worthwhile. Of those 
covered, 74 percent said it was 
“good” and that more local com- 
panies should do a similar job, 
22 percent had no feeling either 
way, and only four percent thought 
it was ineffective. 


Changes Name 
Kaiser-Frazer’s ad agency, Trade 
Development Corp., has changed 





its name to Swaney, Drake and 





Bement, Inc. The three principals 
are Morris F. Swaney, George F. 
Drake and Austin F. Bement. The 
first two are in Chicago and Bem- 
ent is in the Fisher Building in 
Detroit. 


Happy Birthday 

Studebaker News, one of the old- 
est dealer pubiications in the in- 
dustry, begins its 35th year with 
the current month’s issue. The 
News became an official title in 





everyone wants 
safety m his 
new car... 








Here’s a safety feature that is sure-fire ammunition for 
any sales force. With clutch-pedal starting the clutch is 
always disengaged when the engine starts. And you can 
add clutch-pedal starting to your cars with Bendix* Drive 
more simply and inexpensively than any other way. 


Since the clutch pedal is already depressed when the 
starter engages, the strain on the battery and starter 
motor is greatly lessened. If the clutch is accidentally 
pushed all the way down to the starter button while the 


engine is running, the inherent design of the Bendix 
Drive prevents starter engagement or damage. 


Higher break-away torque making for increased power 
and rugged, durable construction are other reasons 
Bendix Starter Drives have performed reliably in over 
65 million installations. Investigate Bendix Drive—you'll 
find the newest of the new cars depend on Bendix Drive 


for safe, sure starting. 


*REG. U.S. PAT. OFF. 





“Bendix 


Drive 


ECLIPSE MACHINE DIVISION 
ELMIRA ~ 


NEW YORK 


AVIATION CORPORATION 


1912 after a somewhat similar pa- 
per, The Studebaker, had been 
started in 1906. 


Coast Agency 

Newest advertising and pubii 
relations organization on the We 
Coast is Ad Associates, headed by 
Andy Kelly and Gordon Horney. 

The agency will offer established 
representation facilities and ~ staff 
to ad agencies in Detroit, Chicago 
and New York who had no Coast 
headquarters to service non-com- 
petitive dealer and distributor or- 
ganizations in that market prior 
to the war. 

Both Kelly and Horney have 
long been identified with Coast 
promotional activities. 


Diamond T 

Expansion of Diamond T Motor 
Car Co.’s advertising to include 
wider coverage in national con- 
sumer publications has been an- 
nounced by W. S. Baldwin, adver- 
tising manager. 

The Chicago heavy-duty truck 
manufacturer has been using four- 
color inserts in a wide list of truck 
trade publications and _ current 
schedules call for full-page, four- 
color ads in Oollier’s, Fortune, 
Newsweek and Saturday Eveniny 
Post. Roche, Williams & Cleary, 
Inc., Chicago, is the agency. 


oro 


Names 

Promotion of Frank J. McGinnis 
from Ford car 
advertising man- 
ager to the posi- 
tion of director 
of sales promo- 
tion has been an- 
nounced by J. R. 
Davis, Ford vice- 
president and di- 
rector of sales 
and advertising. 
No successor has 
been appointed as 
yet for the car- 
advertising post. 


Frank Herbert (Cap) Harvey 
was honored last week for his 50 
years of service in the Detroit 
News advertising department. Cap 
was in at the birth of automotive 
advertising and headed the News 
automotive advertising department 
until he relinquished the post in 
August, 1945. A wrist watch was 
presented to Cap by William E. 
Scripps, president of the News. 


In a move to coordinate man- 
agement activities, Emmett Mc- 
Namara has been appointed gen- 
eral manager of New Center Stu- 
dios. McNamara will direct all ac- 
tivities including national adver- 
tising and catalog art; sales 
throughout the country and the 
newly-formed photographic divi- 
sion. 


John Rose, formerly with the 
United Press, has moved from the 
Ford publications department to 
the Ford news bureau. 


Irving (Bud) Kaufman, 26-year- 
old Ford automotive illustrator 
and ex-army flier, created the 
winning automotive entry—a 1946 
Lincoln Continental convertible 
for exhibition in the recently con- 
cluded National Exhibition of Au- 
tomotive Art. He is in the Ford 
styling department. 


Robert L. Staples and Mark E. 
Senigo have joined the promotion 
department of the Bureau of Ad- 
vertising, American Newspaper 
Publishers Assn. Staples, who will 
be promotion art director, formerly 
was with the Oklahoman and 
Times, Oklahoma City. Senigo 
comes from Religious News Serv- 
ice, where he was a news editor. 


Appointment of A. Bruce Ewing, 
of Detroit, as public relations di- 
rector of the Southwestern region 
of Ford was announced last week 
by Ira B. Groves, regional man- 
ager. 

John S. Lueck, ex-major in the 
Army Air Forces, and formerly 
with Campbell-Ewald, has joined 
the export division of Brooke, 
Smith, French & Dorrance, Inc. 


T. H. Cardoff, vice-president in 
charge of the Eastern division of 
Farm Journal, announces the addi- 
tion of W. B. Taylor to the New 
York sales staff of the publication. 
Edward Pachuta, who was on the 
New York sales staff of Farm 
Journal before entering the armed 
services and who joined the Pa/h- 
finder sales staff upon his return, 
has been transferred to the staff of 





Frank McGinnis 





Farm Journal. 
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TRANS-AUSTRALIA AIRLINES 


orders 5 new Convair-240’s! 


y premtiageiges AIRLINES is the sixth major 
airline to order a fleet of America’s newest 
and most modern postwar airliner—the Con- 
vair-240. 


This airline will use the new twin-engine Con- 
vair-240 to speed up its service between such 
interstate points as Melbourne, Sydney, Perth, 
Canberra, Brisbane, Adelaide, and Hobart, of- 
fering a new standard of speed and comfort to 


the air-traveling public. 


It was only natural that in its search for such 
an airliner Trans-Australia Airlines should turn 
to Consolidated Vultee—the company which de- 
signed and built the famed long-range Liberator 
bomber, the Catalina, the Coronado, and other 
well-known war planes—the company which op- 
erated a vast trans-Pacific airline service for the 
Air Transport Command during the war. 


The wonderful new Convair-240 will carry 40 
passengers at 300 miles per hour at low-level com- 


fort regardless of altitude. But that’s only part of 


the story... 


Below, you'll find eight of the many reasons 
why the modern Convair-240, with its many 
innovations, speed, and comfort features, 
establishes an entirely new concept of “Air 
Travel for Everybody”! 


Consolidated Vultee Aircraft Corporation 


San Diego, California » Downey, California - Wayne, Michigan (Stinson Division) +» Fort Worth, Texas + Nashville, Tennessee 








lL Air-conditioned comfort! The Convair- 
240 is completely air-conditioned. Cool air. 
with controlled humidity—and radiant-wal! 
heating—insure your comfort winter or 
summer. 


2. 4 Passengers — at 300 m. p.h.! Two 
2400-h.p. engines enable the Convair-240 to 
cruise in the 300-mile-per-hour range. 


Why you'll enjoy flying in the Convair-240 


3. Auxiliary jet-exhaust thrust —for added 
speed! The Convair-240 is the first commer- 
cial transport plane to utilize this modern 
principle. 


4. Reversible-pitch propellers for smoother 
landings! In addition to hydraulic wheel 
brakes and wing flaps, the Convair-240 has 
reversible-pitch propellers, which enable the 
plane to come to a full stop on the runway 
in a much shorter distance. 


5. “Low level” flight comfort at high al- 
titudes! Cabin air pressure is automatically 
controlled for passenger comfort regardless 
of altitude. 


6. Heated wings prevent icing! The Con- 
vair-240 uses the anti-icing safety system de- 
veloped by Consolidated Vultee for combat 
planes during the war. Leading edges of 
wings and tail are heated—ice and snow 
melt on contact. 





7. Lands level! The Convair-240 lands 
level, and is still level when it comes to a 
stop. 


8. You relax in easy-chair comfort! A 
newly designed type of reclining seat gives 
you all the leg room you want. In the Con- 
vair-240 there’s no bumping your knees 
against the seat ahead. 
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Automotive Finance .. . 





GM Dividend Sparks 


Gain in Confidence 


By George Deery 
Staff Writer 


DETROIT. — Restoration of the 


| dend boost at this time despite 


the firm’s increased debt with 
charges prior to payments on 
the common stock. A year’s drop 


and 1945 apparently. Last year, 
75 cents was paid in the first 
quarter and 50 cents in the three 
remaining periods. The payment 

will be made March 10 to stock 

of record Feb. 13. 

The rise in GM should spread 
to other motor issues, in the opin- 
ion of Julius Rubiner, resident 
manager of Bache & Co., members 
of the New York Stock Exchange. 
Stronger action in selected acces- 
sory stocks is seen closer by Ru- 
biner than a general, sustained rise 


General Motors dividend to 75 
cents for the quarter is one of| in working capital from $917,- |in the issues of auto manufac- 
the most constructive pieces of| 000,000 on Sept. 30, 1945, to $663,- | turers. 


business news in the postwar pe- 
riod. 

Naturally, the shares reacted fa- 
vorably and owners of the stock 
were pleased with the increased in- 
come, but the healthy implications 
far surpass temporary reactions. 

It indicates future confidence 
by the corporation in the busi- 

ness and labor picture, observers 
here believe. 

“Would GM take this action if 
it did not feel that the forthcom- 


000,000 a year later is attributed 
to the drain of strike, conver- 
sion and expansion costs. 

Contrary to a rather commonly 
expressed opinion, these figures 
show the inroads that can be made 
on a working capital fund as sub- 
stantial as GM’s. 

Working capital has been bol- 
stered in the past several months 
by the sale of $100,000,000 in $3.75 
preferred stock and $125,000,000 in 
long-term bank loans. At the time 


Rubiner bases this conclusion on 
the fact the parts and accessory 
firms will reflect the increased ac- 
tivity in the industry before it is 
possible for the builders of cars 


to do so. 
* > = 


Favored Parts Stocks Listed 
By Investment Analysts 


The most favorably regarded 
auto parts stocks, according to a 





TIMKEN-DETROIT 


AXLE ©O.'’s regional representatives from all sections of the 


country have just completed a five-day conference at the factory, it is announced by 
Ralph Trese, vice-president. Sales, service, advertising and merchandising plans for in- 
the 


pom Seer 
tr P 





y's new complete line of 3-for-1 rear axles were revealed. 





ucts and Timken Roller Bearing. 

“Because of major setbacks to 
normal operations, performance 
of the auto parts group in 1946 
was much poorer than that of 
the general market, with the re- 


cession in prices starting earlier 


and carrying further,” the anal- 
ysis states. 


with regard to the labor picture, 


are clarified.” 
. . * 


Extra Payment Voted 
By Collins & Aikman 
Tide Water Associated Oil de- 


|clared a regular quarterly divi- 
|dend of 25 cents per share, pay- 





ing wage negotiations will be sat-|of the last sale of preferred shares, d last week b 
fs 2” oam up the feeling|GM already had $183,000,000 $5 pre- ee Sg a sol ne r “However, recent action has been | #>le March 1 to stockholders of 
isfactory ° 7 & Standard & Poor's Corp., are Ben , oR | secord Heb, 10 
that no serious obstacle is seen/ferred outstanding. dix. Bower, Briggs, Briggs & Strat- better than that of the industrial a Ph agg A 
ix, er, Driggs, ges average and, with the stocks in a Collins & Aikman voted an 


from that source. Negotiations are 
scheduled to start about the middle 
of March. 

Stress is placed in the divi- 





Facing these increases in fixed 
charges, GM is sufficiently con- 
fident in the future to return to 
the $8 annual rate paid in 1944 





ton, Campbell Wyant, Cleveland 
Graphite, Electric Auto-Lite, Lib- 
bey-Owens-Ford, Thompson Prod- 


strong technical position for a 
rally, a marked upturn is expected 





once uncertainties, particularly 
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Sunshine makes em spend year round 


tn REDBOOK, florida! 





extra of 50 cents along with a 
25 cent payment on the common 
stock. Both are payable March 
1 to stock of record Feb. 18. 

L. A. Young Spring & Wire an- 
| nounced its first dividend payment 
since March last year. The re- 
| sumption calls for 25 cents payable 
|March 15 to stock of record 
March 1. 








* * * 


Good Demand Reported 
For Firestone Issue 


An offering of $25,000,000 25- 
year 2% percent debentures of 
Firestone Tire and Rubber Co. was 
| well received by investors and sold 
at premium shortly after the pub- 
lic offering, according to invest- 
ment house reports. 

Proceeds of the sale are to be 
j} applied to redemption at $105 a 
share and accrued dividends of 
250,000 shares of 4%% percent stock 
| preferred stock. 





L. A. Young Names Ely 


As General Manager 


DETROIT.—M. N. D. Ely was 
elected vice-president and general 
| manager of L. A. Young Spring & 
| Wire to succeed C. M. Young who 
was killed in an airplane crash. 
Thomas Cooper, general sales man- 
ager, and Grant L. Cook, general 
counsel, were elected to the board 

Ely started in the time depart- 
ment in 1924 and later was man- 
ager of the Chicago and Trenton 
(N. J.) plants. After managing the 
Los Angeles plant during the con- 
struction of aircraft assemblies, he 
was placed in charge of manufac- 
turing for all 13 plants. 

* * * 


$12,000,000 Granted K-F 


For Output Expansion 

WILLOW RUN, Mich.—A $12,- 
000,000 loan to finance expanding 
production, was announced last 
week by Kaiser-Frazer. The funds 
were obtained from the Bank of 
America which had previously 
granted K-F a credit of $3,000,000 

The loan will be secured by vari- 
ous collateral of K-F, including 
fixed assets, and will be guaranteed 
by the (Henry J.) Kaiser interests 
and Joseph W. Frazer, president 
|it is said. 





Chain Firm Case 














They haven't much excuse for holding 20,000,000 gallons of gasoline, just 
back when they have $139,400,000 


left for spending after paying their 


: } ; You'd spend money, too, if you had 
to mention a few of their needs. $6,000,000,000 left after taxes! 

YORK, Pa—The case against 
three chain manufacturers, charg- 
ed by the Federal Trade Commis 


That's what makes the audience of 
the Redbook National Show such an 


Adjourned Again 
Isn't $97 a pretty low pro-rata rate 


to reach a market of that size in full 











taxes. ~ 

. a ‘ . : attractive crowd to advertisers. They t ; ; ide . 

Nearly $17,000,000 goes for food, pages? That's all it costs to reach law @ tillion dollers worth of food sion with illegal discrimination in 

: . pea ne pe lone an attempt to fix prices, was ad 

. y -e ; se > 2 . 2 , and spend 134 million dollars in drug ‘ p 

and the drug stores take nearly these open handed Florida Redbook ae Se cae aah aux does peeden journed here last week for the fift! 
$4,000,000 of it. families. The fact of the matter is up where they time. 

a i. ae : ; : ; can see it 12 Reason given for the adjourn- 

They want nearly $2,000,000 that Redbook ought to be on your ieee cena ie ment was the need to reduce 30.- 

full black and 000 exhibits of government evi 


adave Ss , St, 4 | ’ 

pnens Pe, 5 pee ee tg © dence to a workable number. Th: 

FTC case against the three firms 

| the American Chain & Cable C 

| International Chain & Manufactur- 

ing Co. and the McKay Co., was t& 


filed in October, 1945. 


worth of furniture; $478,000 worth 


and 


white pages. 








of refrigerators, 60,000 tires make every dollar count. 


HIT EM WHERE ea 
° 4 4 4 . —————— 
mt REDBOOK USA! ae Louthlin Ts Dror 
eonee IN » me ” « * * Jom William H. Loughlin, proprieter 
ae of Loughlin Chevrolet Co., Ne 


Bedford, Mass., has been named 4 
| director of the town’s First Na- 


Send for the Redboak State-by-State analysis of family buying power. 
| tional Bank. 


Write or phone Redbook, 444 Madison Ave., New York 22, New York. 
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Employers Welcome Move... 





Many States Consider 
Cutting Jobless Levies 


NEW YORK.—Together with 
proposals to further broaden the 
coverage of unemployment com- 
pensation laws and liberalize their 
benefits, a trend toward reduction 
of the unemployment tax contri- 
butions of employers also is de- 
veloping in current state legisla- 
tive sessions throughout the coun- 
try, @ survey reveals. 

Despite the apparent conflict be- 
tween liberalization of benefits and 
reduction of the supporting taxes, 
both are held possible on a broad 
scale as a result of the accumula- 
tion of nearly $7,000,000,000 in state 
reserve funds—more than _ three 
times the 1941 total and generally 
agreed to be far higher than neces- 
sary to meet any foreseeable un- 
employment. 

With unemployment compensa- 
tion taxes now taking more than 
a billion dollars a year from em- 
ployers—far more than the amount 
of revenue produced by any other 
single form of state taxation, any 
cuts in these levies will be par- 
ticularly welcome to business and 
industry at a time when they face 
threats of higher taxes for other 
purposes in many states. 

Such action as is taken to lib- 
eralize and extend unemployment 
compensation will continue a 
trend which has made steady 
progress since the inception of 
these laws and which in 1945, 
the last heavy year of state law- 
making, saw more than half the 
states increase benefit payments 
or extend payment periods, in 
most instances both. 

Tennessee’s legislature was urged 
by State Employment Security 
Commissioner W. O. Hake to lib- 
eralize unemployment compensa- 
tion benefits and to cut the payroll 
taxes by about 20 percent. 

To save employers an estimated 
$3,270,000 a year, he suggested that 
payroll taxes be reduced from the 
present maximum of 3.3 percent 
to 2.7 percent, and a minimum of 
.75 percent instead of the present 
1 percent. He also recommended 
that the legislature increase, the 
maximum of weekly jobless checks 
from $15 to $18 and the duration 
of payments from 16 to 20 weeks. 


Makes Plea in Inaugural 

In his inaugural message to the 
Rhode Island legislature, Gov. John 
O. Pastore, without offering spe- 
cific recommendations, called for 
reduction in unemployment com- 
pensation taxes, an increase in the 
amount and duration of benefits, 
and broadening of the law to in- 
clude workers in establishments 
employing fewer than four persons. 

Rhode Island employers are con- 
tinuing their efforts to obtain tax 
reduction through the enactment 
of a “merit rating” or “experience 
rating” system, such as is effective 
in all but a few other states, with 
the tax varying to reward the 
maintenance of stable employment. 
Vermont’s Unemployment Com- 
pensation Commission proposed a 
reduction in the minimum contri- 
bution rate by employers and lib- 
eralization of the unemployment 
compensation law. Coverage would 
be extended to employers of four 
or more persons, under the board’s 
recommendations, instead of seven 
or more as at present. 

The minimum rate of contri- 
bution by employers, under the 
state’s merit rating system, would 
be cut from 1.5 to 1 percent. In 
his inaugural message, Gov. Er- 
nest W. Gibson also urged the 
Vermont legislature to broaden 
coverage of the law and liberal- 
ize its benefits. 

When it convenes in April, Flor- 
ida’s legislature will consider a 
proposal by Chairman Carl Smith 
of the State Industrial Commis- 
sion that employers be given an- 
other $4,000,000 tax cut, in addition 
to the savings of some $3,000,000 
a year they received under 1945 
merit rating legislation. At the 
same time, Smith would extend 





Bridges Incorporates 


Martin Bridges & Sons, Inc., 
Greenville, S. C., has received a 
charter. M. Curran Bridges is 
president. 





coverage to firms with three or 
more employes, instead of the pres- 
ent eight or more. 

Gov. Mon Wallgren urged the 
Washington state legislature to 
cut the state unemployment com- 
pensation tax from 2.7 to 1.5 per- 
cent, which he said would bring 
“an estimated annual saving of 
$12,000,000 to approximately 41,000 
employers in the state.” 

Urged in Other States 

Gov. James L. McConaughy rec- 
ommended to the Connecticut leg- 
islature “a reduction in the unem- 
ployment compensation law, par- 
ticularly in view of the reserves 
that have been created,” while Gov. 
Vail M. Pittman told the Nevada 
legislature “a further substantial 
reduction in employers’ rates” 
would be possible in that state, 
which gave relief to employers un- 
der a 1945 merit rating law. 


Merit rating is again an issue 





in New York state, which now has 
a unique tax-credit plan under 
which refunds are made to employ- 
ers with stable employment, but 
which employers claim denies them 
benefits of the conventional merit 
rating system and places them at 
a competitive disadvantage with 
employers in other states. 

And, it has been predicted, that 
unless the wording of the law 
is changed, employers may not 
get any tax credit refunds this 
year, despite the fact that the 
New York reserve fuhd is at a 
record billion-dollar level. 
Permanent legislation providing 

for merit rating is sought in Penn- 
sylvania, where the system has 
been in effect under a war-dura- 
tion law, reducing costs to more 
than 50 percent of the state’s em- 
ployers to a 1 percent levy. It 
meant an estimated saving of ap- 
proximately $160,000,000 to Penn- 
sylvania employers during the 
1944-45 biennium. 

Liberalized unemployment com- 
pensation benefits, without men- 
tion of tax cuts, have been rec- 
ommended by the governors of 
South Dakota, Montana and Ore- 
gon. Liberalization bills are pend- 
ing in California, Maryland and 
other states. 








SENOR OLEGARIO MONTES, Chrysler distributor in Merida, Yucatan, Mexico, was 
eFirs f Aut 





host recently to George M. Slocum, p 


tive News (See ‘‘Edgewise,”’ 


ro 
Feb. 3). The Spantsh-type sales and service building is in the background. 





Neb. U. C. Dealers 
Reelect Hayward 


OMAHA.—Ray Hayward, of 
Omaha was reelected president of 
the Nebraska Used Car Dealers 
Assn. at the group’s January meet- 
ing here. 

Harry Boardman was named 
vice-president; Ed Rosen, treas- 
urer, and Bert Miller, secretary 
Directors from Omaha are Ray 
Nelson, Bill Abel, Jake Wine, Fred 





King and Joe Pascale, Other direc- 
tors are Harry Kasey, Hastings; 
Earl Foster, North Platte; Irvin 
Terry, Grand Island, and Ben Per- 
kins, Columbus. 

J. B. Caldwell, general manager 
of the National Used Car Dealers 
Assn., spoke. 





Ulmer Chevrolet 


Ulmer Chevrolet Co., Allendale, 
S. C., has been incorporated with 
capital stock of $30,000. S. E. Ulmer 
is president. 











TYPICAL EXAMPLE: THE B. F. GOODRICH 
TIRE THAT OUTWEARS PREWAR TIRES 


taxis. They show clearly that the new 


eid PATROLMAN OLSON, of the 
Everett, Wash., Police Dept., ap- 
pears above, pointing to a B. F. 
Goodrich tire that has traveled 33,527 


miles. He writes: 


‘Two years ago we started using the 
B. F. Goodrich Silvertown on our po- 
lice cars. These tires have been sub- 
jected to all types of driving and road 


automobile tires on the road today... 


conditions, at high speed and in both 


wet and dry weather. From the stand- 
point of blow-out protection, the safety 
of these tires is unsurpassed. 

“The tread design is the finest we 


have ever used— giving skid protection, 


easy steering and long mileage. We are 
getting more mileage from this new 
tire than we got from any prewar tire. 
These tires are without doubt the finest 


will outwear prewar tires.” 

Each week we receive letters such as 
this. They are written by owners and 
operators of police cars, passenger Cars, 


B.F.Goodrich 


B.F.Goodrich tires outw ear prewar tires 

In spite of greatly increased produc- 
tion, demand for tires is even greater. 
Please check your needs well in ad- 
vance. Talk to your B. F. Goodrich 
dealer. He'll do his best to keep you 
rolling until he can get new tires for 


you. The B. F. Goodrich Co., Akron, O. 





FIRST IN RUBBER 
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In the Hopper 








Neb. Bill Would Classify 


Cars as Taxable Property 
Senator Lloyd Kain, of Lexing- 
ton, Neb., has presented to the 
unicameral legislature a resolution 
for the submission of a constitu- 
tional amendment to classify au- 
tomobiles in like manner as all 
other property for taxation pur- 


poses. 

Under this proposal the purchas- 
er of a car, new or used, would be 
required to pay the personal prop- 
erty tax when he secured his li- 
cense plates. Many of these cars 
are driven out of the state imme- 
diately after purchase and no per- 
sonal tax is ever collected. 


Proposes Tex. "Rail Board 


Govern Certain Carriers 
A proposal, which if enacted, 
would enlarge the definition of 


portation of motor vehicles on their 
own power or by a tow-bar saddle- 
mount, full mount or similar meth- 
ods, has been introduced in the 
Texas senate. 

The bill would authorize the 
Texas railroad commission to regu- 
late such vehicles and this type of 
transportation. Sen. Fred Harris, of 
Dallas, said present laws do not 
grant this authority to the rail- 
road commission. 


Mont. Bill Would "Repeal 
Disputed ‘Migratory’ Act 


A bill to repeal Montana’s con- 
troversial “migratory livestock” act 
of 1945, under which the state 
board of equalization has been at- 
tempting to tax new automobiles 
brought into the state, has been 
proposed in the Montana kegisla- 
ture by Rep. Dean Chaffin, Galla- 
tin Republican. 





motor carrier to include the trans- 


The act provides for assessment, 








levy and collection of taxes on “all 
personal property bought, driven 
or coming into the state after the 
regular assessment date.” Pending 
in the courts is a suit by the Mon- 
tana Automobile Dealers Assn., at- 
tacking constitutionality of the 
equalization board’s interpretation 


of the law. 
+ * * 


Oklahoma to Reorganize 


Its Highway Commission 

Oklahoma’s legislature has en- 
acted a bill sought by Gov. Turner 
to reorganize the state highway 
commission. 

The measure provides for an 
eight-member, part-time commis- 
sion to serve as the administrative 
and policy-making board with au- 
thority to make the program, let 
contracts and make rules and reg- 
ulations for administration of the 
highway department. The commis- 
sion will employ a director at sal- 
ary not to exceed $12,000 a year. 


W ould Bar Sen Pay Bias 


Pay discrimination based on sex 





would be prohibited under a bill 
introduced in the Indiana legisla- 
ture. The state labor commissioner 


would be empowered to inspect 
payrolls for comparison of men 
and women’s salaries; women em- 
ployes could collect back wages if 
their salaries were found to be 
based on sex discrimination, and 
violation of the law by employers 
would be made punishable by a 
penalty of $100-$300 fine and pos- 
sible 30 to 180-day jail sentence. 
. . * 


Utah Gax Tax Hike Urged 


An increase of 2 cents per gallon 
in Utah’s present 4-cent gasoline 
tax rate, to finance a highway con- 
struction and maintenance pro- 
gram estimated at $13,760,000 annu- 
ally for the next 20 years, was ad- 
vocated by Gov. Herbert B. Maw 
in his biennial message to the Utah 


legislature. 
* * 


Tax Amendment in Mo. 


which would double the present 
rate, has been introduced in the 
Missouri house. The additional tax, 
which would yield about $15,000,000 
a year, would be equally divided 
between the cities and the counties 
The proposed amendment, if ap- 
proved by the legislature, would be 
submitted to the voters of the 


state. 
* . * 


Turnpikes Sought in Ohio 

A bill has been introduced in 
the Ohio senate providing for an 
Ohio turnpike commission of five 
members, including the state high- 
way director and four members 
named by the governor, to super- 
vise and plan the construction of 
modern express highways. It is 
planned to issue turnpike revenue 
bonds payable from turnpike tolls 


only. 








A proposed constitutional amend- 


Bierkamp to Durant 


H. F. Bierkamp has sold his Ford 
Sales and Service and general gar- 


ment providing an additional state age to the Durant Motor Co., Du- 


gasoline tax of two cents a gallon, 


! rant, Ia. 





New 


Commercial Car Registrations, All States for Nov., 1946-41 
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New Commercial Car Registrations, 31 States for Dec., 1946-41 
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In the Hopper 





Ud. Wage-Hour Bill Sets 


Minimum of 65 Cents 

A state wage-hour law is pro- 
posed in a bill introduced in the 
Maryland legislature by Sen. 
George D. Della, Baltimore Demo- 
crat. 

The measure would provide a 
ninimum wage of 65 cents an hour 
ind a maximum work week of 44 
hours, with time and a half for all 
hours worked thereafter. 

* * * 


S. C. Governor Opposes 


General Sales Tax 


Gov. Strom Thurmond, of South 
Caroline has gone on record as 
opposed to a general sales tax. 

“I do not say that I would not 
sign a bill providing for a general 
sales tax,” the new chief executive 
declared, “but I do not favor such 
a measure. It would be a last re- 
sort to raise revenue.” 


North Dakota Sales Tax 


Reenactment of North Dakota's 
sales tax on a permanent basis was 
urged last week by Gov. Fred G. 
Aandahl. Public welfare and state 
aid to schools have become such 
an integral part of the state gov- 
ernment, he said, that “there is lit- 
tle or no possibility of eliminating 
the sales tax for the next several 
years.” 


Cut in Calif. Sales Tax 


California’s sales tax rate would 
be reduced to two percent under 
a bill introduced in the state legis- 
lature. The tax now stands at 2% 
percent under a 1945 temporary tax 
reduction statute but will go back 
automatically to three percent un- 
less the 1947 legislature extends the 
reduced rate. 

om * * 
Gas-Diesel Tax Hike 

A two-cent per gallon increase 
in the Washington state gasoline 
tax rate, bringing its level to seven 
cents a gallon is proposed in a bill 
introduced in the state legislature. 
Also introduced was a diesel motor 
fuel tax measure increasing that 
levy from five cents to 15 cents a 
gallon. 

* 


Ohio Road Board Bill 


A bill has been introduced in the 
Ohio house of representatives 
which would abolish the office of 
state director of highways and 
create instead a _ three-member 
highway commission. The commis- 
sioners would be named by the 
governor and their salaries would 
be $7,500 a year. 

* * 


+ 
North Adams May Tax 
Automobile dealers in North 
Adams, Mass., report that they face 
a possible sales tax or a tax on 
gross local business receipts. The 
proposed taxes are being consid- 
ered by a special five-man com- 
mittee named by the city council, 
which is seeking new revenue to 
offset a threatened $10 real estate 
tax jump. 
* . 


Ind, Weighs Speed Limits 

Under a bill introduced in the 
Indiana legislature, maximum 
speed limits would be fixed at 60 
miles an hour for passenger cars, 
50 miles for buses and 45 miles an 
hour for trucks. The same bill also 
would provide mandatory jail sen- 
tences for drunken drivers. 

* * * 


List Price on Titles 


A bill has been introduced in 
the Arizona legislature which 
would require that the factory 
price of motor vehicles be included 
in applications for certificates of 
title for new vehicles. 

7 * s 


Gas Tax Hike in S. C. 


A bill to add one cent to South 
Carolina’s present six-cent gasoline 
tax, with the additional revenue 
to be used for school purposes, has 
been introduced in the state legis- 
lature. 


Inspection Bill in Calif. 

A measure to require compulsory 
state inspection of all motor ve- 
hicles between Sept. 1 and Dec. 
31 each year has been introduced 
in the California legislature. Un- 
der the bill the state department 





of motor vehicles would collect $2 
for each inspection at designated 
stations throughout the state. 


Tax Cuts Urged 
To Spur Growth 
Of Small Firms 


DETROIT.—A tax program de- 
signed to permit small business to 
grow through internal financing 
was proposed last week by James 
F. Newcomb, president of Printing 
Industry of America, Inc., before 
a luncheon meeting of the Eco- 
nomic Club of Detroit. 

The program provides for a lim- 
ited deduction based on net earn- 
ings reserved for business purposes 
or exemption from taxation of the 
first $10,000 of corporate income to 
eliminate double taxation and place 
the smallest incorporated busi- 
nesses on a parity with unincor- 
porated business. 





The plan also provides for grad- | 








SEVENTY-FIVE WOUNDED VETERANS from Percy Jones hospital at Battle Creek, 
Mich., were guests of the 25 De Soto dealers of metropolitan Detroit recently at the 
Shrine circus. Pictured with a group of the vets are T. Mel Rinehart, Illustrious Poten- 
tate of Mosiem Temple (left), and Leo M. Biggs, wearing fez, head of Leo M. Biggs, 


Inc., De Soto-Plymouth dealer, in charge of the party arrangements. 





uated corporate taxes, 


celerated depreciation. 
According to Newcomb, 


a seven-|agement problems and better cred- 
year carry-forward period, and ac-| it facilities, but most of all, “it 

needs the ability to plow back part 
small|of its earnings and to grow big- 
business needs guidance on man-|ger. As long as we agree that the 





economy needs small business if 
full production and employment is 
to be reached, a basis must be 
found to translate the financing 
needs of small business into a 
sound integral part of the tax 
structure,” he declared. 


Cost of Liability Setup 
May Be Shifted by Pa. 

HARRISBURG, Pa. — (UTPS)— 
Costs of establishing Pennsylva- 
nia’s new automobile drivers’ lia- 
bility system which goes into ef- 
fect July 1, estimated at nearly 
$1,000,000, may be passed on to 
insurance companies by the state 
legislature, it was learned last 
week by Automotive News. 

“Strong feeling” for assessing 
underwriters for the cost of the 
system to be established in ac- 
cordance with a 1945 law was re- 
ported among members of both 
branches of the general assembly. 
Under the new liability system, 
uninsured drivers involved in ac- 
cidents where persons are injured 
or the damage is greater than $50, 
are required to post bonds cover- 
ing the approximate cost of the 
mishap. 





i ORNS tI Dati 


TRANSMISSIONS 
TIMING CHAINS 
OVERDRIVES 
SYNCHRONIZERS 
CLUTCHES 


BORG WARNER SERVICE PARTS + B-W SUPERCHARGERS, INC. 
STOVE + INGERSOLL STEEL + LONG MANUFACTURING * LONG MANUFACTURING CO., LTD. - 
CARBURETER +« MECHANICS UNIVERSAL JOINT « 


MORSE CHAIN 


UNIVERSAL JOINTS 
DRIVE SHAFTS 
CARBURETORS 
RADIATORS 
TAPERED 

WHEEL DISCS 





MORSE CHAIN CO., LTD. 


Executive Offices, Chicago. These units form Borg-Warner: BorG & BECK + BORG-WARNER INTERNATIONAL 


« CALUMET STEEL + DETROIT GEAR « DETROIT VAPOR 
MARBON + MARVEL-SCHEBLER 


* NORGE-HEAT 


NORGE MACHINE PRODUCTS + PESCO PRODUCTS + ROCKFORD CLUTCH + SPRING DIVISION «+ WARNER AUTOMOTIVE PARTS 


WARNER GEAR + WARNER GEAR CO., LTD. 





oct me 


* WISCONSIN TRANSMISSION 
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Brooks Quits 
Studebaker for 
S. African Post 


SOUTH BEND, Ind. — Mel S. 
Brooks, prominently identified with 
the automobile industry for 23 
years, has resigned as vice-presi- 
dent of the Studebaker Export 
Corp. to become 
managing direc- 
tor of South Af- 
rican Motor As- 
semblers and Dis- 
tributors, Ltd. 

In making the 
announcement 
this week, R. A. 
Hutchinson, pres- 
ident of Stude- 
baker Export, re- 
leased additional 
details on the 
newly formed concern which has 
been organized to assemble and 
sell Studebaker products. 

“While we regret the departure 
of Brooks,” said Hutchinson, “his 
new position offers unlimited scope 
for an executive of his wide ex- 
perience. Starting with an assem- 
bly plant near Port Elizabeth em- 
ploying 500 people, South African 
Assemblers will eventually be ex- 





Mel 8. Brooks 
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panded to include commercial body 
facilities. 

“We consider the prospects of 
the company’s market among the 
brightest in the world.” 

Brooks entered the automobile 
business as a field service repre- 
sentative in Toronto. His first ex- 
port assignment was an investiga- 
tion of manufacturing possibilities 
in Australia. He joined Studebaker 
20 years ago as wholesale manager 
of the Australian subsidiary and 
in 1937 became president of the 
Studebaker Corp. of Canada. He 
came to South Bend as assistant 
to the vice-president in charge of 
sales and during most of the war 
served as acting sales manager. 
Two years ago he was appointed to 
the export post. 





Jansen Motor Opens 


In Santa Rosa, Calif. 


The $100,000 Jansen Motor Co. 
(Chrysler- Plymouth) has been 
opened in Santa Rosa, Calif., by 
Robert J. Jansen, general manager 
for James W. McAlister, San Fran- 
cisco Chrysler-Plymouth distribu- 
tor. Jansen will retain his McAlis- 
ter post. The Santa Rosa dealer- 
ship will be managed by Peter J. 
Marincovich, vice-president and 
Jansen’s son-in-law. 











Output Snags Cancel 


British Auto Show 

LONDON.—Uncertainty over 
production of new models was 
given here last week as reason 
for the cancellation of all plans 
for a national passenger and 
commercial vehicle show this 
year by the Society of Motor 
Manufacturers and Traders. 

Cancellation by the American 
Automobile Manufacturers Assn. 
of a national auto exhibition in 
New York city this year is said 
to have exerted considerable in- 
fluence upon the British makers’ 
decision to follow a similar 
course. 





Melton to Lend Relics 


To New Conn. Museum 

HARTFORD, Conn.—James Mel- 
ton, operatic and radio star, has 
announced that he will give 15 of 
his antique automobiles to the 
state and will lend others, from 
his nationally known collection to 
the planned museum to be built 
along the Merritt parkway. 

The 15 ancient cars which Mel- 
ton plans to give to the state will 
include many early models built 
in Connecticut. 








British Auto News 


Production Prospects Good for 1947 
Unless Shortages Interfere 


By David Wood 
Staff Correspondent 

LONDON.—The British automo- 
tive industry finished 1946 with a 
production total of 360,000 ve- 
hicles, which is nearly three-quar- 
ters of the peak prewar year of 
1937 when half a million cars and 
commercial vehicles came off the 
lines. 

The productivity of the fac- 
tories continues on the upgrade 
and it is certain that only one 
hitch can prevent 1947 from be- 
ing a new record; and the hitch 
is that of shortages, especially 
of sheet steel. Three routes 
around this shortage are now 
being discussed. 

They are: Resumed imports of 
slabs, billets and sheet strips from 
America. Government decision to 
allot the automotive industry more 
sheet steel at the expense of other 
users, notably prefabricated house 
manufacturers; and the cutting 
down of British steel exports, based 
on the argument that “manufac- 
tured” steels, cars particularly, 





Keep your eye on controllable costs, or profit may suffer 
plenty. Unbalanced inventories—and heavy overstocks of 
slow-moving items—threaten the very business existence 
of many auto dealers and parts distributors in 1947! 


Free-and-easy buying habits 


tinued, will lead to the accumulation of serious overstocks. 
With fluctuating prices, model changes and swift obsoles- 
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is slackening, boost buying where demand is inereasing. 


Now is the time to protect yourself against overstocks with 


an efficient stock control system. You can no longer afford 


to depend upon hunches or guessing. Install a Kardex visible 


stock control and begin now to assemble a detailed month- 


by-month record of sales and demand on each item. The 


new Kardex system gives you a sure guide to proft- 
able buving—a sure safeguard against unbalanced inventory. 


SEE THE CHART THAT THINKS—/asest Kardex development for simplified stock control. 


With this system you can keep better stock records with less clerical help than 


required for older, more cumbersome methods. For more facts about creating profitable 


turnover with a minimum investment in inventory, write today for Bulletin KD-350 


(free). Systems Division, 315 Fourth Avenue, New York so, 


Remaglon Rand 


©) 1947 by Remington Rand Inc. 
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bring in more foreign currency 
per ton. 

Solution number one may be 
tried, although it is not the most 
probable. Solution number two can 
be ignored while solution number 
three is likely to be the most fav- 
ored. 

a + * 


British Leaders Blast 
Production Faults 


Though home demand is higher 
than ever before and exports show 
no sign of lagging, the British 
manufacturers are not happy about 
the future. Herewith are the opin- 
ions of some of the industry’s lead- 
ers: 

“We view with grave concern 
the ever-increasing cost of ma- 
terials and production, which we 
are naturally forced to hand on 
to the buyers of our vehicles,” 
Sidney S. Gnv, managing direc- 
tor of Guy Motors, Ltd., said. 

“Sooner or later the sellers’ mar- 
ket will come to an end. We shall 
have to face keener competition 
from foreign manufacturers, par- 
ticularly in the export market, and 
one wonders how long the present 
state of affairs can continue.” 


“The government will cripple 
any prospects of a huge motor 
industry in Britain unless it im- 
proves the sheet steel situation 
and eases taxation,” according 
to Sir William Rootes, chairman 
of the Rootes Group. 

“We need a free flow of material 
and a little less control. We shall 
miss the boat unless we acquire 
a new outlook and a new energy. 
It is no use our trvine to be smue¢ 
in Britain, for we have a lot with 
which to compete.” 

“American automobile mannfac- 
turers are equinned and readv to 
vo if onlv conditions settle down,” 
Sir Stanford Cooner, Ford direc- 
tor in Britain, pointed out. “When 
this hannens, competition is bound 
to be keen. 

“Tf only U. K. manufacturers 
could have been helped in vehicle 
taxation. how much more easily 
we could compete overseas. We 
cannot vet out of the rut of small 
cars, which have only a limited, 
although increasing, overseas de- 
mand. If management and labor 
pull tovether, and eaquinment is 
modernized where needed. the 
prosvect for expansion of British 
exports is good. 

“More imagination and ingenn- 
itv are needed at home.” he said, 
“esnecially in small thines. Fix- 
porters must travel and find out 
what is liked. Smarter nackac- 
ing and better presentation of 
goods is necessary. Onur prod- 
ucts must be given every aid to 
attractiveness.” 

Sir John Black, chairman of 
Standard Motors, said. “If we are 
to compete successfully in the 
markets of the world we must de- 
sign for these markets and con- 
-_— our efforts on fewer mod- 
els.” 

Lord Latham, chairman of Sin- 
ger Motors, said recently, “The 
selling price of cars has reached 
a level which is unreal and can- 
not be sustained when the present 
abnormal and temporary condi- 
tions pass away.” 

* * * 


Austin Plans Auto Plants 


Throughout Commonwealth 


Austin cars and trucks are to be 
built in India. A deputation of 
Indian distributors, representing 4 
capital investment in the Austin 
franchise of over $10,000,000, met 
with principals of the Austin Mo 
tor Export Corp., and arranged for 
the erection of an Indian plant 
with a minimum output of 3,000 
vehicles a year. 

The Indian company will be 
financially independent and con- 
trolled by natives, although Aus- 
tin will send out technicians and 
plant to insure an early start. 
Production is planned for this 
year. 





Bobst Buys Site 
Paul Bobst, Chrysler dealer, Hol- 
lywood, has acquired a lot 65 by 
130 feet upon which he plans to 
build a warehouse and facilities 
for new car make-ready. 
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Detroit Moves for Peace 


Wilson, Ford, Reuther Appointed to Committee 
Inspired by Toledo Labor Plan 


By Mac Gordon 
Staff Writer 

DETROIT.—The Motor City, a 

hotbed of industrial strife for the 

past decade, has finally decided to 
“do something about it.” 

Mayor Edward J. Jeffries jr. has 

appointed 18 prominent Detroiters 





Henry Ford I 


©. E. Wilson 


to an exploratory committee to set 
up ways and means whereby 
strikes and lockouts can be re- 
duced in this area, 

The inspiration for the plan 
stems from Toledo’s now-famed 
Labor-Management Citizens Com- 
mittee, which in its two-year exis- 
tence has chalked up an astound- 
ing labor peace record. 

Just as Toledo’s committee in- 
cludes topflight representatives of 
labor, management and the public, 
so Mayor Jeffries has designated 
18 Detroiters outstanding in their 
fields to the exploratory panel. 

The very fact that these in- 
dividuals have accepted the chal- 
lenge is considered a step for- 
ward for a city whose labor rec- 
ord has rarely been of the shin- 
ing variety. 

Representing the automobile in- 
dustry on the committee’s manage- 
ment group are C. E. Wilson, pres- 
ident of General Motors, and 
Henry Ford II, president of Ford 
Motor Co. Representing the auto- 
mobile workers are Walter P. Reu- 
ther and George F. Addes, presi- 
dent and secretary-treasurer, re- 
spectively, of the UAW-CIO. 

The other members of the com- 
mittee are as follows: 

For the public: Frank D. Eaman, 
committee chairman and former 
commissioner of Detroit police; 
Edward Cardinal Mooney, cardinal 
of the Roman Catholic Church; 
Judge Paul E. Krause, former De- 


troit corporation counsel; Rabbi 
Morris Adler of Congregation 
Shaarey Zedek; Harriet D. Kelly, 


vice-president of Homer Warren 
& Co. (real estate) and former 
president of the city housing com- 
mission; Dr. David D. Henry, pres- 
ident of Wayne University. 

For labor: Frank X. Martel, 
president of the Detroit and Wayne 
County Federation of Labor-AFL; 
Findlay Allen, president of the 
AFL Building Trades union; Clif- 
ford Sparkman, president of the 
AFL Typographical union, and 
August Scholle, president of the 
Michigan state CIO council. 

For management: James Webber 
jr, vice-president and assistant 
general manager of the J. L. Hud- 
son Co. (department store); 
Charles T. Fisher jr., president of 
the National Bank of Detroit; Dr. 
A. William Lescohier, president of 
Parke, Davis & Co. (chemicals), 
and Samuel T. Angott, president 
of the Detroit Pure Milk Co. 

Peace Machinery 

These 18 have received a man- 
date from the Detroit city council 
to delve into proposals for creat- 
ing machinery through which dis- 
putes could be resolved without 
the blight of long, costly strikes. 

Such a machinery has been the 
five-star achievement of the Toledo 
Labor-Management Citizens Com- 
mittee (LMC), A nation harassed 


by strikes has turned its spotlight 
on fe peace plan evolved by the 
Ohio industrial town 80 miles to 


the south of Detroit. 

By coincidence, the Detroit Ad- 
craft Club heard a first-hand re- 
Port on the workings and attain- 
ments of the Toledo plan only a 
day before the members of the De- 
troit committee were announced. 
The speaker was Jerome Gross, 
former labor editor of the Toledo 
Blade, and now executive secre- 
tary of the Toledo LMC. 

In actuality, Gross pointed out, 
the LMC is nothing more than 





a voluntary mediation board, He 


placed emphasis on “voluntary,” 
explaining that no dispute is 
handled unless both parties agree 
to submit it. 

And then the recommended set- 
tlement is final and binding only 
if both disputants agree in ad- 
vance on compulsory arbitration. 
The committee will usually seek 
to avoid compulsory arbitration, 
Gross said, unless the public wel- 
fare is clearly at stake or in juris- 
dictional disputes. 

“The members of the committee 
do not believe the plan is a cure- 
all or a panacea,” he added. “We 
feel the LMC is merely a means 
by which men will meet and talk 
over their problems, a condition 
which per se brings a lot of good.” 

Persuasive Measures 

The make-up of the committee 
has been responsible for untying 
many of the knots in Toledo's in- 
dustrial life, according to Gross. 

“Tf, for instance, the manage- 
ment in a controversy is willing 
for LMC to intervene but the un- 
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ion balks, the labor members of 
the committee will contact the un- 
ion leaders and ‘persuade’ them. 
This same applies if employer or 
management rejects the recom- 
mendations of the committee.” 
The power of publicity usually 
works the trick if both labor and 
management reject LMC’s aid. The 
Toledo newspapers have backed 
the idea to the hilt, and a pair 





of adamant holdouts in a strike 





dispute will come in for plenty of 
front-page attention, Gross said. 

Of 48 cases handled since the 
LMC started in 1945, only two 
strikes have been called after the 
committee intervened. These 
were settled after comparatively 
short work stoppages. No strike 
has been staged in Toledo since 
last Oct. 17. 

The 18 members of the Toledo 





committee serve as volunteers 


without pay. Only Gross, as per- 
manent supervisor of the organ- 
ization, draws a salary. 

When a dispute is submitted to 
the committee, a three-man sub- 
committee will be appointed to de- 
termine the facts in the contro- 
versy. The subcommittee will con- 
sist of one public member, who 
chairmans the subcommittee, one 
labor member and one manage- 
ment man. 

The subcommittee will hold hear- 
ings in an effort to provide an op- 
portunity for both sides to present 
their views. Then a report will be 
made to the full LMC, and out 
of the ensuing discussions will 
come the settlement recommenda- 
tions. 

‘Public Interest First’ 

On the LMC are the leaders in 
Toledo labor, management and 
public life. The chairman is Vice- 
Mayor Di Lasalle, who fathered the 
plan two years ago. 

“The LMC charter gives full rec- 
ognition to the principle that the 
public interest transcends that of 
any group,” Gross said. The char- 
ter also states that labor-manage- 
ment relations must be a two-way 
road in which industry assures a 
fair wage for the worker and la- 

(Continued on Page 38, Col. 3) 











TO HELP YOU FIND THE PLANT YOU WANT 


FZ conveniinl offdies 


Look at that list of field offices shown below! 
There is one within easy reach of your home— 
no matter where you are. And each is organized 
to give you fully-rounded service . . . help you 


select the plant you want. . 


range of surplus 


. from the wide 
plants offered by the War 


Assets Administration. 


While you may know of many wartime plants 
which have been acquired recently by private 
industry, the fact remains that your Govern- 
ment still has hundreds of choice large and 
small industrial facilities for sale or lease. And 
these plants, with or without equipment, may 
be negotiated for in whole or in part to suit 


the requirements 
or little. 


of a particular business, big 


If you can qualify as a “small business”, you 
will find that a high priority is available for 


your purchase of a plant through the Recon- 
struction Finance Corporation. Our field of- 
fices will advise you how to obtain this priority 


certification from RFC. 


If you are thinking of expanding your pro- 
duction, modernizing your facilities, adding a 
new process, relocating your business or start- 


ing a new enterprise—make 


your needs for 


plant and equipment known to the War Assets 
Administration office nearest you. It is one of 


the 32 regional offices set up for the sole pur- 


pose of helping you get the plant you want. 


Write, phone or call for the 
PLANT-FINDER, a fully 
indexed, descriptive catalog 
of Government-owned 
plants. 





War Assets ADMINISTRATION 


OFFICE OF REAL PROPERTY DISPOSAL 


Offices located at: ATLANTA + BALTIMORE - BIRMINGHAM ~- BOSTON + CHARLOTTE - CHICAGO - CLEVELAND - DALLAS 
DENVER - DETROIT - FORT DOUGLAS, UTAH + HELENA - HOUSTON + JACKSONVILLE - KANSAS CITY, MO. + LITTLE ROCK 


LOS ANGELES - LOUISVILLE - 
PORTLAND, ORE, - RICHMOND - ST. LOUIS - SAN ANTONIO + SAN FRANCISCO - SEATTLE - SPOKANE - TULSA 


MINNEAPOLIS - NASHVILLE - 


NEW ORLEANS - NEW YORK - 


OMAHA - 


PHILADELPHIA 
181-6 
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Dealer Business Counsel 


Bank Dollars Versus Stockroom Dollars: 
Where Do You Come In? 


By J. B. Van Tassel 


— total amount of parts in- 
ventory of some 2,200 dealers 
for the first five months of 1946 
showed that this inventory was 
turning on an average of 3.6 times 
per year for deal- 
ers in cities of 
less than 400,000 
in population, and 
4.8 times per year 
for dealers in 
cities of over 400,- 
000 population. 
However, from 
statements that I 
have recently re- 
ceived for analy- 
zation from deal- 
ers in all parts of 
the country, the annual turnover of 
parts inventory is now averaging 
3.8 times per year. 

From my experience as a parts 
sales analyst in the parts business 
for many years, I would say that 
a good turnover in parts inventory 
would be about four times per year 
So, if you will take your cost of 
sales of parts for the year 1946 and 
divide this figure by the amount of 
the average inventory for the 12 
months, you can determine how 
your annual inventory turnover of 
parts for 1946 compares with a 
normal average turn of 4 or the 
latest actual average turn of 3.8. 

However, in this parts busi- 
ness the final turnover result is 
not always the answer as to how 
you stand, because you may be 
doing an abnormal volume in 
fast-moving and highly-competi- 
tive parts, which might be cover- 
ing up for a smaller volume of 
slow-moving or noncompetitive 
parts, and in which case you 
would show a high turn. Also 
where you might be doing a good 
turnover job on a certain class of 
merchandise, your turnover on 
the total overall job might be 
distorted because of obsolescence. 

In order to make the most money 
in parts and keep your parts in- 
vestment at a reasonable minimum 
at all times, your parts manager 
has got to keep a close watch on 
the turn of all items as well as the 
total turn. He must constantly have 
a daily report of the inventory, 
stocking, procurement and sales of 
all of the various classes of mer- 
chandise that are bought and sold. 
He has got to be on the alert con- 
stantly for good buys on merchan- 
dise and then put a price on these 
items that will sell them fast and 
make you a profit. So many times 
the parts department will buy 
something at a good price that 
looks good at the particular time, 
then let them lay and the first 
thing you know you are caught 
with an obsolescence that some- 
times cuts deeply into profits you 
thought you had made. 

* * * 


Just Like Dollars 
On the Shelf 


‘par idea of running a parts de- 
partment and depending entirely 
on the taking of an annual or 
semiannual fiscal inventory (and 
some dealers I know never take 
a physical inventory) to give you 
the control of these parts dollars 
on your shelves in the stockroom, 
is just about the same as convert- 
ing your bank account into silver 
dollars, putting these silver dollars 
on the shelves in your stockroom 
department and checking once a 
year to make sure they are there. 

In this connection, and I think 
you will agree with me, the first 
thing a bookkeeper does at the 
beginning of each month is to 
reconcile the amount of money 
as shown on the bank statement 
with the amount of money he 
shows in his books. If there is a 
difference of one cent between 
his book figure and the bank fig- 
ure, he will immediately hop on 
his bicycle and off to the bank he 
goes to find where that penny is. 

Yet in the stockroom depart- 
ments of every dealer in the coun- 
try there are thousands of dollars 
of hard-earned money on _ the 
shelves or in the bins; only they 
are in the form of parts or bits 
and pieces. But they are the same 
as those silver dollars that are 
tucked away safely in the bank 





4d. B. Van Tassel 


that are checked to the penny on 


'ure, do you require the parts man- 





the first day of each and every 
month. How often do you have a 
fiscal inventory taken of your parts 
and accessories dollars and, when 
this fiscal inventory is taken and 
found to be short of the book fig- 


ager to make a full accounting of 
the shortage? 


+t * * 
Parts Inventory Record 
Considered a Must 


VERY dealer should have a 

parts inventory control record 
in operation in his stockroom de- 
partment. This system is usually 
a standard factory system, de- 
signed for dealers* parts operations 
so that the system can be tied in 
with whatever system of ordering 
the parts department at the factory 
may have set up for their dealers. 
It is usually a very inexpensive, 
simple and easy system to operate, 
and it does furnish the dealer and 





his parts manager with the kind 
of information that is required to 


v 
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do a good sales, stocking, procure- | 
ment and profit job. 

Also it assists the accountant 
in obtaining an actual costing of 
parts which is so important to 
correct inventory and gross profit 
figures. Briefly, it furnishes the 
dealer and the parts manager 
with information such as_ the 
quantity of each part on hand, 
the sale and the rate of move- 
ment of each part, the date the 
part was ordered and the date re- 
ceived, the sales price, the cost 
price and in many cases the ap- 
plication of the part to the vari- 
ous car models. Also it can be 
used for a demand record which 
is very important in this busi- 
ness. 

These standard factory inventory 
control systems are in part a sales 
promotion tool for the factory, but | 
for the most part they are just 
good, sound parts business man- 
agements systems, to help dealers 
safeguard their investments and to 
help them to know where they | 
stand on parts control every day. 
If your factory does not have this 
system for its dealers, I will be} 
only too glad to advise you on the | 
proper procedure for such a setup. | 
Simply address any questions to | 

! 





the writer, c/o Automotive News, 
Detroit 26, Mich. 


SERVING THROUGH SCIE 


' business. 





JUST 120 DAYS after ground was broken for John Brooks Motors sales and service 


| building, 600 Twenty-third St., Richmond, Calif., this new showroom was open for 
Brooks claims this is a record for northern California, where material 


and 


labor shortages still prevail. The new building contains 9,000 square feet of floor space, 


with an adjoining service lot. An invitational formal opening followed by 
government representatives and residents of Rich- 


for guests, including city officials, 
mond, marked the opening. 


CPA Curtails 


Truck Priorities 


WASHINGTON.—Priority assis- 
tance in obtaining new trucks was 
narrowed down last week by the 
Civilian Production Administration 
to producers of a small number 


|of housing materials, and to pub- 


lic safety and military require- 
ments. 

Through an amendment to Pri- 
orities Regulation 28, CC priority 
ratings for new trucks will be is- 


ree 
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Automotive Sales Division 


UNITED STATES 








YGINAL 


a reception 


sued only (1) to maintain or in- 


crease production of a_ building 
material which is determined to be 
in critically short supply for the 
Veterans’ Emergency Housing Pro- 
gram, (2) for emergencies to elim- 
inate serious hazards to the life, 
health or safety of large groups 
of people and (3) for non-defer- 
rable military needs. The CC pri- 
ority rating assistance no longer 
will be given for new trucks for 
utility services or for capital equip- 
ment used in the production or 
erection of housing accommoda- 
tions. 
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Auto Personnel 








Uotor Wheel Makes Cotes 


Executive Vice-President 

Appointment of M. F. Cotes as 
executive vice-president of Motor 
Wheel Corp. has been announced 
by John E. Garlent, president. 

Cotes’ association with the cor- 
poration dates back to 1932 when 
ne became sales manager of its 
Duo-Therm division. 

Elected to the Motor Wheel di- 


rectorate in 1937, Cotes has served | 


as vice-president in charge of the 
Duo-Therm division since then. 
* + * 


Brass Industries Succeeds 


Horne Foundry, Detroit 


Incorporation of Brass Industries 
Inc., 7939 W. Lafayette, Detroit, 
as successor to Horne Bronze 
Foundry Co. is announced by Mil- 
ton Gordon, president. 

A new member of the organiza- 
tion is Samuel A. Grossbart, exec- 
utive vice-president and general 
manager. He formerly was engi- 
neer for Olmsted & Carson, De- 
troit foundry representatives, who 





| will handle sales for Brass Indus- 
|tries. L. E. Powers will continue 
as foundry superintendent. 

* * + 


General Tire Elects Jordan 


To Board of Directors 


The board of directors of the 
General Tire and Rubber Co. last 
week elected the president of the 
Pennsylvania Rubber Co., Howard 
Jordan, a director of General Tire. 

Before becoming president of 
Pennsylvania Rubber in 1941, Jor- 
dan was vice-president of Mont- 
gomery Ward in Chicago. Previous 
to that he was merchandising 
supervisor for Montgomery Ward 
| from 1906 to 1919. 


| * * + 





Ernst Succeeds McClellan 
In Du Pont Rayon Unit 


Du Pont Co. has announced ap- 
|pointment of Frank H. Ernst as 
director of production of the Rayon 
division. 

He succeeds George E. McClellan 
with whom he served the last two 
| years as assistant director. Mc- 








Clellan was recently appointed as- 
sistant manager of the Rayon di- 
vision. 

* * 


Fetzer Added to Mack Board; 


Promoted to New Sales Post 

Announcement was made last 
week of the election of A. C. Fetz- 
ger, vice-president, to the board of 
directors of Mack Mfg. Corp. 

Fetzger, who was acting general 
sales manager, was at the same 
time appointed general sales man- 
ager. 


McCrea Award 


Malleable Founders Society 
To Give Medal 

Establishment of an honorary 
award known as the Charles H. 
McCrea Medal, to be given annu- 
ally to the individual rendering 
most meritorious service to the 
malleable iron industry, was an- 
nounced last week by the Malleable 
Founders Society. 

The medal will be presented to 
the society by National Malleable 
and Steel Castings Co. in memory 
of its late president. The recipient 








| LQOUMMWENT 





will be chosen each year by a com- 
mittee. 
* + * 
Tobias General Manager 
Of Allen Industries 


Jerry J. Tobias, vice-president 
and director of Allen Industries, 
Inc., Detroit, has been made gen- 
eral manager of the company, Sid- 
ney J. Allen, president, has an- 
nounced. 

“* * + 
Timmons Named to Head 
Fisk Farm Tire Sales 


J. W. Timmons has been named 
manager of Fisk farm tire sales 
with headquarters in New York, 
it is announced by A. N. Guy, mer- 
chandise manager of the Fisk Tire 
division of U. S. Rubber. 

+ * ” 
Thermoid Co. Names Allen 
Assistant to President 


Until recently executive  vice- 
president and general manager of 
the Brake Lining Mfrs. Assn. at 
New York, T. E. Allen has resigned 
that position to accept a newly 
created post with the Thermoid 
Co., Trenton, N. J., according to 
Fred E. Schluter, president. 





Allen will serve as assistant to 
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president on public and industry 
relations and will assist the vice- 
president of automotive sales and 
service. He will also supervise ad- 
vertising policy and represent the 
company in industry association 
meetings. 
* * * 


CIT Appoints Ed Jones 
Assistant Vice-President 


Edward P. Jones, special director 
of Ford time sales for Universal 
CIT Credit Corp. in the Chicago 
territory, has been named assistant 
vice-president and transferred to 
the sales staff of the New York 
home office, according to announce- 
ment by Alan G. Rude, vice-presi- 
dent in charge of sales. 

In his new capacity he will ex- 
tend his duties to the nationwide 
development of Ford time sales 
business for Universal CIT, tieing 
in closely with divisional managers 
and special sales representatives 
throughout the country. 


+ + * 
Eaton Promotes Two 
In Axle Division 
The Eaton Mfg. Co. has an- 
nounced the promotion of Stewart 
Walls to factory manager, and C, 
C. Wickson to plant superinten- 


dent in the Axle division. 
* * * 


Beesemyer to Head 
Los Angeles C. of C. 


Clarence S. Beesemyer, vice-pres- 
ident of the General Petroleum 
Corp., has been elected president of 
the Los Angeles Chamber of Com- 
merce for 1947, 

. 


Goodrich Names Voris 


Clyde A. Voris has been named 
personnel manager of the B. F. 
Goodrich industrial products plant 
in Cadillac, Mich. 


* * * 


Hemenway Resigns 
Rufus N. Hemenway, vice-presi- 
dent of the Fafnir-Bearing Co., 
New Britain, Conn., for the past 
20 years, and associated with the 
firm since 1919, has resigned. 
> * . 


Hoke Promoted 


Maurice J. Hoke has been ap- 
pointed chief engineer of the 
crankshaft and camshaft divisions 
of Ohio Crankshaft Co., Cleveland, 
according to Wm. C. Dunn, presi- 
dent. Hoke will be in charge of alb 
processing and development work 
in these divisions. 

* * * 


Sheahan on Bank Board 


Emmet Sheahan, assistant to the 
president of United States Rubber 
Co., has been named to the board 
of directors of the National Bank 
of Detroit. He is past president of 
the United States Tire Assn. 

* * * 


Fawcett Appointed 


Kenneth T. Fawcett has been ap- 
pointed vice-president of Dominion 
Brake Shoe Co., Ltd., a Canadian 
subsidiary of American Brake Shoe 
Co.,. according to M. N. Trainer, 
president of the Canadian com- 
pany. 


* * * 


New Mullins Directors 

Harry M. Heckathorn and C. A. 
Morrow, vice-presidents of Mullins 
Mfg. Corp., Salem and Warren, 
O., have been elected to the firm’s 
board of directors, President 
George E. Whitlock announces. 

* + + 


Ranyard Retires 
Fred D. Ranyard has retired 
after 35 years as Seattle district 
manager for B. F. Goodrich Co. 
He will be succeeded by P. R. 
Wineman, formerly of Los Angeles. 
. * + 


Stucker Succeeds Rasche 
J. H. Stucker has succeeded C. 
M. Rasche as superintendent of 
Pekin Wood Products Co., a sub- 
sidiary of Chrysler Corp. 
* * * 


Timken Names Cooper 


Charles A. Cooper has been made | 
assistant general manager of the — 
Timken Silent Automatic division 
of the Timken-Detroit Axle Co. 

* * o 


Abits Appointed 


Clarence R. Abitz has been ap- 
pointed general manager of the 
McKees Rocks works of the Amer- 
ican-Fort Pitt Spring division of 
H. K. Porter Co., Inc., Pittsburgh. 
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Sales Contracts, Tax Payments Also Discussed . . . 





Damage Claims, Driver Negligence 
Aired in Latest Dealer Suits 


By Leo T. Parker 


Attorney at Law 


CINCINNATI.—Here is some ad- | The 


mise this case unless the testi- 
mony proves conclusively that: 1. 
injury resulted from negli- 


vice, based on previous legal ex-| gence of the truck driver; 2. That 
perience, on how dealers may ease |the driver was acting within the 
any awards in damage suits or | scope of the employment when the 


avoid them entirely. 
Recently a dealer wrote in part, 
as follows: 


“Not long ago a motor truck 
used in our business struck and 
injured a pedestrian. The driver 
was the cause of it, but he was 
using our truck to go home when 
the accident happened. Please give 
some data we can use if we are 
sued and do you think we should 
compromise?” 

Obviously the answer to this 
question is important to a majority 
of readers. Therefore, we _ shall 
briefly review the modern law on 
the subject. 

First, it is important to know 
that there is no need to compro- 





accident happened. 

Hence, since the driver was 
using the truck for his own pur- 
poses, when he injured the pe- 
destrian, you cannot be held li- 
able in damages. This is so be- 
cause the driver was not acting 
within the scope of the employ- 
ment when the accident hap- 
pened. (See Hammond v. Emery, 
240 S. W. 170; Bararfovic v. C. A. 
Moreno Co., 342 Mo. 322; Bram- 
blett v. Harlow, Mo. App., 75 S. 
W. (2d) 626; and Fitzpatrick v. 
Kansas, 146 S. W. (2d) 560). 

Also, there are on record higher 
court decisions which hold that if 
an automobile driver merely takes 
a different route from the one spec- 





ified by his employer, the driver 
is not acting within the scope of 
the employment, 1nd the employer 
is not liable for ais negligence. 
What Is Negligence? 

In order that readers may know 
what acts the higher courts con- 
sider as negligence of motor ve- 
hicle drivers, here are a few late 
and leading higher court decisions. 

In McCraney v. Hammond, 141 
So. 515, a motor truck was backed 
suddenly from a side street into 
the path of an oncoming passenger 
car, and a collision resulted. The 
higher court held the driver negli- 
gent. 

In Buchl v. Lockport, 37 Atl. 
(2d) 524, the driver of an auto- 
mobile drove into the rear of an 
unlighted truck which was stand- 
ing on the highway. The jury held 
the driver of the truck negligent. 

In McGrath v. Original Dye 
Works, 17 N. W. (2d) 733, it was 
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shown that without any warning 
a driver swerved his automo- 
bile to enter a private drive. The 
driver of another car was seri- 
ously injured in a resultant col- 
lision. 

In holding the injured person 
entitled to recover heavy dam- 
ages, the higher court said that 
it is “negligence” for the driver 
of a motor vehicle to suddenly 
and without any warning swerve 
the vehicle from its path or lane. 

Dangerous Impediment 

According to a _ recent higher 
court verdict, any person which 
uses a dangerous instrument in 
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a negligent manner, is responsible 
for injuries caused automobile 
drivers. 

For example, in Been v. Lum- 
mus Co., 173 Pac. (2d) 34, report- 
ed December, 1946, it was shown 
that a company’s employes 
stretched a cable across a road. 
A truck came along and its driver 
failed to see the cable. 

Suddenly the truck cab was 
jerked off the chassis causing se- 
rious injuries to the driver who 
sued the company for damages. 
The higher court allowed damages 
because it decided that the truck 
driver was not negligent in failing 
to see the cable. 

According to a recent higher 
court, neither the state highway 
department nor highway contrac- 
tors are insurers of safety of trav- 
elers on highways. They perform 
their “legal duty” if they erect 
signs and warnings to enable auto- 
mobile drivers who are exercising 
ordinary care and prudence, to 
avoid injuries. 


An automobile driver must be 
able to stop within the distance 
he can observe danger, or he is 
negligent. 

For instance, in Epps v. S. C. 
State Highway Department, 39 S. 
E. (2d) 198, reported November, 
1946, an automobile driver was 
killed one foggy night when his 
car plunged into a river which had 
no guard rails, and no illuminated 
signs to warn drivers of the dan- 
ger. His dependents sued the high- 
way department for damages. But 
the higher court held the state not 
liable, and said: 

“The visibility being only 15 to 
20 feet, it was negligence as a 
matter of law for the car to be 
operated at a speed greater than 
that in which it could be stopped 
within such a distance.” 


Fix Blame in Sales 

Very frequently, in transactions 
involving sales of automobiles, one 
of two innocent persons must suf- 
fer. The courts always hold that 
the one whose fault resulted in 
the controversy must bear the loss. 
Thus, a person who relies on a 
certificate of registration of the 
title, to prove his ownership to an 
automobile. 

For example, in Union Bank 
& Trust Co. v. Murphy Transp. 
Co., 24 N. W. (2d) 796, reported 
January, 1946, it was shown that 
a seller, named Young and a 
buyer of a second hand automo- 
bile went to a bank to borrow 
money and te execute a mort- 
gage on the automobile so that 
the buyer could make the pur- 
chase. 

The seller told the president of 
the bank that they were going to 
the county treasurer to comply 
with the state statute respecting 
transfer of the certificate of reg- 
istration. Unknown to president of 
the bank the seller did not comply 
with the statute, and did not trans- 
fer the certificate. 

Later it developed that the Mur- 
phy Transportation Co. held a con- 
ditional contract of sale recorded 
in another county on the automo- 
bile, and which had not been paid 
or satisfied. The Murphy Trans- 
portation Co. did not know that 
the bank had loaned money on the 
automobile and repossessed it from 
the last buyer. 

The bank, which held the unpaid 
mortgage, sued Murphy Transpor- 
tation Co. to recover possession of 
the car. It developed that the auto- 
mobile had been licensed in the 
name of Young, and that there 
had been no transfer of that li- 
cense and it still stood in his name 
although he had promised the pres- 
ident of the bank that he would 
make the transfer. 


The higher court held that the 
(Continued on Page 29, Col. 1) 
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Sales Contracts, Tax Payments Also Discussed .. . 





Damage Claims, Driver Negligence 
Aired in Latest Dealer Suits 


bank could take possession of the 
automobile, and said: 

“Haesemeyer (banker) did 
what the reasonably prudent man 
would have done. But as a care- 
ful banker he searched the rec- 
ords in the county where Young 
was living. The controversy is 
one of those in which unfortu- 
nately one of two innocent par- 
ties must suffer a substantial 
loss.” 

Also, see Davenport v. Pierce, 
194 Iowa 1152. In this case an auto- 
mobile dealer had sold a truck, 
registered in the dealer’s name. 
The sale was evidenced by a con- 
ditional sales contract which was 
not acknowledged or recorded. The 
purchaser defaulted in his pay- 
ments and sold the truck to one 
Pierce, who purchased it without 
any notice or knowledge of the 
dealer’s rights. 

There was no transfer of the 
certificate of registration from the 
dealer who sued to recover pos- 
session of the truck, against Pierce 
and repairman who was holding 
it under a mechanic’s lien. The 
dealer claimed that since the truck 
was still registered in his name in 
the county treasurer’s office, this 
was notice to all parties of his 
right to reclaim possession of the 
truck. 

However, the dealer had not 
recorded the conditional contract 
of sale and the higher court held 
that he could not take possession 
of the truck. The court said: 

“Constructive notice of condi- 
tional sales and reservations of 
title must be imparted by written 
instrument, duly acknowledged, 
admissible to record, and actually 
recorded. The contract in this case 
under which the plaintiff (dealer) 
claims, was never recorded, was 
not acknowledged nor eligible to 
record.” 

Thus, it is quite apparent that 
registration of the title or cer- 
tificate of sale of an automobile 
has nothing to do with deciding 
who is its legal owner, where 
different parties claim ownership 
to the car. 

The important evidence of own- 
ership, and who may take posses- 
sion of the automobile, is the rec- 
ords in the county recorder’s of- 
fice. If a conditional contract of 
sale or the chattel mortgage is 
recorded before rights of other par- 
ties take priority this is a positive 
proof of ownership. 

‘Exemplary Damages’ 

“Exemplary damages” or “puni- 
tive damages” are not given with 
a view to compensation, but under 
certain circumstances are awarded 
in addition to ordinary damages 
or compensation as a punishment 
to the party being sued and as a 
warning to other wrongdoers. 

Hence an automobile dealer who 
practices deceit, fraud or malice 
in selling motor vehicles may be 
held liable for heavy “exemplary” 
damages. 

For instance, in Shuler v. Heit- 
ley, 39 S. E. (2d) 360, reported De- 
cember, 1946, the testimony showed 
facts, as follows: Two persons 
formed a partnership to conduct 
an automobile selling and repair- 
ing business, in combination with 
a gasoline filling station. One part- 
ner died and his son went to the 
business location, after night, and 
when all the customers had left, 
demanded of the partner named 
Pink that he turn over to him all 
cash on hand, and surrender the 
possession of the premises, its 
contents and keys. 


When asked by Pink by what 
authority he acted, he replied 
in a loud and threatening tone, 
“Nobody told me; }' am doing 
this myself; this is my daddy’s 
store and land, and I am going 
to take charge of it, and you 
got to get out.” 

When Pink refused to comply 
with the son’s demands, the latter 
drew a long bladed knife and ad- 
vanced upon Pink, threatening to 
cut him, whereupon Pink got a 
gun and ordered the son to get 
out of the store, which he reluc- 
tantly did, with threats against 
Pink wf physical violence. 





(Continued from Page 28) 


Sometime later, the son entered 
the premises and took possession 
of certain of Pink’s personal prop- 
erty. Pink sued the son for value 
of the merchandise alleged taken 
illegally and asked the court to 
allow him exemplary, or punitive 
damages. 

The jury returned a verdict for 
Pink in the sum of $1,000 actual 
damages and $500 punitive dam- 
ages. The higher court reversed 
the verdict on the basis of tech- 
nical error in awarding $1,000 
damages for merchandise which 
Pink alleged but failed to prove 
definitely that the son took. With 
respect to exemplary damages, the 
higher court said: 

“Exemplary or punitive dam- 
ages are under certain circum- 
stances awarded, in addition to 
compensation, as a punishment 
to the defendant and as a warn- 
ing to other wrongdoers.” 





Also, see Truzz Co. v. Wool, 91 
Pac. (2d) 415, where a company 
sold certain merchandise and rep- 
resented it to be the well known 
goods of another seller who filed 
suit. The jury promptly held the 
infringing company liable for $750 
actual damages and $5,000 as puni- 
tive damages. The higher court ap- 
proved the verdict, saying: 

“It (jury) was warranted in find- 
ing that the acts of the defendant 
(company) were wilful as_ to 
amount to oppression and fraud, 
thus warranting the award of ex- 
emplary damages. 

Many courts hold that because 
an award of punitive damages is 
10 times the amount of actual dam- 
ages awarded, as here, does not 
demonstrate that the award is ex- 
cessive.” 

Also, 
Buick Co., 


see Jones v. West Side 





231 Mo. App. 187, 93, 





THIS WINDOW DISPLAY of Fred Evens, 


Inc. (Ford), 4202 Lindell Bivd., St. Louts. 


was designed to depict modern transportation with special emphasis on lighting effects 


at night. 





S. W. (2d) 1083, in which the high- 
er court upheld a verdict rendered 
by a jury of $150 actual damages 
and $2,000 punitive damages against 
the seller of a used car. In the 
ease, the dealer who sold the sec- 
ond-hand automobile had turned 
the speedometer back from 48,000 
to 20,000 miles. In comment the 
court said: 


“The case at hand is unique 
in that it discloses the perpetra- 





tion of a fraud purposely and 
deliberately done.” 


And again see Saber v. Green 
Co., 66 N. E. (2d) 224, reported 
June, 1946. Here a buyer named 
Saber sued a seller to recover dam- 
ages based on allegedly fraudulent 
sale of a reconditioned clock as a 
new clock. Saber asked the court 
to allow him a judgment for $33, 
the amount paid for the clock, and 

(Continued on Page 35, Col, 1) 








DISCOVERED! 


57,000 Baltimore Families 
Nobody Knew Were There 


Now the facts are out. For the first time since the 
1940 U. S. Census, there’s an accurate full count of 
Baltimore families. New research by the Baltimore 
Health Department — plus similar studies by cooper- 
ating government units* — shows 321,158 dwelling 
units in the Baltimore City Zone. 

That’s. 57;620 families more than the last previous 
authoritative figure — 57,620 families working, living, 
earning, spending in busy Baltimore — and reading 


Baltimore newspapers. 
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That calls for a new approach to Maryland marketing. 
For now, more than ever, you need the biggest paper 
to cover bigger Baltimore. You need the News-Post 
— for 19 years Baltimore’s first paper — to make the 
most of your Baltimore opportunity. 


FIGURE IT OUT FOR YOURSELF 


To cover 321,158 families* in Baltimore’s City Zone, 
you can’t do without the News-Post’s 194,063 circu- 


lation, Baltimore’s biggest. 
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Babcock Takes Over Packard 
From Canne in Batavia 


Raymond T. Babcock, of Bab- 
cock Motor Sales, has leased the 
quonset hut-type auto show build- 
ing erected about six months ago 
in Batavia, N. Y., by Canne & Han- 
ley, Inc. (Kaiser-Frazer). 

Babcock has taken over the 
Packard sales franchise from Ed- 
mund N. Canne, also proprietor of 
Canne Sales & Service. Canne, who 
has purchased the interest in the 
corporation held by Laurence Han- 
ley, will keep the Kaiser-Frazer 
franchise. Babcock will continue 
the Babcock Motor Sales business. 

2 a + 


Hamrick Buys Out Critz; 


Will Continue Ford Line 


L. F. Hamrick has bought the 
interests of Hugh Critz in the Hugh 
Critz Motor Co. (Ford) and will 
operate the new Ford dealership 
under the firm name of Hamrick 
Motor Co. 

Hamrick has been manager of 
the Critz dealership for 11 years 
and is also president of the Mis- 
sissippi Automobile Dealers Assn. 
Critz will open a new Lincoln- 
Mercury dealership shortly, it is 
reported. 


Aiding Youths 
High Schools Teach Safety 
With Hudson Trainer 


Fully realizing the importance to 
the industry of highway safety and 
the value of the high school driver 
program, Ray Derby and Floyd 
Luce, owners of Inland Motor Co., 
Yakima, Wash., have stepped out 
in front by supplying a new 1947 
Hudson Super Six four-door sedan, 
for the use of four high schools in 
the Yakima valley. 

This is the first car to be so used 
on a full-time basis for such in- 
struction in the state of Washing- 
ton, and is believed to be the first 
in the entire country. 

The car is equipped with dual 
controls for safety and is attrac- 
tively painted white with a dark 
top. Both sides of the car are let- 
tered “Hi-School Driver Training 
Car,” with the name of the donor 
firm in smaller lettering under- 
neath. 

* * + 
Revolving Display Feature 
Of Andress Motor 


Andress Motor Co. has begun 
construction of a $150,000 sales and 
service building in Shreveport, La. 
Exterior of the structure will fea- 
ture a combination of plate glass, 
aluminum and steel trim, with por- 
celain enamel covering a large por- 
tion of the exterior of the show- 
room. In the showroom will be a 
revolving display platform, 32 feet 
in diameter. 

* * + 
Wm. Petry, Inc., Acquired 
By Former Manager 


Richard M. Saulpaugh, former 
manager of Wm. Petry, Inc. 
« (Dodge-Plymouth), Hudson, N. Y., 
*has acquired the corporate title of 
the company and complete owner- 
ship of the business. The dealer- 
ship will henceforth be known as 
Dick Saulpaugh, Inc. 

* * * 


Lincoln-Mercury Dealership 
Opened in Pa. by Coen 

John P. Coen, owner and distrib- 
utor, announces opening of a new 
Lincoln-Mercury dealership at 404 
Lincoln Ave., Bellevue, Pa., to be 
known as the Bellevue Lincoln- 
Mercury Sales. 

Coen is assisted in the business 
by Glenn E. Breitwieser, who will 


be in charge of sales. 
* # * 


Quick Delivery of Parts 
Offered by Gengras 

E. Clayton Gengras, president, 
Gengras Motors, Hartford, Conn., 
has announced the addition of a 
new service to give dealers and 
garages a better opportunity to ob- 
tain genuine Ford replacement 
parts. The new delivery service will 
be available to those dealers within 
a 30-mile radius of Hartford. 

The parts truck, which will carry 
a line of fast-moving parts, will 
contact garages once a week. Gen- 


gras said that motors and replace- 
ment units, which have been re- 
built by the Heywood Brummark 
Motor Co., would also be available 
through the new delivery service 
when ordered. 

* * * 


Charlotte, N. C., Firm Gets 
Tucker Distributorship 


Appointment of Darling Motors, 
Inc., 522 S. College St., Charlotte, 
N. C., as distributors for the rear- 
engine Tucker Torpedo automo- 
bile has been announced. 

Claude L. Darling, head of the 


Charlotte agency, is lining up re- 
tail dealers in North and South 
Carolina. 


Wis. Dealership Includes 


Farm Machinery Outlet 


Bruley-Chainey Motor Co. Inc., 
Chippewa Falls, Wis., has been 
incorporated to deal in vehicles 
of all kinds, including farm ma- 
chinery and implements. Incorpor- 
ators are Casper Bruley, Hazel 
Bruley and Arthur Chainey, with 
capital stock amounting to 600 
shares at $100 par value each. 

* * 


Building Permit Issued 
To Hardy, Des Moines 


A $50,000 building permit for the 
erection of a sales and service gar- 
age has been issued to Don G. 
Hardy (Cadillac - Oldsmobile), Des 
Moines, Ia. 

The building is expected to be 
completed early this year. 

+ * * 


Amputee Takes Delivery 
From Pratt Motor Co. 


Pratt Motor Co. (Ford), Sum- 
merville, S. C., has delivered its 
first amputee model to David Jack- 
son, a veteran who lost both legs 
during the Battle of the Bulge. 
John H. Pratt, owner of the firm, 
made the presentation. 

* * * 
Change in Name Announced 


By Norfolk Dealer Group 


Norfolk (Va.) Automotive Trade 
Assn., Inc., has changed its name 
to Norfolk-Portsmouth Automobile 
Dealers Assn., Inc., according to 
an amendment to its charter filed 
with the Virginia Corporation Com- 
mission by G. W. Knighton, secre- 
tary. 


* * * 


Jones Nash, Inc. 

Sam Jones Nash Co., 2024 Main 
St., Columbia, S. C., has been in- 
corporated with capital stock of 
$18,500. Sam W. Jones is president. 

* + * 


Quonset Hut for Shop 


A $5,000 quonset hut, to be used 
as an automobile repair shop by 
Harry P. Rader of Roanoke, Va., 
has been approved by CPA. 

of +. a. 


Margolis’ Mahogany 

Margolis Auto Sales (Chrysler- 
Plymouth), Hamtramck, Mich., has 
installed new lighting and mahog- 
any panels at a cost of nearly $10,- 
000. Ten mechanics are employed 
in the service department. 

* * + 


Service Pays Overhead 


Melzer-Reese Motor Co., Canby, 
Minn., reports that its service and 
parts operation is paying 120 per- 
cent of overhead for these depart- 
ments. 
* * * 
Motorette N. J. Outlet 

King High Garage, Inc., Perth 
Amboy (N. J.) dealer for Motor- 
ettes, has been granted the New 
Jersey dealership for its line. Wil- 
liam Zweigbaum is named as pres- 
ident. 


* a & 
Gralnek Adds Space 
Gralnek Motors (Chrysler), Fort 
Dodge, Ia., is adding 800 square 
feet of space to its department 
and generally modernizing the en- 


tire layout. 
7 


* + 
Hodgson Moves 
Koe Hodgson, Chrysler dealer at 
Herington, Kan., has moved into 
a newly-decorated and repainted 
building at 313 W. Walnut Ave. 
* * * 


Form Stenzel Co. 





H. O. Stenzel Co., Milwaukee, 


Up-to-the-Minute . . . 
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THOMPSON-NASH CO.’s new 





Houst Tex., is considered one of the 





most outstanding in the Southwest. Its angie plate glass windows eliminate both street 





refi and shad 


s and the ‘‘overhang’’ roof is an effective agent in keeping out 


summer sun and affords shelter for window shoppers. Lighting, inside and out, is in- 
direct. The dealership has 30,000 square feet of floor space, of which 25,000 is devoted 
to customer service and 1,800 Is used for the parts department. Partners in the deal are 
Merle Gruver, Jack Simmons and E. C. Thompson. 





NEW HOME of the Shrock Motor Co., Hudson dealer in Salem, Ore., has over 12,000 


square feet of floor space available for ‘sales and service. A 


houses 





offices, parts department, a customer lounge and rest rooms. The main show window, 
according to Owner Clarence R. Shrock, is the largest single piece of plate glass in the 


state. Shrock’s 
to be cut down for the expansion. 





office is now panelled with wood from the black walnut tree which had 





A TWO-WAY CONTROL tower, connecting with each mechanic’s stall, providing step- 
by-step control of cars being serviced, is one of the features of the new $350,000 home 
of the Johnson Bros. Chevrolet Co. in Dallas, Tex. The plant has over 90,000 square feet 
of floor space, including a 75 by 55-foot salesroom with tile floors, wainscoting and un- 
usual lighting effects—completely air conditioned. Other features of the building are two 
55-foot wide entrances without doors to the service department; accessories display 


room, coffee shop and upholstery and trim shop. C. 


M. Johnson and D. M. Johnson, 


partners, have been Chevrolet dealers in Texas since 1925, and for the past 12 years 


have been in business in Dallas. 





ROY MURRAY MOTORS (Lincoln-Mercury), Corpus Christi, Tex., represents an in- 
vestment of $200,000. The dealership is composed of J. Roy Murray, president; Jim Ea 
Rhodes, vice-president; Herbert L. Krueger, secretary-treasurer. Their experience in the 
automobile business totals 65 years. 





Wis., has been incorporated with 
1,000 shares of no par value stock 
by Henry O. Stenzel, Margaret 
Moore and Martin Wagner. 

+ * 7 


Andy Klein Pontiac 
Andy Klein Pontiac, Inc., Over- 
land Park, Kan., has received a 
Missouri corporation charter for 
$5,432.46 to operate an automobile 
business with Andy M. Klein and 
Guy Gaylon listed as incorporators. 
* ~ + 


Dealer Heads Club 


A. B. Smith, part owner of the 
Knapp Chevrolet Co., Houston, 
Tex., has been named president of 
the Pine Forest Country Club. 

* * * 


Victor Sales Formed 


Victor Motor Sales Co., Inc., Me- 
nomonee Falls, Wis., has been in- 





corporated by Thomas G. Mc- 





Carthy, Fred B. Lake and Keith G. 
Lake. Capital stock amounts to 250 
shares of stock at $100 par value 


each. 
+ * - 


New Parts Firm 

Liberty Motor Supply Co., Green 
Bay, Wis., with 900 shares of com- 
mon stock listed at $100 par value 
and 600 shares of preferred stock 
at $100 par value has been recorded 
to do a general automotive parts 
and service business. Incorporators 
are Milton Libert, Erwin Libert 


and F. P. Cornelisen. 
* = © 


Waldens Form Dealership 

Walden Chevrolet Co., Inc., Plant 
City, Fla., has been chartered with 
capital stock of 1,000 shares, $100 


par value, to deal in automobiles 
and airplanes. Principals are Don 





Walden, Lucille H. Walden, D. \ 
Walden and Don Walden jr. 
* * * 


Strapps Is Manager 


W. H. Sadler, president of Sadle-- 
Ross Motor Co. (Dodge-Plymout! 
Little Rock, Ark., announces t! 
appointment of A. V. Strapps «s 
manager of the company’s truck 
department. a 


Bank Elects McColister 


Ira L. McColister, Chevrolet de:!- 
er, Dallas, Tex., has been elected 
to the board of directors of the 
Merchants Btate Bank. 


Schmid’s Colony 
Former Auto Dealer Ful filis 


Dream of Retirement 


Three might be a crowd, but 30 
people make an ideal colony for 
Henry A. Schmid, former Detroit 
Dodge dealer, who started planning 
years ago for the day when he 
could retire with the family he 
and his wife would raise all about 
him. 

Although his wife is dead, 
Schmid now lives in a _ spacious 
home in Anchor Bay, just outside 
Detroit, and 29 members of his im- 
mediate family live in houses 
around him. 

About 20 years ago Schmid be- 
gan the development of a family 
colony on his 43-acre lake front- 
age. He built himself a comfortable 
home, and when his children mar- 
ried one by one, he built homes 
for them. 

Today a community recreation 
hall and a community boathouse 
are features of the colony, which 
is a permanent haven for all but 
one of Schmid’s seven sons and 
daughters. 


* * * 


McArthur-W ood 


McArthur - Wood Chevrolet Co., 
Inc., Gaffney, S. C., has been or- 
ganized with capital stock of $50,- 
000. W. Joe McArthur is president. 

* * +. 


P. & R. Motors 
P. & R. Motors, Inc., Whiteville, 
N. C., has been chartered with au- 
thorized capital stock of $15,000 to 
deal in automobiles. Principals are 
A. E. Powell jr., J. L. Ripple and 
Kathleen H. Powell. 
* 


* 


Shearer Moves in Vt. 
Shearer Chevrolet Co., Burling- 
ton, Vt., has moved to a new lo- 
cation at 333 Shelbourne St., site 
of its modern showrooms. 
* * 


Universal Pays Bonus 
Eighty-five employes of the Uni- 
versal Car Co. (Chevrolet), Louis- 
ville, Ky., shared in a@ year-end 
bonus amounting to more than 
$10,000, Ben F. Long, vice-president, 
announced last week. 
* * * 
Hannah Formed in Louisville 
The L. J. Hannah & Co. (Dodge), 
Louisville, Ky., has been incorpo- 
rated with $75,000 capital to deal 
in motor vehicles. Wood Hannah, 
Thomas Graham and Carl Fisher 
are the incorporators. 
” 


Bogatte Moves 


T. J. Bogatte City Garage (Chry- 
sler - Plymouth), LaMarque, Tex., 
has moved into new quarters and 
is now planning improvement of 
the used-car merchandising loca- 
tion. 

* * oe 


Scovill Builds 


Scovill Mfg. Co., Waterbury, 
Conn., makers of tire valves and 
gauges, is planning a $250,000 fac- 
tory building, which will be one 
story high, 129 feet wide, and 157 


feet long. 
* * € 


New Alexandria Firm 
Veteran Motor Sales, Inc., Alex- 
andria, Va., with maximum capital 
of $50,000, has been formed here 
to do a motor sales business. R. C. 
Stanley is president. i 
* 7 


Plan Alterations 


Trenton Motor Co. (Chrysler 
Plymouth), Trenton, Mo., plans re 
modeling of showroom and office: 
as soon as space can be acquired. 

*x * 


A. B. Smith, co-owner of Knapp 
Chevrolet Co., Houston, Tex., has 
been elected president of the Pine 
Forest Country Club. 
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AIRCRAFT NEWS 








-Self-Paying Airports 
Would Cheer Public 


By Charles Evans 





Aviation Editor 


IT WOULD BE wonderful 


news for taxpayers to know 


that airports are self-supporting. So would it be to the air- 


lines. 


The time approaches fast when both parties to this prob- 


lem are looking more closely into the possibilities of a pay- 





ing airport; the cities because 
taxpayers are getting tired 
of building them bigger and 
better than ever before, and the 
airlines, because they have decided 
they themselves must do some- 
thing practical about the problem. 


The very nature of scheduled 
air transport dictated more elab- 
orate ground facilities as the 
years rolled by. In 1927, evangel- 
ists of aviation took off from De- 
troit in the Ford Reliability 
Tours and preached the gospel 
everywhere that the city or town 
without an airport would be left 
off the map of progress. It would 
dry up and die, they said, like 
the town that failed to encourage 
the railroad to run down its main 
street. When the airlines began 
operations, here was a ready- 
made slogan, and they worked it 
to death. 

City fathers — non-flyers — asked 
for help in their airport problems, 
and the airlines quickly obliged. 
They advised looking far ahead, 
building airports for the future, 
fine buildings and ground accom- 
modations. But they were little 
better as prophets than the ground- 
ling city tathers. Air transport, and 
particularly the transport plane, 
quickly outgrew the airports. 
Whereas it was considered far-see- 
ing and admirable to ask for 3,500- 
foot runways in 1927, the time 
came when airline planes needed 
4,500 feet and then 5,000. 


Cities found themselves with a 
down-payment made and _ their 
name on the dotted line, and the 
Salesman was saying to them, “If 
you don’t extend the length of 
your runways, we will not be able 
to bring these fine new planes to 
your town, and we may have to 
leave you off of our schedule.” 
Usually, runways were extended. 

Just to point out the extreme to 
which this practice has gone, 
Wayne county, Mich., now wants 
to extend its airport runways from 
7,500 to 10,000 feet, and Idlewild 
airport in New York will have 11,- 
000 foot runways as against the 
6,000 foot runways now in use at 
LaGuardia. 

* * * 
Costs of Airports Pose 
Airlines Big Problem 

Prof. L. L. Bollinger of the 
Harvard School of Business says 
that of all the problems facing 
airlines today, that of airport 
costs is the most serious. He says 
the air transport industry faces 
a two billion dollar expenditure 
in terminal type airports to pro- 
vide the amount of air transpor- 
tation they contemplate. (Annual 
cost of carrying this investment 
would be $200,000,000). 

Look at that, he says, in light 
of the total income of the airlines 
of $34,000,000 in 1945. Their total 
assets were only $213,000,000. Of 
this $200,000,000 investment, about 
$125,000,000 will be incurred annu- 
ally for necessary facilities. Who 
will pay this? The airlines, he be- 
lieves, either out of pocket or in 
the form of rent, landing fees and 
Such charges. 

“Today, city fathers mean busi- 
ness when they say they are going 
to put airports on a pay-as-you-go 
basis,” Ballinger says. “And they 
have their eyes primarily on the 
airlines’ pocketbooks.” 

The professor and the airlines 
believe terminal airports can be 
made self-supporting if all ave- 
nues of income are aggressively 
followed. The professor has writ- 
ten a book on his theories, and 
the airlines have got together on 
& mutual program of mutual 





operation of common ground 
services. 

The trouble has been largely in 
the original design of airports. 
Here the advice of many airline 
experts is coming back to bite 
them. The bigger and finer the 
accommodations they ask for from 
the city, the higher their rent is. 

It isn’t bad management that 
makes airports costly to operate. 
Generally it is failure to include 
in the plan income-producing fea- 
tures. Non-aviation concessions -in 
themselves can almost determine 





whether the airport is self-support- 
ing. 

A good example is Washington 
National Airport where manager 
Hervey Law sits in his office and 
gazes at the Capitol dome, think- 
ing how much more money he 
could be making if only Congress 
would give him appropriations for 
more buildings. 

Recently he obtained an ap- 
propriation for building four 
hangars, and additions to the ad- 
ministration building and to the 
central heating plant. Before he 
drew the plans, he had all the 
space rented in six hangars, but 
Congress allowed only enough 
for four. But that was just a 
starter. Law wants a small city 
at his airport. 

> * * 


Nearby Hotel Suggested 
For Additional Revenue 


A residence hotel woulkd pay well, 
he says. So would a shopping cen- 
ter, and an automobile service sta- 
tion and garage would be a gold 
mine. His hangar rentals will pay 
interest on the investment and 
amortize the buildings in 40 years. 
He took in a total of $157,000 from 
non-aviation concessions in 1945, 
26 percent of his total “take.” He 
got $15,000 from meals prepared 





for eating aloft. Law also has, writ- 
ten a book on airport design, man- 
agement and operation, in which 
he says they can support them- 
selves. 

The airlines are seriously con- 
cerned about ground facilities for 
their passengers. They have been 
moving cautiously toward mutual 
operation of certain services, and 
recently sank $100,000 in a survey 
to determine which services would 
be suitable. Today they are begin- 
ning to use the same personnel on 
the ramps where airlines are fueled 
and serviced at each stop. This or- 
ganization, Airline Terminal Corp., 
may later find it advisable to 
branch out into other kinds of 
ground services to the air traveling 
public. 


Reid & Rude Expand 


Bay Area Dealership 

Reid & Rude (Ford), San Le- 
andro, Calif., in the San Francisco 
Bay area, has acquired an addi- 
tional building to house its body 
and fender repairs and paint oper- 
ations, providing approximately 
20,000 square feet of floor space. 

About $22,000 has been spent in 
improvements and modernization 
to date by the partners in the en- 
terprise, J. Gordon Reid and Alton 
J. Rude. 








Rubber Mark 


Half-Million Tons Produced 
Since °42 by Goodrich 


CLEVELAND.—A total of 500,000 
long tons of American rubber, said 
to be the greatest quantity turned 
out by a single producer for the 
government, has been manufac- 
tured since 1942 by B. F. Goodrich 
Chemical Co., it is announced by 
W. S. Richardson, president. 

Richardson pointed out that al- 
though the output of American 
rubber under the government pro- 
gram had passed through its pri- 
mary stage of urgent national nec- 
essity, the nation is still largely 
dependent on American rubber 
during the reconversion from war 
to peace. 

Although imports of natural 
crude rubber showed a consistently 
steady increase during 1946, plants 
turning out American rubbers had 
to produce an estimated total of 
740,000 long tons last year to enable 
the rubber industry, both here and 
in many other countries to cope 
with the tremendous backlog of 
demand for products of all types, 
Richardson said. 





There are profit-making opportunities in 
AN Want Ads. See inside back cover. 
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TOMORROW'S JUST 
$7000000 PAYDAY!” 


LLIONAIRE | 


BIDDY” 


Any day, every day, is payday on the poultry 
farm. Maybe it gets a little monotonous to 
Billionaire Biddy, but not to advertisers 


who know how responsive and free-spend- 


ing this market is. Especially for products 
promoted in Poultry Tribune—the special- 
ized farm magazine that influences the 
buying in half a million of the nation’s ¢ 
leading poultry farm homes. That’s 
a thought to “roost with” tonight. 


You can’t afford to leave a ‘“Two Billion 
Dollar Hole” in your Farm Magazine 
Schedule. 1945 cash farm income from 
Poultry and Eggs was $2,577,000,000. 


(Source: U.S.D.A.) 
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| America's Leading Speciaaed FARM MAGAZINE | 
Your FARM Magazine List Is Not Complete Without Poadery TRIBUNE 





















500,000 Circulation 


Member: 

AGRICULTURAL PUBLISHERS’ ASSOCIATION 
AUDIT BUREAU OF CIRCULATIONS 

WATT PUBLISHING CO., Mount Morris, IIL 


Representatives — New York: Billingslea and Ficke. 
Chicago: Peck and Billingslea. 
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Backshop 


Cold Feet 


Safety 


TBA Drive 





By 
Jack Weed 











4 been companies are giving your 
traveling reporter trouble these 
days. A couple of weeks ago I had 
to doff my overcoat and hat, and 
wished I could have climbed into 
a bathing suit, on the trip through 
the Firestone plant in Memphis, 
it was so warm. A week ago here 
in Detroit I stood in slush and 
snow up to the top of my shoes, 
with my feet wet and cold, to 
watch Goodyear put on the run- 
ning test of blowing Life Guard 
tubes on the front wheel of a 
loaded Reo bus, traveling at 50 
miles an hour down a slippery 
road. 

Despite the personal 
ture, however, 
missed either of these “tire look- 
sees.” Both were very interesting. 

But this Goodyear test was par- 
ticularly interesting as it demon- 


discomfi- 


strated that in the truck size (up 


to 11.00 inch) tires, Goodyear is 
providing a medium that not only 
can be made to save many lives 
in bus operation, but also has 
ready for car and truck dealers 
an item that has been out of the 
market since the start of the war, 
and now is ready to roll in plenty 
of extra profits for the dealers 
alert enough to get on the band- 
wagon. 
* + + 

PRIOR TO THE war it was cus- 
tomary for new car salesmen to 
load new vehicles with as much 
“extra” equipment as the customer 
would stand for, including tire 
changeovers to the premium tires. 

But under present price condi- 
tions, many dealers are under- 
standingly diffident about trying to 
sell new car and truck customers 
anything they actually don’t need 
to make the vehicle serviceable 


and equipped for the job it is to do. | 


However, with the increasing fa- 
tality rate, due to automotive ac- 


cidents, every dealer can put his | 


* sales force on the selling of safety 
tubes in tires, especially in the 
front wheels of passenger-carrying 
buses and trucks hauling danger- 


ous loads like gasoline, and fee! | 


assured that he is doing the buyer 


a good turn as well as picking up| 


a nice extra profit in the sale. 
* * + 

THIS BUILDING up of second- 
ary profit lines is something every 
dealer should begin to encourage 
in his dealership. Some day—pos- 
sibly not this year—maybe not 
next year—but some time in the 
near offing, the “chips are going 
to start falling” in new vehicle 


sales and present- day vehicle prof- | 
its are not going to be what they | 


are now. 


Dealers who were in business no | 


longer ago than 1941 will under- 
stand exactly what I mean—and 
conditions were not too bad that 
year. When keen _ competition 
comes to the industry again, and 
the mass-selling boys start “put- 
ting them on the street” on fast 
(See BACKSHOP, Page 37, Col. 1) 
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TBA Activities. 
Seen Vital for 


Car Dealers 


Called Direct Road 
To Extra Profits 
Now Being Missed 


DETROIT. — The demon- 
stration of blowing a front 
tire in a school bus traveling 
at 50 miles an hour down a 
slippery, icy street here a 
week ago, should be of interest to 
every automotive dealer with an 
eye to making the most out of his 
TBA program. 

The sale of tires, batteries and 
accessories that is being pushed by 
every oil company with their retail 
outlets, should find a counterpart 
activity in every frachised dealer’s 
store. It is the direct road to many 
an extra profit as well as being a 
good builder of closer contacts with 
more car buying and owning pros- 
pects. 

The demonstration, which was 
a dual program of Reo with its 
school bus and Goodyear with its 
LifeGuard tube, demonstrated 
conclusively the added worth of 
punctureproof tubes in the front 
wheels of passenger carrying ve- 
| hicles in particular. 
| It was claimed by the safety offi- 
cials at the test that if the school 
buses, which have been wrecked 
with great loss of life the past few 
months by front tires blowing out, 
had been equipped with this type 
of tube in the front wheels no loss 
of life would have been suffered 
in these accidents. Because the 
buses were filled with school chil- 
| dren, several of the accidents got 
national newspaper attention. 

Punctureproof type tubes are 
back in production again by Good- 
rich, Goodyear, U. S. Rubber and 
Firestone, in both passenger car 
and truck sizes. They are premium 
tubes that give the dealer a nice 
profit and have a good sales ap- 
peal. They are the type of TBA 
items the dealer can sell—in quan- 
tity in many cases—and profitably 
in all cases. 

With the bad taste of the 
school bus wrecks and loss of life 
still very apparent among school 
people and bus operators, dealers 
handling any of these lines can 

well put a salesman on the job of 
| contacting the school authorities 
and the owners of the bus equip- 

ment, to sell them on switching 
from standard tubes to the blow- 
outproof or punctureproof vari- 
ety, especially in the front wheels. 

Another type of operator that is 
a good prospect for this type of 
| tube is the hauler of gasoline, 

where a, blowout of a front tire 
| may not only cause a wreck but a 


very bad fire. Several gasoline 
(Continued on Page 36, Col. 1) 


New Guidebook 
Offers Advice 
|| On Sales Parleys 


DETROIT. suidebook to More 
| Profitable Customer Meetings” has 
just been published by the Auto- 
motive Advertisers Council in co- 
operation with leading automotive 
wholesalers and national trade as- 
sociations. 

The guidebook discusses outlines 
for handling exhibits, clinics, 
schools and sales meetings by 
manufacturers, distributors and 
wholesalers of automotive products. 

In 48 pages, it takes up in order 
how to handle exhibits at fairs 
and local automobile shows, how 
to hold clinics, how to successfully 


conduct schools, the important fac- 
(See GUIDEBOOK, Page 34, Col. 5) 
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Dealers Widen Profit Base 
To Get Ready for Sellin 


Accent on Lane Equipment 





FRED JONES MFG. 


Ne a “pty. oa, 


CO., Oklahoma City, formally opened its new plant last week. 


With a capacity for reconditioning and rebuilding 15,000 motors annually, it is said to 


be one of the first of its type in the nation. 


Equipment is of the latest design. 





ASSEMBLY LINE TECHNIQUES are also used by Jones in rebuilding small parts 


such as carburetors, distributors and fuel pumps, 
More than 250 Ford, Lincoln and Mercury dealers from the Southwest at- 


the plant. 
tended the opening. 


as shown in this interior view of 


Jones Plant Can Rebuild 


15,000 Engines 


OKLAHOMA CITY.—More or 
250 Oklahoma and Texas Ford, 
Mercury and Lincoln dealers at- 
tended the formal opening here last 
week of the Fred Jones Mfg. Co. 
Several top level executives of the 
Ford Motor Co. also attended, ac- 
cording to Lewis Lee, manager of 
the new motor rebuilding plant. 

Based on the assembly line tech- 
nique of larger auto plants, the 
Jones firm is in itself a miniature 
auto plant equipped to rebuild and 
recondition motors. With 35,000 
square feet of floor space, it has 
an annual capacity of 15,000 motors 
and is one of the first of its type 
in the nation. 

The new plant also is equipped 
for rebuilding 75,000 small parts 
such as carburetors, distributors, 
fuel pumps, clutches and brake 
shoes. 

The new plant has the latest and 
most modern of loading and un- 
loading equipment available today. 
In addition to a large well lighted 
dock inside the building, unload- 
ing equipment includes a large 
swinging boom crane with electric 
hoist, a Clark fork-lift tractor and 
a Levelator which raises from floor 
level to dock height. 

All walls are of acidproof tile and 
cleaning tanks are insulated with 
spun glass. A Hannafin hydraulic 
valve remover eliminates damage 
to blocks during valve removal and 
cadmium plating equipment is em- 








ployed to brighten up cylinder head 


Annually 


nuts, fuel pump covers and similar 
items, 

More than 300 feet of conveyor 
lines are used to eliminate as much 
hand trucking as possible. Multi- 
ple cylinder boring bars are used 
for Ford and Mercury engines, 
four cylinders being bored at the 
same time. 

Trademark for the new com- 
pany, already accepted and ap- 
proved by the Ford Motor Co., 
is “Excelo.” 

I. L. Pierce, director of parts and 
service of the Ford Motor Co., and 
S. J. Fournier, assistant to Pierce, 
were principal speakers at a lunch- 
eon held shortly after the formal! 


opening. 
Pierce pointed out that the long 
(See JONES, Page Al, Col. | 





[Pick Operations 
To Fit Setup 


Sources Include Parts 
Wholesaling, Service, 
Engine Rebuilding 


DETROIT.—When a fran- 
chised car or truck dealer is 
making over 100 percent of 
his entire overhead burden 


from the sale of parts and 
customer labor—or is selling $3,- 
600,000 worth of replacement parts 
a year, retail and wholesale as 
Hull-Dobbs Inc., Memphis is doing 
—that dealer is, and will be, in a 
very enviable position when new 
car sales again become really com- 
petitive. 

And car sales will become really 
competitive again soon, everyone in 
the business admits. 

Now is the time to build up 
which ever type of auxiliary prof- 

it base best suits the type of 
building and ability of the indi- 
vidual dealer. 

Some dealers find it compara- 
tively easy to build up their total 
service to the point where it car- 
ries the entire burden of their busi- 
ness. They have the room, loca- 
tion and the help to do this job by 
just giving their service depart- 
ment a little additional supervision 
and extra sales promotion. 

Others, because of their building 
or location and sometimes because 
of both, find the extending of their 
service activity to sufficient size to 
make a large enough profit to 
carry their higher overhead, an al- 
most insurmountable task. 

Here the wholesaling of replace- 
ment parts, maintenance products 


such as oil, antifreeze and chem- 
icals and accessories, including 
tires, proves a very worthwhile 


secondary profit to the dealer’s 
business. 

In good shipping centers or 
centers of high car and truck 
population, the addition of en- 
gine rebuilding plants, run on a 
mass production, assembly line 
basis, in conjunction with parts 
wholesaling, accentuates the prof- 
it possibilities of this end of the 
business. 

Most car factories recognize the 
profit advantage to the dealer in 
larger centers, and with buildings 
not fitted for large customer labor 
operation, of energetic parts whole- 
saling activity, and much of the 
former disparagement of this ac- 
tivity has disappeared. In fact to- 
day more and more factories are 
advising their dealers to go after 
the wholesale parts business with 
the admonition that it is better for 
the dealer to get a wholesale profit 

(Continued on Page 40, Col. 1) 








Few New Products at AEA; 
Output Still Bottleneck 


By Mel Adams 

Staff Correspondent 
CHICAGO. — Approximately 600 
factory men and distributors at- 
tending the annual seven-day mem- 


The proportions of the market 
are such that both groups view 
1947 optimistically and feel that the 
main burden is upon production 
facilities rather than ingenuity of 


bership meeting and manufacturer- | engineers and designers, accordin: 


distributor conference of the Auto-/to S. W. Potter, 
last | tary of AEA. 


motive Electric Assn. here 
week were in general agreement 


executive sec! 


Interviews at various compan) 


that the time has not yet come to/| headquarters indicated that eng!- 
cut loose with sensationally new/| neering policies will be along lines 


products. 


(Continued on Page 43, Col. 1) 








oo wh A 


Stet ek et 


a 





is 
of 
n 
d 


1g 


‘ir 
to 
to 
il- 


ts 
n- 
ng 
ile 
r’s 








AUTOMOTIVE NEWS, FEBRUARY 10, 1947 _ : 





SERVICE SECTION 





| Excise Tax Assailed 


Six Billion in Automotive Levies Paid 
Since ’32, AAA Shows 


WASHINGTON. — Motor vehicle 
owners have paid the gigantic sum 
of $6,000,000,000 to the federal gov- 
ernment in special automotive ex- 

ise taxes since these were en- 
icted as “temporary” levies in 
1932. 

The figure was cited by the 
American Automobile Assn. last 
week in connection with a recom- 
mendation to Congress that the 
time has come to take these “dis- 
criminatory levies” off the statute 
books. 

In a letter to the chairman of 
the Senate and House finance com- 
mittees, AAA President H. J. Brun- 
nier asked immediate repeal of 
the federal tax of 1% cents per 
gallon on gasoline and recommend- 
ed that other federal automotive 
excise levies be reduced or re- 
pealed in line with policy on spe- 
cial excise taxes of similar char- 
acter on other commodities. 

Pointing out that the AAA had 
temporarily withdrawn its opposi- 
tion to the federal automotive 
taxes during the war years, the 
AAA spokesman stressed that Con- 
gress itself realized that these 
taxes were objectionable and were 
adopted and continued with reluc- 
tance only because of emergency 
conditions. He said, in part: 

“The fact cannot be too strongly 
emphasized that the federal auto- 
motive levies are in addition to 
what the motorist pays as a gen- 
eral taxpayer and also in addition 
to the special motor vehicle taxes 
he pays to states and, in some in- 
stances to units of local govern- 
ment. 

_ “It is generally recognized, both 
in Congress and out, that the fed- 
eral automotive taxes are discrim- 
inatory and inequitable and that 
nothing but grave national emer- 
gency could justify the entry of 
the federal government into a field 
of taxation properly belonging to 
the states. Special automotive le- 





Shop Receipts 
Up 17-24 Pct. 
For Nov., 1946 


WASHINGTON. — General auto- 
mobile repair shops show a gain 
of 24 percent in volume of receipts 
for November, 1946, as compared 
with November, 1945, and receipts 
for specialized automobile repair 
shops increased 17 percent, accord- 
ing to reports from 523 shops com- 
piled last week by the Bureau of 
Census. 

Ten other kinds of personal ser- 
vice business reporting, other than 
automotive, also show an increase 
in receipts for the month of No- 
vember, 1946, as compared with 
November, 1945, on the basis of 
returns from 4,660 places of busi- 
ness. 

In the automotive repair report, 
compilations of 523 general repair 
shops reporting show a 24 percent 
increase amounting to nearly $2,- 
492,000 in receipts reported for 
November, 1946. 

In specialized automotive repair 
shops (includes top, body, battery 
and ignition, tire repair), compila- 
tions based on 411 shops show a 
17 percent increase for November, 
1946, over that of the previous 
year, amounting to nearly $2,172,- 
000 in receipts reported for No- 
vember, 1946. 

None of the returns includes re- 
pair departments of automobile 
dealerships. 


Motorolas Available 


For All Cars 

CHICAGO.—Motorola automobile 
radios are available now in stand- 
ird and specific models to fit and 
match every type car. The Motor- 
ola “Golden Voice” push-pull mod- 
el 705 has eight tubes, including 
a rectifier tube, and is equipped 
with automatic volume control and 
a matched control head to fit every 
type car. 


Move in Mishawaka 
Miller & Anderson (Chrysler- 
Plymouth), Mishawaka, Ind., are 
in their new headquarters at 2102 
Lincoln Way W. 





vies—the gas tax, particularly— 
were devised to aid states in their 
costly undertaking of building and 
maintaining adequate highways. 
For the federal government to con- 
tinue in this over-exploited field 
would be a threat to the entire 
structure of American highway 
financing and administration.” 

Brunnier transmitted to Congress 
the text of a resolution adopted at 
the AAA’s annual meeting in San 
Francisco, which renewed the mo- 
toring body’s historic opposition to 
federal taxation and asserted: 

“The levying of special motor 
user taxes should be the preroga- 
tive of the state and of the state 
alone.” 








HYDROVACS through the full range of 
sizes are accurately counted and separate 
tools recorded with a new sélective photo- 
electric counting machine designed by Ben- 
dix Products engineers. Shown here is the 
control panel, 


Glover Gets New Line 


Glover Motors (Lincoln-Mercury), 
has been opened by B. P. Glover, 
owner and manager, who for sev- 
eral years was sales manager of 
Rebsamen Motors, Inc. (Ford), 
Little Rock, Ark. 


GM Enrolling 
For New Dealer 


Training Sections 


FLINT, Mich.—As a result of 
the wide use being given the Gen- 
eral Motors Dealer Cooperative 
Training program by GM dealers 
as a means of developing young 
men to qualify for the organiza- 
tional needs of the dealerships, en- 
rollments are now being accepted 
for two sections of new students 
to start March 24 and April 21 at 
the General Motors institute here. 

A record enrollment in 1946 
brought the total number of par- 
ticipants in this two-year college 
grade program to nearly 400. 

The program provides an oppor- 
tunity for young men interested in 
preparing themselves for future re- 
sponsibilities in an automotive 





dealership and has resulted in the 





enrollment of many of the sons of 
GM dealers. 

After a student has been ac- 
cepted by both the institute and 
dealer, arrangements are made for 
him to spend alternating periods 
at work for the dealer and in 
school at the institute. Work sched- 
ules are designed to give the stu- 
dent a broad practical work ex- 
perience in the various phases of 
dealership operation. 

The periods spent at the insti- 
tute are devoted to learning the 
fundamentals of management, au- 
tomotive construction, automotive 
maintenance, merchandising, ac- 
counting, finance and economics. 
Work at the dealership is carefully 
coordinated with that done at the 
institute in order to assure the 
maximum benefit from both. 

Applications for enrollment can 
be made through GM dealers, zone 
offices, or directly with the insti- 
tute. 








RO MEANS BUSINESS! 


Everywhere—ARO means business! 


These handsome ARO 


Lubricators “have what it takes” to attract customers. ARO per- 
formance clinches goodwill with better lube jobs... faster... 
and more profitably for you. Ask your Aro Jobber about the 
complete Aro line—especially, see the new ARO Center Island 
Lubrication Units! The unit illustrated has 3 lubricant pumps and 
5 automatic reels, including two for chassis, two for gear and 
one for air. Available with any combination of reels for chassis, 
gear, motor oil, air and water. 

The Aro Equipment Corporation, Bryan, Ohio. 


LUBRICATING EQUIPMENT 
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Coffee Time Let-Up 


Busy Washington Dealership Pauses Twice Daily 
In Remodeled Surroundings 


TACOMA, Wash. — Several inno- 
vations and conveniences have 
been incorporated in the remodel- 
ing of Herb Satterlee (Packard) 
Motors, 925 Market St., here. 

Since taking over a buikiing for- 
merly occupied by Commercial 
Garage, Satterlee has spent nearly 
$50,000, it is claimed, in remodeling 
and rebuilding until at present the 
dealership ranks among the finest 
in southwestern Washington. 

The new car display room, with 
offices and lounge room for waiting 
customers, is situated on the first 
floor. The repair shop is on the 
second floor and the body and paint 
departments occupy the uppermost 
floor. Efficiency, good lighting, ven- 
tilation and comfort are apparent 
throughout. 

Five service sales benches are 
situated on the main service floor, 
in full view of customers. Six sets 
of Weaver twin-posters and a Circo 
degreaser are a feature on the re- 
pair floor. 

Highlight of the establishment, 








Pelton Adds Service Space 


In Los Angeles Firm 


George S. Pelton, president of 
Pelton Motors, Inc. (Dodge-Plym- 
outh) announces that 20,000 square 
feet has been added to the service 
department at 1348 S. Georgia St. 
in Los Angeles. 

The service department is head- 
ed by R. V. Rudolph, now in his 
twenty-third year with the com- 
pany. 





agar Want Ad Dept., inside back cover. 





from the point of view of the em- 
ployes, is the coffee room where 
Miss Goldine Hart serves coffee 
and doughnuts to everyone twice 
daily, 10 in the morning and 3 
o’clock in the afternoon. 

“This is truly one of the finest 
things any dealer can do,” Satterlee 


said. “Everyone likes this respite,” | 


and he indicated a large gathering 
grouped about the _ coffee 
counter. 

In a nearby men’s change-room, 
a 56-inch diameter Bradley wash- 
ing bowl permits easy accessibility 
to water and grease-cutting soaps 
before quitting time. Twelve men 
can be accommodated at one time 
and showers are available for all. 

Recent inventories of parts and 
accessories in the parts depart- 
ment showed nearly $30,000. 

“It is surely a pleasure to have 
the stock,” Satterlee said, “so 

that we can serve a customer 
when the stuff is needed. 


“Dealers must not overlook the 
fact that one of the best ways to 
build up goodwill is to give car 
owners the service they want when 
they want it. A good well-stocked 
parts department is the key to 
this.” 

Cal Hood is parts manager and 
service floor manager. Having an 
experienced and capable man con- 
stantly on the job in this spot will 
assure operation of a successful 
dealership, according to Satterlee, 
especially during this coming year 
when service and maintenance will 
mean so much in automobile oper- 
ation. 
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ON THE THIRD FLOOR of Herb Satterlee Motors, Tacoma (Wash.) Packard dealer, 
is the newly installed body and paint department. The paint room is at the left rear. 
Spaciousness, workable arrangements and floor plan are features in the $50,000 remodel- 


ing job just completed by Satterlee. 





NADA Safety Script 


Regular Service Checkups and Driver Training 


For Teen-Agers 


WASHINGTON. Cooperating 
with the nation’s numerous safety 
organizations in their efforts to 
achieve safer automobile driving 
on our streets and highways, and 
at the same time stressing the im- 
portance of dealer service stations 
and repair shops in keeping cars— 
especially older ones—operating at 
their best, the NADA is sending 
its members the following radio 
script for local use. 

These scripts are prepared by 
NADA’s radio division, under the 
direction of Harry Daniel, and 
aim to bring the local dealer and 
the local motoring public into a 
better understanding of their mu- 
tual car problems. 

Here is the text of the broad- 
cast: 
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Are Advocated 


We all are interested in hearing 
good news and it is my pleasure 
to be able to bring you a message 
of that nature at this time. The 
burden of this message is that at 
last we Americans apparently are 
beginning to take to heart all the 
warnings that have been given in 
recent times about the necessity 
!of driving carefully. The only way 
to measure conditions accurately 
|is to compare 1946—our first com- 
plete postwar year—with our last 
prewar period, which was 1941. 

This comparison shows that 
while there was four percent more 
travel on American streets and 
highways in 1946 than in 1941, the 
number of traffic deaths was much 


less. There was a drop, in fact, 
from 40,000 in 1941 to 34,000 in 
1946. 


Throughout this country tremen- 
dous efforts have been put forth 
to bring about safer driving con- 
ditions. So, it would seem, motor- 
ists now are really beginning to 
exercise more care. And what a 
rich reward. Thousands of lives 
saved. Thousands of frightful acci- 
dents avoided. 

One of the _ organizations 
which has been out in front right 
along in this endeavor to inspire 
more careful driving has been 
our NADA, I am proud to say. 

Of particular merit is the move- 
ment which has for its objective 
the encouragement of careful driv- 
ing instructions in the high schools 
of the nation. I am very glad to 
report that this idea is gaining 
ground all over the country. 
Schools more and more are taking 
up this plan and teen-agers in 
many places are receiving definite 
instructions in methods of driving 
an automobile carefully. 

There are just a few fundamen- 
tals which, in my opinion, should 
be emphasized more and more. One 
of these is that excessive speed is 
always dangerous. Studies have 
shown that speed violations were 
a contributing factor in one-third 
of all the fatal traffic accidents 
last year. 

One of the reasons why exces- 
Sive speed is especially dangerous 
at this time is that our cars are, 
for the most part, old and, there- 
fore, not capable of withstand- 
ing the stress and strain of hard 
driving. A part of the car’s mech- 
anism, perhaps, has become well 
worn, due to long usage. Sudden- 
ly it gives way under the pres- 
sure of hard driving, Result, a 
smashup. 

In the first place, no car ever 
should be taken out on the road 
unless the driver is just as sure 
as it is humanly possible to be, 
that there’s nothing wrong with 
its mechanism. Keeping your car 
in perfect mechanical condition is 
the number one rule in safe driv- 
ing. The thorough inspection of 
your car now and then by a com- 
petent mechanic way, within the 
bounds of reason, result actually 
in the saving of lives or at least 
the avoidance of accidents. 

If every driver in this country 
will keep in mind just these sim- 
ple points—keep his car in good 
repair and avoid speeding—the 
roadside death toll will be cut 
a materially in this year of 





Hill Motor Moves . 


Hill Motor Co. (Chrysler), Lin- 
den, Tex., has moved into new 
quarters. 








K. C. Increases 
Tax Valuations 


On All Vehicles 


KANSAS CITY.—Tax  assess- 
ments on motor vehicles have been 
increased here through joint agree- 
ment by Kansas City and Jack- 
son county, whose officials ex- 
plained that the market values of 
automobiles had increased far out 
of proportion to normal deprecia- 
tion. 

Examples of the results of the 
new rate provisions were outlined 
to clarify the new procedure. For 
instance: 

A 1940 Buick, Forty series, four- 
door sedan had an assessed value 
in 1946 at $220, under the old sys- 
tem. Total taxes, city, county, state 
and school, amounted to $3.73 per 
$100 valuation. So the owner of 
the Buick last year paid $8.20 in 
taxes. 

The new valuation, under the 
revised system, for the same car, 
is $410, which would bring the total 
tax to $15.29. If the old system had 
been left in effect, the 1947 tax 
for the 1940 Buick would have been 
$4.10. Thus, the increased taxes the 
owner would have to pay under 
the revised setup will total $11.19. 

The assessed valuation of a 1942 
Chevrolet, four-door sport sedan 
was $470 in 1946. The new valua- 
tion is $540. Under the old system, 
the assessed valuation would have 
been $330 this year. 

For a 1939 DeSoto deluxe four- 
door sedan: Assessed valuation last 
year, $100; this year, $270; valua- 
tion this year if the old system 
had been retained, $50. 

For a 1941 Ford deluxe four-door 
sedan: Last year, $320; this year, 
$430; under old system, this year 
$160. 

The increases affect all vehicles, 
including motorcycles, hearses, am- 
bulances and trucks. It was ex- 
plained that the new basis of as- 
sessed valuation is on car prices 
f.o.b. at the factory, minus federal 
taxes, handling and freight charges. 
An absolute minimum assessed val- 
uation has been set at $50 for all 
auto makes and models. 

In all cases, the new system re- 
quires increased payment this year 
whereas under the old rates a low- 
er payment would have been re- 
quired. 


New Parts Unit 
Ready for Ford 


CHESTER, Pa.—The new parts 
and service building of Ford here 
will be occupied this month, the 
second structure to be completed 
in the company’s expansion pro- 
gram. The new building will free 
66,580 square feet of space for ad- 
ditional assembly operations. 

The first new parts depot was 
completed Nov. 18 at Memphis. 
Others nearing completion are at 
Des Moines, Seattle, Denver and 
Houston. All are expected to be 
functioning by midsummer. 


Guidebook 


(Continued from Page 32) 
tors to consider in holding cus- 
tomer meetings. 

In holding meetings the guide 
not only goes into the planning 
that should be made for such an 
event, the method of establishing 
a budget to cover the expense, how 
to register for prospective sales 
and followup methods, but details 
the obligations and procedures of 
the manufacturer for such a meet- 
ing if it is being held by a whole- 
saler. 

The guide has received enthusi- 
astic response from many leading 
jobbers and association heads. It 
is priced at $3 per copy and may 
be obtained through any AAC 
member or by writing W. A. Kirk- 
patrick, advertising manager, Wil- 
kening Mfg. Co., Philadelphia, who 
is chairman of the guidebook task 
committee of the council. 








There are profit-making opportunities in 
AN Want Ads. See inside back cover. 












ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


1815 Trombly Ave. 
11, MICH. 
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Sales Contracts, Tax Payments Also Discussed .. . 





Damage Claims, Driver Negligence 
Aired i in Latest Dealer Suits 


$5,000 exemplary damages based on 
fraud and malice of the seller. 

During the trial the testimony 
proved that the dealer advertised 
that he handled only “quality” 
merchandise. Although the seller’s 
agent denied that he told Saber 
that the clock was new. 

After listening to the testi- 
mony, the jury decided that the 

seller either personally or 
through his employe falsely rep- 
resented the clock sold to be new. 
The jury rendered a verdict in 
favor of Saber for $33, but refused 
to allow $5,000 exemplary damages. 
Saber appealed to the higher court 
which reversed the verdict of the 
jury and said that the jury would 
have been justified in finding in- 
gredients of fraud, malice and in- 
sult from the evidence introduced 
in the case, and allowing Saber 
$5,000 exemplary or punitive dam- 
ages. 
Hidden Defects Ruling 

If a sale contract for an auto- 
mobile contains no clause exclud- 
ing implied guarantees, the pur- 
chaser may rescind the contract 
on discovery of hidden defects in 
the automobile. 

For instance, in Nelson v. M. C. 
M. Truck Lines, 25 So. (2d) 236, 
reported 1946, the testimony showed 
that a buyer named Nelson pur- 
chased from a seller one model 
104 Northwest Dragline for $6,500 
cash. Nelson sued the seller and 
asked the court to declare the con- 
tract void, and compel the seller 
to return the purchase price. 

During the trial Nelson proved 
that the machine had hidden de- 
fects, which rendered its use un- 
reasonable, inconvenient and un- 
satisfactory. 

The higher court promptly ren- 
dered a verdict in favor of the 
buyer. This court said that any 
motor vehicle possesses redhibi- 
tory vices if it cannot be success- 
fully used for the purpose for 
which it was constructed and sold, 
and that the purchaser may res- 
cind the contract which contained 
no clause excluding an implied 
guarantee. 

On the other hand, readers 
should realize that there is never 
an “implied” guarantee if the 
contract contains a clause simi- 
lar to following: 

“It is clearly understood that the 
seller neither extends nor gives 
any implied or expressed guaran- 
tee on the subject of this sale.” 

Any contract, not made in dis- 
regard to valid laws, is valid and 
enforceable although several obli- 
gated parties sign the same com- 
plicated contract. 

For example, in Stevens Point 
Motor Co. v. Stevens Point Motor 
Sales, Inc., 24 N. W. (2d) 625, re- 
ported December, 1946, the testi- 
mony showed facts, as follows: 

Three employes of the Stevens 
Point Motor Co., which had the 
agency for the sale of Ford auto- 
mobiles, made a contract to pur- 
chase the motor company for $11,- 
891. 

Also, this contract was signed 
by the building owner who agreed 
to transfer the lease to the em- 
ployes who purchased the business. 
Another clause in the contract 





Against Slipping 
K-F Offers Safeguard 
To Hold Jacks 


WILLOW RUN, Mich.—“Jack- 
slots” which provide a fool-proof 
safeguard against jack slippage 
during emergency tire changing 
have been cut into the bumpers 
of the 1947 Kaiser and Frazer au- 
tomobiles. 

Each of the four slots, which 
are located near the ends of the 
front and rear bumpers, provides 





a snug jack-rest for any standard 
bumper jack “lip.” Said to be ae 
ily accessible, the slots eliminate | 
“hands-and-knees” searching for a | 
place to put the jack since they | 
are on the face of the bumper and} 
are placed to provide best jacking 
efficiency. 

The development is the idea of | 
Kaiser-Frazer engineers. 


(Continued from Page 29) 


stated that the employes would | 


transfer to the motor company 70 
percent of the total amount of the 
fund held by the state and previ- 
ously paid into the Unemployment 
Compensation Department. 

In subsequent litigation the 
higher court held all parties 
bound by the various clauses in 
this contract. 

Sales Tax on Total Cost 

Recently a higher court held that 
if a_ seller supplies automobile 
parts and also performs personal 
services he must pay the state sales 
tax on the total charge if he fails 
to invoice each charge separately. 

In other words, this court held 
that “price,” for state sales tax 
purposes, means the aggregate 
value in money of the amount 
paid by a consumer to a vendor, 
without any deduction on ac- 
count of the labor or service cost, 





unless the vendor makes out his 
bills separating the charges. 

For example, in Rice v. Evatt, 
59 N. E. (2d) 927, it was shown 
that for seven years a_ dealer 
bought no state tax receipts, can- 
celled none, and collected no sales 
tax. During that time he furnished 
materials and his own services. 

The court held the dealer liable 
for payment of the 3 percent state 
sales tax, plus heavy penalties, on 
the total amount he had charged 
his customers during the past seven 
years. 

Thus if an automobile dealer 
charges, for example, $25 for work 
which comprises $15 for personal 
services, and $10 for parts, he may 
make an invoice separating these 
charges and pay the state sales 
tax on only $10. But if he fails 
to separate the $25 charge on an 
invoice, he must pay sales tax on 
the total $25. 








new safety 
testing lane, h t building, shows the space provided for car, trucks 
and buses as they pass Rous the 200-foot building. 


THIS OV ERHEFAD VIEW of the Evanston (Ill.) police department's 
in a 








Arthur N. Daniels, president, and 
| Pierre LeM. Wentworth,  vice- 
|president and treasurer. 


Bearing Firm Acquires 
Plant in Peterborough 
CONCORD, N. H.—(UTPS)— | 
New Hampshire Ball Bearings, | 
Inc., has established a plant in 
Peterborough, N. H. 

Founders of the company are 





‘*‘We finally located these parts although 
it took 2 ads several months apart. We 
| believe in being persistent.’’—-Parsons Auto 
Reconstruction Shop, 45 N. Franklin St., 
Washington, Pa. 
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HERE ARE 3 OF THE IMPORTANT REASONS 
“WHY WOLF’S HEAD SELLS FOR 35c A QUART” 


Wolf’s Head is the “‘top quality” 100% pure Penn- 
sylvania Premium motor oil. It’s three steps ahead 
of ordinary oils. Wolf’s Head carries refining these 
three steps further: 


1 EXPERTLY CONTROLLED DEWAXING—keeps Wolf’s 
Head free flowing even in zero weather, without 
sacrifice of important lubrication qualities. 


2 vouBLE DISTILLING—concentrates the superior 
qualities of Pennsylvania motor oil . makes 
Wolf’s Head richer, tougher, more heat resistant. 


3 TRIPLE FILTERING—removes all free carbon and 
other unstable, trouble-making impurities from 
Wolf’s Head motor oil... elimi- 
nates objectionable sludge, varnish 
and gum deposits. 


These Wolf’s Head extras keep 
motors cleaner and younger . 
longer. They mean sweeter, smooth- 
er all-round performance of any car. 
Wolf’s Head Oil Refining Co., Inc., 
Oil City, Pa., New York 10, N. Y. 
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Big Rebuilder 
McMillian Is Planning 
$300,000 Factory 
HOUSTON, Tex.—A $300,000 fac- 
tory for the rebuilding of Ford 
engines and other automobile parts 
will be erected here by the Earl 
MeMillian Co., it is announced. The 
plant will be located at Hempstead 

and Eleventh Sts. 

Plans are currently in process 
to build a fireproof masonry build- 
ing, 80 by 200 feet in size. 

The new plant will employ 120 
persons, McMillian said. 


Three Directors Elected 


By Motor Wheel 
LANSING. — Motor Wheel an- 
nounced the election of three new 
directors last week. One new board 
member fills the vacancy caused 
by the recent death of E. C. 
Shields. The other two positions 
are newly created by an amend- 
ment to the by-laws that increased 
the directorate from 10 to 12 mem- 
bers. New directors are Byron L. 
Ballard, Lansing attorney, who 
takes the place of Mr. Shields; 
Donald F. Valley, vice-president, 
National Bank of Detroit, and F. 
Carew Martindale, Lansing banker. 


' 


motor diagnosis and tuneup. 


A PACKARD carburetor school, first phase of a long-range service training 
has just been inaugurated by the company. The 

studying carburetor operation at the Packard factory will serve as instructors in sub- 
sequent dealer schools, Next phase of the training program will cover ignition and 





- 


zone parts and service men 





McCulloch Builds 


Engines in L. A. 


LOS ANGELES.—Robert P. Mc- 
Culloch, president of McCulloch 
Motors Corp., announced last week 
the beginning of mass production 
of gasoline engines in a new plant 
located adjacent to the Los An- 
geles airport. 





The company was originally es- 





tablished in Milwaukee as McCul- 
loch Aviation, Inc., and began its 
move to the West Coast in Jan- 
uary, 1946. 


Marshall Chartered 


C. E. Marshall, Inc., Carlinville, 
Ill., was granted a charter. Incor- 
porators are C. E. Marshall, Violet 
L. Marshall and H. H. Shirley. A 
charter was also granted to Mar- 
shall-Brown, Inc., also of Carlin- 
ville. 








Missing Good Bet? .. . 





TBA Activities Seen 


Necessary for Dealers 


(Continued from Page 32) 


truck wrecks have resulted in fires 
that have spread to adjoining prop- 
erty and caused large losses as well 
as the loss to the operator of the 
truck and its contents. 

Intercity bus operators, operators 
of vehicles hauling construction 
and maintenance crews and live- 
stock haulers are all good prospects 
as well for these safety tubes, now 
that they are available again. Be- 
cause they have been out of man- 
ufacture all during the war, very 
few of these vehicles are equipped 
with safety tubes and these oper- 
ations should present a very fer- 
tile market. 

In the Detroit test, a Reo school 
bus was equipped with a Goodyear 
LifeGuard 9.00 size tube on one 
front wheel. Two torpedos were 
affixed in the sidewalls of the cas- 
ing, the bus loaded with passen- 
gers and run down the course at 
50 miles an hour, when the tor- 








ryuis famous trademark has gone to 

work in a very special way for Texaco 
Dealers all over America. Made available 
to them at nominal cost are kid-size 
Texaco Fire-Chief hats, sturdy and water- 


proof. 


Because the Texaco Dealer’s name and 
address are printed on the shield of each 
hat every youngster wearing one is an 
animated ad and powerful reminder for 
Texaco Dealers and Texaco Fire-Chief 


gasoline! 


on the road’ 
Jor TEXACO DEALERS and TEXACO FIRE-CHIEF gasoline 


month! The kids love ’em so much that 
over a half million are now in circulation 
—and Texaco Dealers everywhere are 
ordering more. 


A MILLION “JUNIOR SALESMEN” 











This is another example of how Texaco 


backs up Texaco Dealers to build business 


it’s 


grams.. 


for them. . . in addition to national maga- 
zine advertising . . . two great radio pro- 
. coast-to-coast billboards. .. and 
profit-producing local selling aids. And— 
just 


another reason why Texaco 


Dealers are busy dealers! 


Over 100,000 were distributed in one 


THE TEXAS COMPANY 


THE FAMOUS TEXACO FIRE-CHIEF HAT 


One of America’s Greatest Salesmen! 


AND NOW ... MORE THAN HALF 














Sky Chief and FIRE-CHIEF casounes 


HAVOLINE and TEXACO MOTOR OILS 
CHASSIS LUBRICATION - 


REGISTERED REST ROOMS 


* MARFAK 











Tune in: 


TEXACO STAR THEATRE presents the Eddie Bracken show every Sunday night. 
METROPOLITAN OPERA broadcasts every Saturday afternoon. See newspapers for time and stations. 
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pedos were exploded without the 
driver knowing when they were to 
be blown. 

A large hole, about an inch in 
diameter was blown in the tube 
under each torpedo, yet the bus 
was brought to a full stop with- 
out a wiggle of the front wheels, 
although the street was covered 
with wet packed snow and ice. 
When fully stopped, the tire had 
not gone down over two inches, 
if that much. 

The air in the inner tube—the 
Goodyear and Firestone “blowout- 
proof tubes are built with one inner 
tube floating within the outer one 
—helkd the tire up in a controllable 
are for minutes after the complete 
stop had been made. It is claimed 
that the inner tube will hold the 
tire up for eight to 10 minutes even 
in these large sizes. 

All of these safety tubes are 
made of extra thick, pure rubber. 
Not even butyl rubber has been 
successfully used in their construc- 
tion, so that the rubber companies 
have been unable to manufacture 
them until sufficient natural rub- 
ber was available to build them. 

Other TBA items that could be 
sold in a drive for this business 
at the present time are batteries, 
which are coming back in great- 
er volume now and in heavier 
sizes, spot lamps, radiator guards, 
truck “easy ride” seats (two of 
these are now on the market and 
available to dealers), air-operated 
warning signals and combination 
fire extinguisher and tire inflat- 
ing cylinders. 

Many of these items, including 
the tire inflators and safety tubes, 
are also good items to sell owners 
of passenger cars that must travel 
all types of roads and under all 
weather conditions. Doctors, insur- 
ance men, traveling men and public 
utility servicemen are all good 
prospects for the safety tubes and 
tire inflators especially. 





Junior Pump 
Superdraulic Announces 


New Power Item 


DEARBORN.—A hydraulic pump 
developing 5,000 pounds per square 
inch, yet small enough and light 
enough for a boy to handle is the 
description which Superdraulic 
Corp. here gives to its new Super- 
draulic Junior hydraulic pump. 

The Superdraulic Junior was de- 
picted as practically a duplicate 
of the famous Superdraulic 40 
horsepower Constant Delivery 
pump on a reduced scale. It is six 
inches in diameter, 11 inches long, 
weighs approximately 35 pounds 
and delivers 5,000 pounds per 
square inch in continuous duty 
service. The single bank of plung- 
ers delivers three gallons per min- 
ute at 1,800 rpm, and two gallons 
per minute at 1,200 rpm. 

Illustrated descriptive literature 
about the Superdraulic Junior 
pump may be had by addressing 
Superdraulic Corp., Miller at Ford 
Rd., Dearborn, Mich. 


B. C. Dealer Guilty 


Of Overcharge, Fined 

VANCOUVER, B. C.—Campbel! 
Motors Ltd. was recently fined $1,- 
000 and $25 costs for selling 14 
used automobiles at an “illegal 
profit” of $2,889. This was the sec- 
ond time in 12 months this com- 
pany has been fined. 

A plea of guilty was entered by 
John Farris, counsel for the com- 
pany, who told the court that the 
cars were not purchased at ceil- 
ing prices. In pleading for len- 
iency, he said that the company 
was still subject to suit by the 
buyers. 








Springfield Motor 


Springfield Motor Sales, Inc 
Springfield, Mo., has been incorpo- 
rated with $50,000 authorized cap- 
ital stock by Denton H. and Max 
A. Smith with E. Merl Hendrix to 
operate a general automotive busi- 
ness. 
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COLONIAL MOTORS of Hargrod, Conn., received a Certificate of Merit, Studebaker's 
award for high service standards, and a 30-year dealer plaque at the same time recently. 
Above at the presentation: Paul R. Morgan, service representative; Joseph W. Pagani, 
service manager; William J. Tuller, treasurer; William M. Turnbull, president, and 
E. J. Grimshaw, district manager. 








By 
Jack Weed 


Backshop .. . 








(Continued from Page 32) 


the information that for 1947 the 
motorists of this nation would re- 
quire: 35 million lube jobs, 45 mil- 


turnover and small average net 
profits, then it behooves all deal- 
ers to have their house in order 





lion oil changes, 32 million brake 
adjustments, 21 million battery re- 
charges, 18 million new batteries, 
30 million engine tune-ups, 15 mil- 
lion fan belts, 68 million spark 
plugs and millions of many other 
products. 

Who is going to get the bulk 
of this business—the 180,000 filling 


-| stations who happen to be located 


on a corner and have a few of 
some of these items in stock; the 
80,000 independent repair shops be- 
cause the owner or mechanic takes 
enough interest in his customer to 
tell him that his fan belt is about 
worn out and needs changing or 
that it’s about time he had an oil 
change—and says it with a smile 
on his face—or the 46,877 fran- 
chised dealers, whose attitude in 
many cases is such that one would 
think that the customer should beg 
of the dealer as to be so kind as 
to allow him to purchase one of 
the items from his precious stock? 

The dealer who “puts them on 
the street” fast, and with a mod- 
erate net profit, in the future 
should also have in mind that every 
vehicle he sells is a source of po- 
tential profit where there 





'on the long-range profit from the 





is no make their money on their serv- 
trade, and where he does not face! ice departments, and trade in cars 


“trading out” the profit in his deal. | 
* * * 


THERE IS every indication that 
some of the largest dealers in the 
country are getting ready to do 
just this little thing. These dealers 
are not confined to any one or 
group of lines—you'll find them} 
wherever the dealer has his eye 


sale, and is not content just to sel! 
a vehicle. 

These boys realize that every 
mile run on every car of the make 
they sell, puts them in _ position 
to make a profit on that car every 
year it stays out of the junkyard 
—as long as it stays in their trad- 
ing area. 

I know dealers who feel they 
are doing a good business, during 
days of keen competition, when 
they make a clean net ten-spot 
on the sale of a low-priced car 
or a net $25 on the sale of a 
medium priced car. But they give 
the purchaser good selling on their 
ability to give good service—and 
then make good on the service they 
render. 

As a result, these dealers really 





and trucks to keep their service 
shops filled. And as one of these 
dealers put it to me, every new 
car customer was worth about $30 
net profit to him on every title 
transfer of an old for a new car, 
but was worth from $50 to $70 net 
profit to him every year on cus- 
tomer labor sales and two to three 
times that much on accessory 
products, such as tires, anti-freeze 
and other items. 
+ + * 

ANOTHER DEALER recently 
told me that the biggest mistake 
he made during the war wus to 
buy a bunch of cars of competi- 
tive make and sell them—at a 
profit—in his home town. He was 
wailing that he had only helped 
make it possible for his competi- 
tor to build himself a new service 
station. He claimed he was never 
going to sell a clean car of any 
other make, but only the one he 
represented, in his own home town 
if he could help it. 

Maybe that is carrying things a 
little too far—and there are 
mighty few dealers who have the 
organization to carry out such an 
idea—even if he was willing to 

(See BACKSHOP, Page 38, Col. 5) 








so that all, or a major percentage, ——_—_—--— 
of their overhead burden is being 
carried by the profits of other de- 


partments. 





This condition is not unhealthy 
for the automotive business. Our 
present world supremacy in auto- 
motive vehicle ownership per thou- 
sand persons is due to our ability 
to make cars and trucks available 
to the “little fellows” in our na- 
tional economy. 

Dealers have stormed and rant- 
ed against the yardstick of meas- 
uring dealer worth—attributed to 
that sales genius, Dick Grant— 
but that same rule of “percentage 
of price class” went a long way to 
build the industry to where it is 
today. And made vehicle dealers 
a hardy lot of businessmen who 
know how to get the business when 
the going is tough. 

* + * 


WHEN IT hurts to “put ’em on 
the street” with a small net and 
a fast turnover, that is when the 
dealer is not able to build volume 
or does not have a sound secon- 
dary profit to carry his burden— 
especially when his internal costs 
have gone up to the level that is 
necessary if the dealer is recondi- 
tioning most of his trades and is 
peddling quite a few new cars as 
well. 

The majority of the dealers to- 
day are really trying to make all 
their burden from service sales 
many are making a nice net profit 
from this source alone—and many 
will be good enough businessmen 
to continue to make a profit from 
their service and parts sales, even 
when they are getting their full 
allotment of new vehicles. But 
there is no valid reason why their 
good service customers should 
carry the entire burden. 

Filling and super stations eke 
out a good secondary profit from 
their efforts on TBA sales; chain 
and department stores make 
worthwhile entire department prof- 
its from these items. The car deal- 
er gets the first “whack” at the 
new car buyer—the truck dealer 
gets the first chance at the truck 
buyer—and if they didn’t kiss them 
goodbye the minute the transfer 
of titk is made they could, with- 
out much question, garner the 
profits of much of the after-sale 
purchases with a little sales effort 
and proper planning. 

The buyer is going to purchase 
many of the very things the dealer 
has to offer—maybe not the day 
he buys his vehicle—but within a 
comparatively short time. Things 
like safety tubes, seat covers, ra- 
dios, spot lamps, fog lights, better 
bumper jacks, bumperettes, better 
horns, and many other like items 

if they don’t come with the ve- 
hicle—are usually purchased while 
the car or truck is comparatively 


new and the pride of ownership 
still burns brightly. 
A call from a salesman, a call 


on the phone from the service de- 
partment or a mail piece illustrat- 
ing these items and asking for the 
business will often ring the cash 
register for the enterprising dealer 
who gives his entire business 
enough thought and planning to 
see that the new vehicle purchaser 
is contacted at the proper time 
for the followup sales. 
* * + 

ALONG THIS line of thinking 

the AAA recently came out with 





BEST FOR EVERY JOB—RE-BOR 


Ramco 10 up Engineered Sets 


ENGINEERED 2 WAYS... 


Remember this! When you install a Ramco 
Engineered Set... you’re sure to do the job 
right... be it car, truck, tractor...re-bore or 
re-ring! These sets are engineered to the 
needs of each specific MODEL of engine. In 
addition, they automatically adjust their 
action to the exact degree of wear found in 
each INDIVIDUAL engine. That is because 
of AUTOMATIC ADJUSTING ACTION described 






above and other SPIRO 





-SEAL features. 


It is engineering like this that makes MORE 


PROFITS for you! You save 


time...cut costs 


...and most important, you make every 


customer an enthusiastic 


booster for your 


RE-POWERING SERVICE when you call for 
Ramco 10-Up Engineered Sets. Ramsey 
Corporation, 3737 Forest Park Blvd., St. Louis, Mo. 
Factories at St. Louis; Fruitport, Mich.;Toronto, Ont. 


Fehler ss celal 


AND 


Mt 


LABOR WARRANTY 


Trademarks Reg. U.S. Pot. Off. 
Copyright 1947 by Ramsey Corp. 
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Award to be 
who 
receives his pin from George Otto, 


CADILLAC RESUMES service awards. First Cadillac Craftsman Service 
made since war's start goes to Harry J. White, regional service representative, 


went to work for Cadillac in 1913. White (right) 
general parts and service manager. — 














bor a fair profit for the employer. 

“Acting under these beliefs, the 
LMC has usually found fair mid- 
dle-of-the-road solutions for ev- 
ery problem, solutions which 
have proven mutually acceptable 
in almost all the cases tried.” 

Gross said that the skepticism 
felt in the plan’s initial days has 
now been all but banished. 

“The relations between labor and 
management in Toledo have im- 
proved to such an extent that re- 
cently both groups got together 
of their own accord to push 
through a public tax program to 
provide raises for teachers. And 
that is only the beginning.” 

The LMC was introduced to jur- 
isdictional trouble last fall in the 
wrangle of three unions over the 
shop workers in the city’s 33 new- 








Detroit Moves for Peace 


Wilson, Ford, Reuther Appointed to Committee 
Inspired by Toledo Labor Plan 


(Continued from Page 25) 


ternational Assn. of Machinists, the 


LMC was called in. 

“Some tense meetings developed, 
but finally we were able to agree 
on a date for an election,” Gross 
recalled. “As a result, the com- 
mittee decided that it would enter 
jurisdictional rows only if it can 
deliver a compulsory settlement.” 

In an expansion of its activi- 
ties, the LMC will attempt to 
discover the causes of labor war- 
fare for a better understanding 
of the whole problem. Gross dis- 
closed that an institute of labor 
relations will be established in 
Toledo with the purpose of edu- 
cating the public in a subject of 
“undeniable concern to all.” 

Summing up, Gross said: 

“The experience of the Toledo 
LMC definitely disproves the Marx- 
ist theory of the inevitability of 


Homer Incorporates ter. Incorporators are Eleanor |°#? dealerships. class warfare. The great value has 
Bob Homer Chevrolet Co., Fos- | Homer, Robert E. Homer and John After a walkout of mechanics|been the building of understand- 
toria, O., has been granted a char- | Bender. ‘adhering to the independent In-ling between labor and manage- 








We're easy 
to sell 





Trico’s two little 





Simple, 
4-Step Installation 


~ 1. Tw rt Washer reser- 
voir and vacuum-operated 
pump assembly is attached to 
any convenient location on 
the dash underneath the hood. 





| 2. Twin nozzles, mounted on 
either side of cowl, are uni- 
versal for all cars. Many mod- 
els of Buick, Oldsmobile, Pon- 
tiac, Chevrolet, Studebaker 
and Hudson are already piped 
for Washer jets. | 









3. The dash control is at- 
tached in any convenient 
location on the lower edge of 
instrument panel. 





4. The vacuum lines can 
quickly be installed by cut- 
ting the wiper line, inserting 
the tee fitting and making 
connections. . 




















and $0 


to instal 





easy 






promise to break all 


sales records 


in 1947 


@ Trico’s two little SQUIRTS are “in!” 
1946 saw them become one of the fastest selling 


motoring necessities. 


Ever increasing demand . . . still more extensive 
national advertising ... new dealer displays and 
sales helps will make Trico’s Automatic Windshield 
Washer a bigger seller than ever during the com- 


ing months. 


Thousands of users are showing their friends 
how easy it is to touch the button, spray the wind- 
shield with clean water... and let the wiper blades 
rid the windshield of mud, road splash, dirt and 
grime. Cash in on this big market by stocking and 
displaying this universally accepted Trico product. 








Trico Products Corporation, Buffalo 3, New York 





ment where before there existed 
only discontent and distrust.” 
Detroit, in following the lead of 
its sister city, faces several prob- 
lems of a vastly different and more 
complex nature than did Toledo. 
Hard facts stand out in this con- 
nection: Detroit’s population i: 
1,750,000, Toledo’s 300,000. Detroit 
is the center of industries whos« 
operations are nationwide in scope 
extending far beyond the confines 
of the metropolitan area and af- 
fecting millions of more people. 
Furthermore, the bloodshed 
and hatred prevalent in the auto 
strikes of the 1930's still linger 
fresh in the minds of many 
manufacturers and unionists. 
Can a local committee do any- 
thing to solve the strike problem 
in Detroit? If the identities of the 
18 members on the newly selected 
exploratory group mean anything, 
then this question may some day 
be answered in the Toledo way. 


Backshop 


(Continued from Page 37) 
wholesale every foreign make car 
he took in. But it is an axiomatic 
truth that it is much better to 
take a wholesale profit on the 
parts that are used to repair the 
cars of a dealer’s make, than to 
lose all of the profits, if he can’t 
get or take the service work on 
those cars and get the retail profit. 

One-third or one-half of a laf 
is better than none at all—and 
overhead percentage is figured on 
the dollars that are recorded in 
the sales ledger. Many parts man- 
ufacturers are making a _ hand- 
some profit on from 30 to 50 per- 
cent of their business, by selling 
one-half or more of their output 
to the vehicle manufacturers at 
production parts prices, and ped- 
dling the balance to the great 
aftermarket for replacement sales. 
The low overhead on their total 
volume gives them a good edge on 
their competition that has no fac- 
tory equipment business. 

The dealer who sells as much, 
or twice as many parts, to the 
independent repair shops, other 
dealers and fleet owners, as he 
uses in his own shop, certainly has 
reduced his parts department over- 
head and increased his total parts 
sales profits. 

In addition, he has gone a long 
way toward insuring his owners 
that their vehicles will give at 
least as good service as the fac- 
tory built into them, because he 
is seeing to it that quality parts 
are being used to repair them. 


Pittsburgh Plate 
Plans Paint Plant 


TORONTO.—Projected construc- 
tion of a new $1,000,000 factory 
at Long Branch, Ont., on the out- 
skirts of Toronto, has been an- 
nounced by E. D. Griffin, vice- 
president in charge of the paint 
division of Pittsburgh Plate Glass 
Co. It will produce a complete line 
of paint, varnish and enamel prod- 
ucts and have 75,000 square feet 
of floor space. 

This plant is an addition to the 
present production facilities of the 
Murphy Paint Co., Ltd., in which 
the Pittsburgh company holds a 
substantial interest. Other Murphy 
plants are located at Montreal and 
Windsor. 


Howard Zink Buys Out 


Consolite in Fremont 

FREMONT, O.—Purchase of the 
Consolite Corp. of Fremont by the 
Howard Zink Corp. has been an- 
nounced by President Howard Zink. 

Seat covers and fabric auto ac- 
cessories will continue to be pro- 
duced in Fremont, Passaic, N. J., 
and at the new plant in Long 
Beach, Calif. Consolite operations 
for the time being will be devoted 
to plastic base mirrors, reflecting 
numerals and signs and Christmas 
tree ornaments. 














Turco Parts Cleaner 


A new-type automatic multi-flow 
cold tank parts cleaner, designed 
to clean ordinarily inaccessible 
pockets and remove hard carbon, 
oil, grease, sludge, engine varnish 
and gums, is now ready for imme- 
diate delivery, it has been an- 
nounced by the manufacturer, 
Turco Products, Inc., 6135 S. Cen- 
tral Ave., Los Angeles 1, Calif. 
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Auto News from Australia 








By H. Bowden Fletcher 
Staff Correspondent 

CANBERRA.—(UTPS) — Delays 
to plans for the complete manu- 
facture of automobiles in Austra- 
lia are due mainly to concessions 
being sought by the companies 
from the government, according to 
an Official spokesman. 

A number of companies interest- 
ed in automobile production have 
made proposals to the government 
involving concessions of various 
kinds, some of these it has not 
been possible to grant as they 
would involve unequal assistance 
to different firms. 

One firm has announced its plans 
to have a complete car on the 
roads in 1947. Others, including 
English firms, do not aim to pro- 





Commerce Dept. 
Deplores Burden 


On Small Firms 


WASHINGTON.—Financing and 
tax problems strike the small busi- 
ness man with more severity than 
they hit his bigger brother and 
remedial action is called for, in 
the opinion of the U. S. Depart- 
ment of Commerce. 

Inability to obtain adequate long- 
term financing is one of the more 
serious problems affecting small 
business enterprise and is an im- 
portant element in small business 
failures, according to an article 
in the current issue of Domestic 
Commerce, monthly publication of 
the Commerce Department. The 
article is a product of the depart- 
ment’s Office of Small Business. 

Such loans are virtually unob- 
tainable without incurring hamper- 
ing restrictions or competitively 
unfavorable terms, the _ article 
states. Other sources of capital, 
such as the securities market, are 
both ineffective and unduly expen- 
sive for small concerns, it was de- 
clared. 

If small business is to maintain 
its proper and desired place in 
the economy, adequate capital must 
become available upon reasonable 
terms, according to the article. 

The absence of outside capital 
on favorable terms or in adequate 
amounts causes high tax rates to 
work a greater burden on the 
smaller businessman, the article 
states in discussing tax problems. 
This is because the smaller busi- 
nessman seeking to expand must 
rely on his own financial resources 
which are drained by high taxes. 

Since net earnings of small busi- 
ness fluctuate more widely than 
those of large enterprise, larger 


amounts of taxes are paid by the | 


small entrepeneur over a period of 
years than would be true if earn- 
ings were more stable, the article 
says. 

“A satisfactory method of aver- 
aging income subject to taxation 
over a number of years must be 
developed if businesses with fluctu- 
ating characteristics are to be 
taxed comparably with businesses 
having stable income,” the article 
adds. 





Car Protector 
Ford Carbon Dioxide Unit 
Stops Fires, Fills Tires 


DEARBORN, Mich.—Automobile 
fires or deflated tires need not dis- 
may motorists who carry an acces- 
sory recently placed on the market 
by Ford Motor Co. 

The new gadget is a small cyl- 
inder labeled the “Ford Emergency 
Tire and Fire Unit,” and comes 
complete with hose attachment for 
inflating tires. It contains 10 ounces 
of carbon dioxide under pressure— 
enough to put out an oil or gas 


fire or inflate three average size 


tires. 

Exhausted cylinders can be ex- 
changed for loaded ones. The units 
are available at Ford and Lincoln- 
Mercury dealerships. 





Ravinia Motors 
Articles of incorporation have 


been filed for Ravinia Motors, Inc., | 


1235 E. Main St., Richmond, Ind., 
with Harrison E. Hill as resident 
agent. Incorporators are Harrison 
E. Hill, Delois E. Lee and James 
H. Ronald, 


duce a complete auto in Australia 
immediately but are expanding the 
range of parts made in this coun- 
try. 

* * * 

John McGrath, Ltd., one of the 
leading distributors of cars is to 
offer shareholders 75,000 shares in 
the proportion of one for every 
three shares held. This company 
for many years handled General 
! Motors products but during latter 


continental imports. 
* * a 


Australia’s acute shortage of 
agricultural tractors is not likely 


years has handled English and 





to be overcome by the end of this 
year as was hoped, because of the 
export restriction placed on U. S. 
manufacturers. 

Australia required 12,500 for 
1947. It is claimed that 11,200 are 
required by next July and an aver- 
age of 10,000 annually to meet the 
increase in farm mechanization 
and for replacements. 

At the present only about 20 per- 
cent of Australian farms are me- 
chanized and there are about 60,- 
000 tractors in use compared with 
48,000 in 1938. There are some 250,- 
000 rural holdings. 





Zajic Bros. Expands 
Zajic Bros. (Chrysler-Plymouth), 
Delphos, Kans., has added a show- 
room and refinished the exterior of 
the building. 





ATA Group Sets 
. o 

Spring Meeting 

WASHINGTON. — The annual 
Safety, Operations and Equipment 
spring meeting of American Truck- 
ing Assns. will be held May 12-15 
at Hotel Cosmopolitan, Denver, ac- 
cording to Hoy Stevens, chief of 
the Equipment and Maintenance 
section. Arrangements for’ the 
spring program are being handled 
by John Akers, Akers Motor Lines, 
Gastonia, N. C., chairman of Safe- 
ty and Operations section, and Jul- 
ius Gaussoin, of Silver Eagle Co., 
Portland, Ore., chairman of Equip- 
ment and Maintenance committee. 

Subjects to be discussed at the 
meeting will include proposed re- 
visions of ICC Motor Carrier Safe- 





ty Regulations; insurance costs; 
methods of obtaining employe co- 
operation in company safety pro- 
grams; plant safety inspection 
techniques, and new carrier equip- 
ment features, such as improve- 
ments in braking systems, refrig- 
erator van equipment, Diesel en- 
gine maintenance and multi-range 
transmissions for heavy-duty ve- 
hicles. 





Schaefer-Connell 


Articles of incorporation have 
been filed for Schaefer-Connell Co., 
Inc., State and Main Sts., New Al- 
bany, Ind., with C. Kenneth Schae- 
fer, 1623 N. Lynhurst Drive, Indian- 
apolis, as resident agent. Incorpo- 
rators are Schaefer, Eleanor M. 
Schaefer and Charles F. Connell. 
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A Numismatist is a man who has devoted 
years to the study of coins. When it 


comes to coins, he’s a specialist! 


| Factory Authorized 


Service Man?” 





Your “Factory Authorized Service Man” 
is a specialist, too—in car care. 

He’s been intensively trained by the 
maker of your car to provide all the 
services that insure better driving. 
He'll tell you, for example, when you 
need new piston rings, tested and 
proved especially for worn engines by 
the same men who designed your car’s 
original rings. Old car or new, 

get the most out of it—see your “Factory 


Authorized Service Man” regularly. 


ISKEGON 


“THE ENGINE BUILDERS’ 


Tutor Ring? 


SOURCE FOR PISTON RINGS" 
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Sas — overlook the profit possibilities of 
Additional Profit Sources . . . : Ua Ds customer labor service either and ‘ 
. makes just as strong a bid for the 
W work itself as it does for the parts 
Dealers iden Base business. Nor has it overlooked J 
the profit potentials in the en- 
T e gine rebuilding business and is 
O Prepare for Selling now a nearly 1,000 engines a 
a month. - 
(Continued from Page 32) ae ies, Geek weleane ematians 
on the parts that go into the ser-| independent brand parts on a dealers, who have the money and ee. 
vice of the vehicles he sells, than it| wholesale basis, due either to the manpower to go into it right, and 1 F 
is to lose all if the dealer is not in| fact that their factories have not should become increasingly better ; 
position to capture and hold the| been able to supply them with _||as more and more tradeins are re- ; a 
total service or at least 50 percent| sufficient parts to meet the de- 4 tailed by dealers in competition. re 
of the vehicles in the territory. mands of their trade, or because Then it will become more and Re, 
Recent surveys tend to indicate they have found a worthwhile PARTS STORE of Gundersen Motor Co., 3800 W. Wisconsin Ave., Milwaukee, which | More necessary that the cars they 1 
that much more attention is be-| outlet for parts not furnished by poy — Agena Russ Gundersen is the owner and the parts store manager 1s rete nso pote pat nga j : 
ing given to parts wholesaling by their factory sources. : es acme asa maa am cmmmecamaen “average ru g§ condition. : f 
franchised dealers than ever before.| One large Ford dealer, active in|tors found that he had to acquire year because he didn’t know how ‘ pn ph nye — ype hye A i : 
Over 64 percent of all dealers have| parts wholesaling, has been known/aq parts manager that was more to merchandise in volume. ouaines ond Seinen profit. source S 
increased their parts wholesaling | to go so far as to supply Chevrolet | than just a good parts man. He re-' _ Hull-Dobbs has men calling on | +13: at jeast one volume dealer is > 
activity since 1941, with approxi-/| dealers in his trading zone with re-| tained the man who had been with all of the independent garages, now preparing for—appearance re- 
mately one out of every six of the| built Chevrolet engines. him for years and knew the stock fleet operators and other dealers | COnuitioning on a maze production. . 
idee Se ee eo Dealers like —— Motors, | inside out, but put a good merchan- a a trading zones asking for |}; 6 basis & : al 
wholesale par epartments. One! Toronto (Dodge); uis Rose Co.,|diser in charge of the parts de-  business—and makes it a point a er 7" i 
out of every 20 dealers today is| Detroit (DeSoto); Weincke Motor| partment and saw his sales sky- | to have the needed parts in stock eaten Ck ae mak tte to te p : 
even running separate wholesale Co., Saginaw, Mich. (Ford); Clark- rocket immediately. He now claims , when these repair men ask for done in the home plant—in fact § 
parts stores and one out of every Maple Chevrolet, Chicago (Chev-|that his former parts manager, al- them. Both of these factors are | ore and more dealers are set- - 
seven is a traveling parts salesman. | Hull-Dobbs (Ford) h ail 4 necessary for the building of the | ;; - a thie t 
Nearly 12 percent of the dealers |'°let), and Hull-Dobbs (Ford) have|though an exceedingly good me-| ¢..endous parts volume which |‘™& UP Separate shops for this a 
are operating an average of 1.65|found that it takes more than just|/chanical manager and one of the; this Memphis Ford dealer has | “°™*, where they will not only take to 
parts trucks in the territory. a willingness to wholesale parts to| best versed in Chrysler parts in| heen able to bill in the past few — = pene own all Se aoe 
Many of these active whole- | >uild up the volume sales. Canada, was costing him approxi-| years. pe walk customer app ne * 
saling dealers are also handling Ben Sadowski of National Mo-| mately $65,000 in net profit each Hull-Dobbs, however, _does not According to a survey being R: 
taken, over 40 percent of the co 
larger franchised dealers now M 
have, or are making arrange- 
ments to have, their new car ex 
preparation done in facilities sep- ly 
arated from their customer ser- to: 
vice. Slightly over a half of the eq 
larger dealers are doing the same en 
with their used car conditioning. an 
Rebuilding of assemblies such as as 
fuel pumps, shock absorbers, car- 
buretors, etc., is also proving to be a 
a very profitable sideline operation al 
for many vehicle dealers. Such ac- ee 
tivities work in well with a large ts 
service operation, as they provide fc 
an idle time activity for the me- Ie 
chanics when lulls come in cus- ty 
’ ‘ tomer labor work. $1 
Another sales activity that is 51 
growing fast among the alert ve- M 
hicle dealers, who have locations 19 
= fronting on well-traveled streets, is $1 
the super-service type of parts and ~ 60 
accessory sales departments, where 26 
the merchandise is displayed for I 
TR K $ i A TS those who pass by to see and is off 
easily accessible for purchase. tru 
With not only the chain stores and clu 
mail order houses but department pu: 
stores, such as Sattlers in Buffalo, gel 
, L. Bamberger Co. in Newark, R. reg 
H. White & Co. in Boston, Gimbel 
Bros. in Milwaukee, New York and y. 
Pittsburgh and Mandell Bros. in in 
Chicago, to mention but a few, be- hot 
ing highly successful in the mer- it 1 
chandising of automotive accesso- top 
ries, chemicals, tires, radios, heat- in 
ers and other automotive items, it * * 
stands to reason that if the aver- la 
age vehicle dealer would give his oe 
accessory merchandising the same C 
study and promotion he could do tes 
correspondingly well. all 
And now, claim those who are are 
close to this picture, is the time the 
for the franchised dealer to get hoe 
into the activity or activities that dirt 
best fit his busines sand working mea: 
capital, so that he can be building , 
% an extra profit foundation under lan 
: ? y his business before the new car . 
. HYDRAULIC Shock Ab- sales “chips come down.” aes 
sorber by Monroe controls The dealer who waits for the ro 
. ‘ ; natural evolution of growing com- 
Passenger-Car Comfort for Trucks by direct-double-action the dag San ld ~ vg Komen , th 
profits from limited service and : 
jars and jolts that make truck Lote ge dl pee Bragg oo dg med a 
driving such a tough job. \ N to build up his secondary profit ss 
: b \ source, may well find that the i @ 
@ Easily adjustable @ Variable-rate ® Pivot point and fire will be burning too hotly for - 
fore and aft. Just coil spring acts in stabilizer bar take “A, a to oe under the ¥ 
Fes MA ing profit walls. . 
slide seat forward unit with shock ab- care of side-sway Gaaee Galea Raveceite tendo is a 
or back until point sorber; assures any extremely important conditions, he can work into the ing 
of maximum com- weight drivereasy- to driver’s health ; secondary activity gradually, have = 
fort is reached. chair comfort. and endurance. Order today from your jobber. the time to acquire the proper slee 
manpower and build up a customer are 
following, without taking too much ple 
time from his normal car sales in € 
activity. Li 
If he waits until competition is equi 
keen, car sales activity may keep re 
him so busy that he would have pro} 
to delegate any other activity to Seat 
a subordinate, who may or may not and 
be qualified to do the activity jus- and 
tice. Many of the failures of deal- the 
ers who have endeavored to do one Shaf 
or more of these jobs in a major 4 deg 
way in prewar, have been due to 
this very reason—and because the TI 
dealer did not know that particu- Nor 
lar end of the business himself and cape 
thus could not ably direct the man- daily 
agers. cylir 
the 
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New Plant Called a Model... 





Dealer Jones to Rebuild 
15,000 Engines Yearly 


(Continued from Page 32) 


range program of reconditioning 
Ford engines has caused such 
plants to spring up in different 
areas but that few of the installa- 
tions are equipped to completely 
rebuild Lincoln engines. 

In addition to Pierce and Four- 
nier, other Ford executives who at- 
tended were: I. B. Groves, South- 
west regional (Ford) manager, 
Kansas City; W. L. Kress, assistant 
Southwest Lincoln and Mercury 
manager, Kansas City; A. D. Klem- 
medson, Dallas, district manager, 
Ford Motor Co.; Henry Rompel, in 
charge of Lincoln, Mercury district 
sales, Kansas City; G. P. Mon- 





See additional photos on page 49. 


ground and meet the cylinder 
block at the assembly line where 
it will be needed. 

Perchlorethylene is used in the 
Blakeslee vapor degreaser as the 
cleaning agent. Crankshafts, cylin- 
der blocks, camshafts, etc., are all 
cleaned here before assembly. The 
machine is equipped with a flush 
gun which is applied to each oil 
line which removes all cuttings or 
foreign matter to insure the maxi- 
mum life of the engine. 

Impact wrenches, set at proper 
tension, so that the various nuts 
are tightened with the correct 
amount of torque, are used on 
the final assembly line which was 

pecially designed with engine 





tagnet, district manager, Ford Mo- 
tor Co., New Orleans; E. S. Alex- 
ander, district manager, Houston; 
Jeff Giles, district manager, Lin- 
coln-Mercury sales, Dallas, and 
Ralph F. Lynn, Kansas City, Lin- 
coln-Mercury manager for Kansas, 
Missouri and Oklahoma. 

The company will offer an engine 
exchange service offering complete- 
ly rebuilt, fully guaranteed mo- 
tors employing latest type precision 
equipment at $76.25 for the A-6012 
engine 1928-1931 ($58.35 to dealers) 
and the same price for the B-6012 
assembly. 

For the 1939-1946 type 9N-6012 
assembly the price has been set 
at $79.25 ($60.35 to Ford and Lin- 
coln dealers). Other prices at re- 
tail plus tax have been set as 
follows: Six-cylinder 90 hp Type 
IGA-6012, 1941, $95; Ford 60 hp, 
type 652-6012 assembly, 1937-9, 
$105; Ford V8-85 and 90 hp, type 
51-6012 assembly, 1923-36, $105; 
Mercury 95 and 100 hp, 99A-6012, 
1939-41, and 59A-6012, 1942-46, 
$115; Lincoln-Zephyr V-12, HB- 
6012, 1986-37, $193.70, varying to 
26H-6012, 1942-46, at $243.16. 
Besides engines the company will 
offer passenger car brake shoes, 
truck brake shoes, clutch discs, 
clutch pressure plates, water 
pumps, fuel pumps, carburetors, 
generators, distributors, voltage 
regulators and starters. 

Capacity 75 Engines 

All engines received are placed 
in a large round steel tank where 
hot cleaning fluid is sprayed on 
it under 125 pounds pressure from 
top, bottom and sides while the en- 
gine is rotating to preclean it to 
facilitate disassembly. It is then 
placed on special dollys for disas- 
sembly line work. 

Cylinder blocks are placed in one 
tank for circulation cleaning and 
all cylinder heads and crankshafts 
are placed in the opposite tank, 
then rinsed with steam in special 
booths for removing any remaining 
dirt. Seventy to 75 engines per day 
may be cleaned in this operation. 

A Barnes Hydram H8 for bor- 
ing all cylinders of the six-cyl- 
inder Ford at one operation is 
featured. This machine assists in 
truing up all cylinders so that 
the center of the cylinder will be 
in exactly the same position as 
in a new cylinder block. This 
Same machine is also used for 
boring all six cylinders on one 
side of Lincoln blocks at one 
operation. 

The next machine in this lineup 
is a 262 Barnes boring bar for bor- 
ing all Model A and 60 hp engines 
and for boring cylinders for heavy 
sleeves. Ford and Mercury engines 
are rebored on the Excello multi- 
ple spindle machine, four cylinders 
in each operation. 

Leland - Gifford honing machines 
equipped with Micromatic hones 
are used to hone all cylinders to 
proper size and finish. All valve 
Seats are refaced to correct width 
and finish, then all grit, cuttings 
and grindings are removed from 
the cylinder block and the crank- 
shaft is placed in a Blakeslee vapor 
degreaser. 

Conveyor Lines Used 

The plant has new Landis and 
Norton crankshaft grinders with a 
capacity of from 70 to 75 engines 
daily. Roller conveyor lines carry 
cylinder blocks to each station as 
the various operations are per- 
formed, then the crankshafts are 





dollys for each of the various 
types of engines. 

Sleeves are installed in a spe- 
cial twin-cylinder hydraulic sleeve 
press which installs two sleeves 
at each operation. Camshaft bush- 





ings are installed by a hydraulic 
ram. 

Parts are placed at ‘the proper 
place around the assembly line 
where they will be needed when 
cylinder block arrives at each sta- 
tion. Valves are all spaced indi- 
vidually using new valves, valve 
guides, etc., where necessary to in- 
sure maximum performance of the 
engines. Pistons are expanded in 
oil, electrically-heated, to insure 
ease of piston pin installation and 
to guard against scoring piston pin 
bearings in pistons. Cylinder heads 
are tightened to specified tension 
using air impact wrenches ad- 
justed to correct torque. 

Engines Run 30 Minutes 

All finished engines are run in 
for the prescribed time under their 
own power, with oil and water cir- 
culating through them, during 
which a check is made of the 
compression of each cylinder; also 
the vacuum, valve action, oil pres- 
sure, temperature and torque are 
tested, as well as oil leaks and ex- 
cessive noise. Each engine is run 
approximately 30 minutes. 
‘Combination Mercury vapor and 
incandescent lighting is provided 
throughout the plant for maximum 
efficiency of workmen. 

The plant’s machine shop in- 





cludes three turning lathes of 
various sizes, a Cincinnati Uni- 
versal Milling machine, drill 
press, grinders, power hack saw, 
acetylene and electric welding 
equipment, etc., which are used 
to fabricate jigs and fixtures and 
to maintain operation of the 
plant. Two large air compressors 
supply in excess of 200 cubic 
feet of compressed air per min- 
ute for operating all driven tools 
and appliances. 

The plant has been placed under 
the management of Lewis Lee, who 
has had 20 years’ experience con- 
tacting Ford dealers, six years’ 
sales and service handling truck 
and industrial equipment and two 
years’ dealership experience with 
Fred Jones at Tulsa, in charge of 
parts and service. 


Included in the plant is a recre- 
ational center where employes can 
rest, eat, relax, read and enjoy 
fellowship with complete kitchen 
facilities, lunchroom, game room, 
reading and meeting room. There 
is also a ladies’ lounge. Included 
in this recreational center is a 
visiting dealer conference room and 
lounge. 

One of the Largest 
Jones’ dealership is rated as one 





of the largest in the country. Com- 
ing from a post with the Ford 
Motor branch in Oklahoma City, 
he eventually established this deal- 
ership in Oklahoma City which has 
led to Ford, Mercury and Lincoln 
dealerships in Tulsa, ownership of 
Station KFMJ in Tulsa, the presi- 
dency of Jones - Shelburne, Inc., 
Jones - Shelburne & Farmer Inc. 
and of the Park-O-Tell Inc., Okla- 
homa City, vice-president of the 
Julian Oil & Royalty Corp. and 
now president of the Fred Jones 
Mfg. Co. 

Dealer guests included Pat El- 
bert, Meyer-Welch Corp., Los An- 
geles; A. R. Leonard, Meyer-Welch: 
Ed Maher and Tom Maher, Dallas; 
Bill Boyer, Minneapolis; G. E. Wil- 
liams, Kansas City; Fred H. Baier, 
St. Louis; C. C. Brann and War- 
ren Lepley, Fred Jones Ford, 
Tulsa; Raymond Rebsamen and 
Paul Rebsamen, Little Rock; Leo 
and Charles Rozum, Mitchell, S. D.; 
Col. J. W. Fuller and C. H. Peter- 
man, Fuller Mfg. Co., Cincinnati; 
Lynn Snow, Snow Bros. Mfg. Co., 
Oak Park, Ill; Dana Hudelson, 
Champaign, Ill.; A. D. Rayl, Hutch- 
inson, Kansas; C. R. Clayborne, 
Clayborne Mfg. Co., and Turner 
Summers, Summers-Herrmann Inc., 
Louisville. 
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Your SELECTION MADE 


Your Lincoln Wholesaler will be glad to show you the 
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EASY! 


new Lincoln Catalog which illustrates and describes the 


“Lincoln Matched Equipment Groups” and you can 


quickly visualize how this outstanding lubricating 
equipment will look in your own department. 


LINCOLN ENGINEERING COMPANY 
5701 NATURAL BRIDGE AVE., ST. LOUIS 20, MO. U. S. A. 
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V his complete Lincoln Group 
No. 111 in the lubrication department of 
a Midwest operator is the “last word” in compact- 


~ ness, utility, and brilliant styling. It features the Lincoln Standard 
j.. Wall Battery which houses three air-motor-operated Lubriguns, 
one for Chassis, two for Gear Lubricant...in addition, the Group 
includes a five unit Cabinet Lubreel with complete hose assemblies 
mounted on air-operated, automatic retracting reels—two for gear 
# lubricants, two for chassis lubricants and one for air...two Drain- 
mobiles, and a Servmobile with Specialized Lubriguns. 


This is just one of the many complete Lincoln Groups engi- 


neered to do a fast, thorough lubrication job economically. 


0) Complete Lubrication Departments 
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Call Your LINCOLN Wholesaler or Write Us 


A47-4 


Proneer Gullders of Eugintired Lubricating Equipment 
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Just Among Dealers... 





(Continued from Page 3) 


and remodelings from time to time. 
The firm is now preparing to move 
into its newly constructed home 
two blocks south. This building 
cost $85,000 and is one of the finest 
such structures in the Northwest. 
The old location will be retained 
for used cars, and the new truck 
department. 
+ ” * 

T. B. Grirrin (Chevrolet), El Do- 
rado, Ark., born Jan. 31, 1895, in 
Union county, N. C. With his broth- 
ers, William and 
Carl, he came to 
Arkansas in 1899 
and shortly there- 
after entered the 
livery stable bus- 
iness. In 1915 he 
took on a Ford 
contract and dur- 
ing the oil boom 
of 1924 sold 1,685 
units. The busi- 
ness has contin- 
ued to prosper 
and now occupies three acres of 
ground in a downtown location 
with fireproof display rooms and 
modern service station equipment. 
The used car lot covers 80,000 
square feet. They have also con- 
tinued their interest in horses and 
part of the establishment com- 
prises private stables for owners 
where horses are traded and sold. 
Griffin is a past director of the 
Arkansas State Assn. 

* + * 

Jesse E. Smiru sr. (Ford), Glen- 
dale, Calif., born Aug. 26, 1890, in 
Detroit, Mich. In February, 1908, 
soon after leaving 
school, he started 
with the Ford 
Motor Co. as an 
offiee boy for F. 
L. Klingensmith, 
then cashier and 
private secretary 
to Henry Ford. 
Those were the 
early days of the 
Model T, the main 
plant being lo- 
cated at Piquette 
and Beaubien Sts. in Detroit, where 
the first hundred cars per day were 
built and shipped. In 1911 he was 
forced to take a year’s leave of 
absence on account of illness. Dur- 
ing that period the Los Angeles 
branch of the Ford Motor Co. was 





B. Griffin 


T. 





Jesse E. Smith 





opened, and Smith was hired for 
the new plant. In 1913 he was 
transferred to the sales department 
and in September won first prize 
in a sales contest. In August, 1915, 
he was granted a dealership in 
Glendale, Calif., then a city of 2,500 
people. Its present population is 
over 100,000. His son, Jesse E. 
Smith jr., recently returned from 
three years service in the Navy 
and is helping his father in Glen- 
dale. 


* * * 


Carm P. LonGNecker (Pontiac), 
Erie, Pa., born Jan. 5, 1884, in the 
same city. His original contract, 
starting in 1908, 
was with Oak- 
land, which 
makes him one 
of the first, if not 
the first dealer in 
that line of cars, 
who has continu- 
ously operated. 
He has served 
two terms as 
president of the 
Erie Automobile 
Dealers Assn., is 
a life member of the Elks and of 
the American Federation of Mu- 
sicians. His first car was a chain- 
driven Logan, built in Chillicothe, 
O., with two opposed cylinders, un- 
der the body. 


* * * ; 





Cc. P. Longnecker 


ELuswortH Harroip (Ford), Sac- 
ramento, Calif., born Oct. 14, 1889, 
in Columbiana, O. He signed his 
first dealer fran- 
chise with the 
Ford Motor Co. 
in October, 1911, 
at Leetonia, O., 
and operated it 
for four years. He 
then went to Cal- 
ifornia, where he 
engaged in farm- 
ing for four years 
near Paso Robles. 
Harrold enlisted 
in the Navy dur- 
ing World War I, and after the 
war, resumed the automobile busi- 
ness as a salesman for Lewis Im- 
plement Co. at Paso Robles. He 
later took over the automobile di- 
vision and operated it until 1930. 
That year he moved to Sacramento, 
where he was granted a Ford fran- 





Elisworth Harrold 








HERE’S A MODERNISTIC circular neon-lighted shop control booth which does away 


with all of the features of old style booths and even boasts a control panel, 


shown 


center right, upon which work in progress in departments is shown by a series of col- 
ored lights. The booth is in the new shops of the Frank Clark Motor Co. in Oklahoma 


City. Directly below is a 
handle customer contact on service jobs. 


chise, the third Ford dealer in that 
city. 


* * x 
H. O. Bett (Ford), Missoula, 
Mont., born December, 1884, in 


Coshocton, O. He has spent 44 years 
in the automobile 
business. When 
he was 14 years 
old he went to 
live with his un- 
cle on a farm 
near Fort Wayne, 
Ind., where he 
learned to repair 
farm machinery, 
including a gaso- 
line engine. In 
1899 his uncle 
bought the first 
Milwaukee steam automobile and 
in 1901, a Winton, which gave 
young Bell an opportunity to learn 
about automobiles. In 1902, he per- 
suaded Carl Fisher, a Winton 
dealer and an automobile race en- 
thusiast, to employ him as a me- 
chanic and, while in his employ, 
delivered cars throughout the Mid- 
dle West — Wintons, Oldsmobile, 





H. O. Bell 








@ When business needs a little boost, that’s 
when the Schrader ‘Seals’ 


Valve Core and Cap) can 


the hurdle. By placing the attractive, new 
Schrader Display Packages of Cores and 
Caps and a complete line of Schrader Gauges 
in a prominent spot, they'll catch the custo- 
mer’s eye and stimulate sales, increase your 
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(the Schrader 
help you over 
For 


Make Tres Last Longer { 


VALVE CORE 


turnover. They’re good-will builders, too, 
because these famous Schrader Products 
“make tires last longer.” 
“more business,” 
Schrader advertising currently appearing in 
national consumer magazines 
Schrader Cores and Caps from your regular 
supplier today—and display them prominently. 


CAPS AND CORES 


tie in with the 


order 


VALVE CAP 
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2nd SEAL 





A. SCHRADER’S SON, Division of Scovill Manufacturing Company, incorporated, BROOKLYN 17, N. Y. 


small desk at which 





shop superintendents route work and 


Franklin, National, Waverly Elec- 
tric, Premier, Stoddard - Dayton, 
Pope-Toledo, Pennsylvania, Mitch- 
ell, Reo, Buick and Maxwell. In 
1904 and 1905, Bell traveled with 
Fisher and Earl Kaiser to many 
race meets throughout the Middle 
West as their mechanic. He later 
became an outstanding racing car 
driver, and in 1908 won the Wemme 
Trophy at Portland, Ore., a 250- 
mile race, with an average speed 
of 56 miles per hour. In 1915, he 
was given a Ford dealership in 
Missoula, Mont., a town of 12,000 
which has since grown to 30,000. 
He is active in civic affairs in Mis- 
soula, and has been president of 
the Chamber of Commerce and 
Rotary Club. He is also a director 
of the Western Montana National 
Bank and the Florence Hotel Co. 
* + ” 


S. S. Hinaman (Ford), Gridley, 
Calif., born 1894 in East Aurora, 
N. Y. He first worked for the Ford 
Motor Co. in De- 
troit in 1910 and 
at the San Fran- 
cisco branch in 
1913 and 1914. In 
1914, he was giv- 
en a Ford dealer- 
ship. Hinaman 
spent two years 
in Europe during 
World War I, 





participating in 
several major en- 
gagements. S. S. Hinaman 





N. C. Commission 
Asks Revision 


Of Truck Laws 


RALEIGH, N. C.—A special com- 
mission authorized by the 1945 leg- 
islature to make a study of the 
State’s truck laws has recommend- 
ed that the general assembly pass 
legislation completely rewriting 
laws regulating the truck trans- 
portation industry. 

The commission was authorized 
as the result of a _ controversy 
caused by request of non-franchise 
carriers that they be granted fran- 
chises en masse under a so-called 
“grandfather clause.” This request 
was bitterly opposed by truckers 
who had been operating under 
franchises. 

The law proposed by the legisla- 
tive commission provides that car- 
riers who have franchises would 
be given new certificates for their 
present routes as a matter of 
course without proceedings. 

The non-franchise operators, who 
are estimated to total from 1,500 
to 2,000, would be granted certifi- 
cates by the Utilities Commission 
on the basis of operations they 
were performing on Jan. 1, 1945, 
and since. 

The proposed trucking law fol- 
lows the Federal Motor Carrier Act 
closely, and in many sections the 
federal law is copied verbatim in 
an attempt to make the interstate 
and intrastate regulation of the 
trucks as uniform as possible, 
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Dispossessed 
Synthetic Rubber Excels 
Natural in Many Lines 


AKRON.—Natural rubber is re- 
turning to industrial rubber prod- 
ucts, after an absence of five years, 
to find many of the fields it for- 
merly dominated are now pre- 
empted, perhaps permanently, by 
synthetic, Goodyear Tire & Rub- 
ber Co. has reported. 

Despite steadily increasing avail- 
ability of tree rubber for such 
products as hose, gaskets, vibra- 
tion dampeners, power-transmis- 
sion belts, conveyor belts and oth- 
ers, W. C. Winings, manager of 
Goodyear’s Mechanical Goods divi- 
sion, said it is being worked into 
the standard product line only 
where “its suitability in the mat- 
ter of improving quality is clearly 
established.” 

He attributed this to two facts: 
the intensive research and devel- 
opment work on synthetic rubber 
during the war years, and the ver- 
satility of synthetic rubber in meet- 
ing specific needs in industrial rub- 
ber products. 





There are profit-making opportunities in 
AN Want Ads. See inside back cover. 








THIS TIMELY BOOKLET 
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Here's a booklet that’s as timely as 
tomorrow—jam packed with proved 
ideas for promoting your Service De- 
partment. It contains methods, forms 
and materials necessary to make in- 
telligent customer follow-up pay you 
dividends in sales and profits. 

Get this booklet, or any of the 9 other 
R & R files containing information re- 
garding forms and materials on their 
vital subjects. You don’t even need to 
write a letter—just check off your 
wants on the list below, attach it to 
your letterhead, and mail to 


The Reynolds & Reynolds Company ® 
Dayton 7, Ohio 


Please send information on the 
subjects checked: e 
0) Selling Your Service De- « 

partment 


C) Service Dept. Operating 
e Forms ° 


General Office Forms ° 
Accounting Aids e 


Paper Tools for Handling 
Car Sales 
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. 
0 


OOOO0OO0 


Parts & Accessory Control bd 
Credit and Collection Forms e 
Dealer Stationery & Checks , 
Payroll Systems and Forms 


Factory Designed Account- 
ing Systems ° 
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A RECORD TOTAL of 742 neighborhood children were entertained by H. B. Barrett, 
president of Barrett Equipment Co. in St. Louis, at the company’s annual Christmas 


Eve party. The scene of this year’s party, the sixth such affair given for the children | 


ef the neighborhood in which the plant is located, was the new Barrett Brake School 
pullding, scheduled to open early this year. Prior to the children’s party the Barrett 
employes enjoyed a buffet luncheon and received individual gifts from the company. 





Few New Products at AEA; 
Output Still Bottleneck 


(Continued from Page 32) 


of constant improvement in prod- 
ucts, but no radical departures in 
design are anticipated this year. 

Several exceptions to this rule 
were noted. The Leece-Neville 
Co., of Cleveland, for instance, 
has developed a new generating 
system featuring its alternator, 
for which the firm sees a huge 
demand in police cars, taxicabs, 
buses and public utility fleets. 
Equipped with two-way radio 
and other electrical accessories, 
these vehicles require generators 
capable of maintaining batteries 
without frequent recharging, it 
was pointed out. 

Claiming that D-C generating 
systems with sufficient output to 
meet the needs of such vehicles 
must be excessive in weight, size 
and cost, Leece-Neville officials said 
their generating system delivers 25 
to 35 amperes at idle speed and 
60 amperes from 12 to 15 miles an 
hour up to top car speed. The sys- 
tem includes a voltage regulator 
and rectifier in addition to the al- 
ternator. 

At headquarters of Carter Car- 





Added Accuracy 
Claimed for 
DrumTruing Unit 


DETROIT.—A new brake drum 
truing machine made by Napoleon 
Tool & Machine Co., division of 
Van Syoc Industries, General Mo- 
tors Building, Detroit, is claimed 
to have many advantages in addi- 
tion to a low list price. 

Absence of chatter is obtained 
through a specially-designed tool 
block holder and does not depend 
on a cross feed screw or cross 
feed screw nut to stand the shock 
of the turning load. 

Rigidity is obtained through a 
split tool block, which, when 
tightened, tightens on two solid 
bars that are embedded in the 
casting itself on the cross slide. 


This feature is said to give the 
machine an accuracy that enables 
work on it to be guaranteed to 
meet the specifications of the car 
manufacturers and will give the 
Same accuracy after several years’ 
use. It turns brakedrums on cen- 
ters in the same method used on 
machining the original factory 
equipped drums. 

No special hook-up is necessary 
for the operation of one or a bat- 
tery of these drum truing ma- 
chines; any ordinary light socket 
supply will furnish sufficient pow- 
er to operate the machine. It is 
priced at $300 each in bench model. 


New Type Drum Truer. 








buretor Corp., of St. Louis, the 
magnet for visitors was the Carter 
electric pusher pump, for which a 
great market among buses and 
trucks is envisioned. 

Features of the electric pusher 
pump, as stressed by company rep- 
resentatives, include the stopping 
of vapor lock, since fuel is under 
pressure from the tank to the car- 
buretor; steady and nonpulsating 
delivery of fuel; immediate sup- 
plying of fuel to the carburetor for 
starting, and elimination of nat- 
ural syphoning of fuel from the 
tank by a bleed inside of the tank. 

The device is a motor-driven, 
centrifugal pump without valves. 
It is located inside and at the 
bottom of the fuel tank, with 
fuel flowing through the pump 
to provide cooling and lubrica- 
tion. 

W. N. Potter, of United Motors 
Service division, Detroit, was 
elected as the new AEA president, 
succeeding V. J. Lowenstein, of 
Carter Carburetor. Elected as vice- 
president and chairman of the new- 
ly-formed AEA service distributors 


{| division was M. E. Gaetz, of Puget 


Sound Auto Electric Co., Tacoma, 
Wash. 


Other vice - presidents elected 
were Carter Allen, of Wico Elec- 
tric Co., Springfield, Mass., chair- 
man of the manufacturers’ division, 
and F. R. Hilson, of Auto Electric 
Service Co., Toronto, Canada, chair- 
man of the central distributors’ 
division. 

The opening day was devoted to 
a general meeting followed by ses- 
sions of the three divisions sepa- 
rately, and winding up with the 
membership meeting. Monday 
through Thursday were devoted to 
conferences in group fashion be- 
tween manufacturers and distrib- 
utors at company headquarters’ 
suites, with personal conferences 
sandwiched in. Friday and Satur- 
day were taken up entirely with 
personal conferences. 

In order, the Monday meetings 
were held by Stewart - Warner 
Corp., American Bosch Corp., 
Eclipse Machine division, and Jack 
& Heintz-Eisemann division. Elec- 
tric Auto-Lite and Auto-Lite Bat- 
tery Corp. took over Tuesday; Trico 
Products Corp., Packard Electric 
division, Bendix Products division, 
Briggs & Stratton Corp. and United 
Motors Service held sessions Wed- 
nesday, and Carter Carburetor 
Corp., Zenith Carburetor division 
and Leece-Neville Co. met on 
Thursday. 

The meeting sponsors annually 
are assigned on a rotation basis. 
Firms maintaining headquarters 
for personal conferences but not 
holding group meetings were Edi- 
son - Splitdorf Corp., Fairbanks, 
Morse & Co., King-Seeley Corp., 
Marvel - Schebler Carburetor di- 
vision, Norma-Hoffmann Bearings 
Corp., Purolator Products Inc. and 
Wico Electric Co. 


Atlanta to Get 
Studebaker Nod 


ATLANTA, Ga. — K. B. Elliott, 
vice-president in charge of sales 
for Studebaker Corp., here with 
Paul R. Davis, Studebaker’s gen- 
eral sales manager, for the formal 
opening of Yarbrough Motor Co.’s 
new building, predicted that At- 
lanta will become increasingly im- 
portant as a parts distribution cen- 
ter for his company. 


N. Y. Opinion 
Limits Banks’ 
Role in Credit 


ALBANY.—A ruling that the 
banking law limits to 6 percent 
the rate of interest a bank or trust 
company may take upon purchase 
of a note from the payee or holder 
thereof has been handed down by 
Attorney General Nathaniel L. 
Goldstein. 

He ruled further that a bank 
|or trust company is so restricted 
when the note iis transferred to it 
upon endorsement without recourse 
or by delivery without endorse- 
ment, but is not so restricted when 
payee or holder is a corporation. 





These conclusions, he said, ap- 
ply to a private banker, industrial 
|bank and an investment company. 


Goldstein pointed out that the 
law holds that “no bank or trust 
company shall take, receive, re- 
serve or charge on any loan or 
discount made, or upon any note, 
bill of exchange or other evidence 
of debt, interest at a rate greater 
than 6 percent per year. 


He said he believed the word 
“discount” was intended “to cover 
all transactions in which a bank 
pays or advances less than the 
face amount upon transfer to it 
of a note, whether by the maker 
or by the payee or holder.” 

He said, however, that if the re- 
striction upon the rate of interest 
does not apply in the case of a 
note made by a corporation to a 
bank, it does not apply where the 
note is discounted by the bank for 
a corporation which is the payee 
or the holder. 

The attorney general held that 
a bank has “violated” the law 
when it makes excessive charges, 
and is then subject to action by 
the Superintendent of Banks. He 
said, however, that sections of the 
penal law do not apply, since the 
banking law contains provisions 
for the penalties to be imposed. 

* * * 


ABC Plan Reported 


Unaffected by Ruling 


NEW YORK.—The American In- 
stallment Credit Corp., which op- 
erates through dealers and banks, 
reported last week that it was ad- 
vised by counsel that transactions 
under its American Bank Credit 
plan will in no wise contravene 


to which the attorney general re- 
ferred. 





Obituaries 


C. G. Morgan Dies; 
ATA Official 


WASHINGTON.— Charles G. 
Morgan jr., 53, manager of the de- 
partment of operations of the 
American Trucking Assns., died 
here last week of a back ailment 
which had kept him hospitalized 
for more than two months. Burial 
was in Arlington National Ceme- 
tery. 


As secretary of ATA’s safety 
and operations section, Mr. Mor- 
gan devoted more than 14 years 
to the association’s work in high- 
way safety. Prior to formation of 
ATA in 1933, he was with the 
American Freight Assn., one of 
two organizations which were 
merged to form ATA. 

- 


* * 





Pneumonia Is Fatal 


To W. J. Craveson 

NEW YORK.—Funeral rites were 
held last week for W. J. Graveson, 
since 1940 Atlantic Coast regional 
manager for Chevrolet with head- 
quarters in New York City. Ill for 
some time with pneumonia, he suc- 
cumbed Feb. 3 to a heart attack. 
Graveson joined Chevrolet in 1923 
as an accounting representative for 
the Buffalo zone. He was trans- 





| ferred to Boston, where he became 


assistant zone sales manager and 
later city sales manager. 

In 1932, he was named zone man- 
ager at Portland, and later held 
similar posts in Cleveland and De- 
troit. 

* * * 


James E. Gibbs 


COLUMBUS, O.—James E. Gibbs, 73, 
owner of the. Gibbs Motor dealership at 
Newark and the Dover Motor Car Co., is 


dead. 
year. 


He had been in poor health for a 





Okla. Board Advocates 


Freight Rate Increase 
OKLAHOMA CITY.—The Okla- 
homa State Corporation Commis- 
sion last week directed prepara- 
tion of an order granting Okla- 
homa class A motor freight car- 


and charges, according to Reford 
Bond, chairman. It provided an 


riers an increase in freight rates | 


43 
| increase of 20 percent on class 
| rates authorizing the restriction to 
| 35 cents in the rate per 100 pounds 
where pickup and delivery service 
was afforded, and a minimum 
charge of 75 cents per any one 


shipment. 








‘“‘Dealers Tell Me,’’ by John O. Munn, 


i an open forum for the expression of 


dealers’ opinions. 





there’s profit 


Te 





the sections of the banking law |’ 
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TAPPETS — 


For FORD and MERCURY V-8’s--- 
THE JOHNSON ADJUSTABLE TAPPET 


You can’t go wrong when you install this 
JOHNSON Adjustable Tappet in Ford and 
Mercury V-8’s (85-100 HP engines). You 
make more profit and gain more satisfied 
customers. 

Special spanners are included with each 
set of tappets, leaving both hands free for 
quicker, easier, more accurate adjustments 

without fitting of valves and with 
cylinder heads in place. Once adjusted, the 
JOHNSON Self-Locking Tappet Screw 
maintains its setting and gives many thou- 
sands of miles of superior engine perform- 
ance. 

JOHNSON Tappets are designed and 
produced by “Tappet Specialists” . . . sup- 
pliers of tappets of all kinds to America's 
leading engine builders. 


FACTORY-DUPLICATE TAPPETS ARE ALSO AVAILABLE 
FOR POPULAR MAKES OF CARS AND TRUCKS 


DISTRIBUTED TO ALL N. A. P. A. JOBBERS 
By BALKAMP of Indianapolis 





CALL YOUR N. A. P. A. JOBBER TODAY 
raweeurs tc. 


MUSKEGON, MICHIGAN 


Our 





Al re Business” 


Taq ppret 





WAR QUALITY 


PRE- 


BUILTIN 


Obece ':'':: 


BODIES 










a3" 
os 5 
tolls 


ALL STEEL 
FRAME 
KILN-DRIED 
OAK RACKS 
TONGUE AND NI 
GROOVED 
FLOORING 







COMBINATION 
STOCK & GRAIN 
MODEL SHOWN 
OTHER STYLES AND 
SIZES SHOWN ON REQUEST 
Get the New, Exclusive Moisture Proof Feature 
Found Only in OBECO Bodies 

OBECO bodies are easy to in- 
stall and convenient to use. They 


are unconditionally guaranteed 
as to workmanship and material. 


We can give you immediate 
delivery on high quality OBECO 
built combination stock and 
grain truck and trailer bodies. 


OBECO bodies are _ sturdier, . 
longer lasting, always depend- Talk over your requirements 
able. The popular 13% ft. is with OBECO’s engineers. We 


can supply them regardless of 
what they may be. 


ready for immediate delivery. 
Other sizes and styles on request. 


SEND A POSTCARD TODAY FOR FREE ILLUSTRATED FOLDER 


Omana Boov é Equemenr CO. 





BUILT IN OMAHA 24th & Vinton St, Omaha, Nebr 
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Jones Is Elected Northern 


Indiana Assn. Head 


MICHIGAN CITY, Ind. — The 


Northern Indiana Automobile Deal- 
ers Assn. has elected the following 
new officers: Lester Jones (Stude- 
baker), 





re a Ae 


Neat from the customer's side! User has 
catalog data at correct reading angle 
with both hands free. Binding in 1-inch 
sections permits instant pick-out and 
replacement. Each section has its 
place, cannot slide. To change sheets, 
you handle only 1 section; section 
instantly removed and instantly 
replaced. Order additional sections 
as your needs demand. 


. 


AA 


of thousands in use. Order yours today! 


Gentlemen: Please ship me: 

«-~.Ne. 12 EVER READY Holder. 15 in. wide, 
1214 in. deep, 51% in. tilt. Sturdy steel, 
dork green boked enamel. Capacity, 12 sec- 
tions. With wings and 2 sections: $5.65 Ea. 
Ne. 24. like No. 12. With wings and 2 
sections. 29 in. wide, 12/4 in. deep. Capac- 
ity, 24 sections. $8.50 Ea. 

.... Add’ Sections, $1.00 £o. 


MONEY BAC K 


Michigan City, president, 


Save Time, Temper, Money! 


Do you use loose leaf data in buying, selling, speci- 
fying? Then you need EVER READY. Every cat- 
alog sheet is instantly available and in place. No 
delay, no annoyance, no chance to mislay any sheets 
or to miss related sheets and items. Each section 
holds one inch of punched sheets. Each section stays 
in place, yet is removed or replaced instantly. 
Remove any single section for page replacement 
without disturbing the balance of the whole set. 
EVER READY is lifetime built, handsome. Tens 


| succeeding Sam Simon of Valpar- 
aiso; Howard Kale, LaPorte, secre- 
tary, and J. Arnold, LaPorte, treas- 
urer. The next meeting of the 
group will be March 5 at Valpar- 
aiso, Ind. 


Read Jack Weed'’s Backshop 
highlights in the service field. 





for some 


















A. Open Section B. Replace sheet, 
close section C. Replace section 


ORDER TODAY! ALL SHIPMENTS EXPRESS , 


Geneva Mfg. Co., 410 Stevens St., Geneva, lil. 


NOTE: Check Kalamazoo 4-post 0), Ring Binder 3-post 0 


GUARANTEE 
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China Honors 
U.S. Firms for 
Job Training 


NEW YORK.—U. S. industries 
which gave on-the-job training to 
Chinese sent here during the war 
received the personal thanks of 
Chiang Kai-Shek last week when 
scrolls bearing the generalissimo’s 
“chop” were presented to an Offi- 
cial of each firm by the Chinese 
ambassador, Dr. V. K. Wellington 
Koo, at a dinner ,given by the 
China Institute in America here. 

The generalissimo said: 

“On behalf of the Chinese gov- 
ernment, it is my pleasure to 
thank you and the members of 
your organization for the way in 
which you cooperated in training 
those of my countrymen who were 
especially selected during the war 
to study technical methods of pro- 
duction in the United States. 

“Now that the wartime training 
program has come to an end, I 
most sincerely hope that some 
means may be found to continue 
this important work. China is in 
desperate need of men and women 
trained in modern technological 
methods and we look to America 
to aid us as we face the critical 
years ahead.” 

Among the firms cited are: Allis- 
Chalmers Mfg Co. Milwaukee; 
American Brake Shoe Co. New 
York; Bendix Aviation Corp., De- 
troit; Bethlehem Steel Corp., Beth- 
lehem, Pa.; Chrysler Corp., De- 


troit; du Pont (E. I.) de Nemours 
& Co., Wilmington, Del.; Electric 
Auto-Lite Battery Co. Toledo; 


Harry Ferguson Inc., Detroit; Fire- 
stone Tire & Rubber Co., Akron; 
Ford Motor Co., Detroit; General 
Electric Co., New York; General 
Motors Corp., New York; B. F. 
Goodrich Co. and Goodyear Tire 
& Rubber Co., Akron. 


International Harvester Co., Chi- 


cago; Lincoln Electric Co., Cleve- 
land; Monsanto Chemical Co., 
Monsanto, TIll.; National Steel 


Corp., Pittsburgh; Republic Steel 
Corp., Cleveland; Reynolds Metals 


Co., Richmond, Va.; Shell Union 
Oil Corp., New York; Socony- 
Vacuum Oil Co. Inc., New York; 
Studebaker Corp., South Bend, 
Ind.; Sun Oil Co., Philadelphia; 

The Texas Co., New York; 
Thompson Products Co., Cleve- 


jland; Timken Roller Bearing Co., 


Canton, O.; United States Rubber 
Co., New York; United States Steel 
Corp., New York; Westinghouse 
Electric Corp., Pittsburgh; White 
Motor Co., Cleveland, and Willys- 
Overland Motors Inc., Toledo. 


Gossett Named 
Ford Counsel 


DEARBORN. — William T. Gos- 
sett, member of the New York law 
firm of Hughes, Hubbard and 
Ewing, has joined the Ford Motor 
Co. as a vice-president and general 
counsel. 

The announcement was made by 
Henry Ford II, president, who said 
Gossett would take over his duties 
on Mar. 15. In his new position 
Gossett will direct all legal affairs 
of the company. Charles J. Fellrath, 
who has been with the company 
since November, 1945, will be his 
assistant. 


Racket Safeguard 
Chicago Assn. Moves to Halt 


Charity Bite Abuses 


CHICAGO.—Fund solicitors who 
approach members of the Chicago 
Automobile Trade Assn. are now 
referred to a placard bearing the 
CATA emblem and which states: 
“This firm is a member of the Chi- 
cago Automobile Trade Assn. No- 
tice to all solicitors: As a member 
of this organization, we cannot 
consider any solicitation of sub- 
scriptions, contributions, etc., that 
has not received the endorsement 
of the association.” 

The procedure is for members 
to report on solicitations to asso- 
ciation headquarters and for Ed- 
ward L. Cleary, general manager, 
to check with the Chicago Better 
Business Bureau and the Chicago 
Assn. of Commerce on the merits 
of the cause represented. 








To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity 


table, left to right, 
Southern regional manager; 
sales manager; B. C. Anderson, 
Milwaukee zone manager. 


N. F. 


George E. Walrath, Central regional manager; 
Lawler, 
assistant general sales manager; 





NASH REGIONAL and zone conference in Milwaukee last week. Seated at speakers’ 


Russell Compton, 
advertising director; H. C. Doss, general 
John B. Fountain, 





tez; Charles Greenhalgh, Craig; W. 
A. Laycock, Delta; Graden Wein- 
land, Durango; Nate Burt, Engle- 
wood; Floyd Allen, Eaton; Ferd 
Markley, Fort Collins; C. O. Brew- 
ster, Fort Lupton; Gus Vendetti, 
Florence; J. A. Fruhling, Flagler; 
Cranston Rader, Glenwood Springs; 
Fred Craig, Golden; Harry Harris, 
Grand Junction; O. G. Edwards, 
Greeley; G. F. Garland, Holyoke; 
Raymond Robison, Julesburg, and 
Lou Kaemmerlen, La Junta. 

Robert Ray, Lamar; W. F. Web- 
er, Las Animas; Howard C. Stacey, 
Leadville; Ted Spaid, Limon; W. 
A. Cleland, Longmont; E. F. Gar- 
rett, Loveland; F. G. Cameron, 
Monte Vista; J. H. Hartman, Mon- 
trose; George W. Hageman, Oak 
Creek; Walter T. Mathis, Pueblo; 
Robert June, Rocky Ford; Harold 
Stapleton, Salida; L. W. Parcell, 
Silverton; Claude Leukens, Steam- 
boat Springs; Henry Toller, Trini- 
dad; A. P. Wyland, Wray. 

Tom Braden was reappointed 
executive secretary. 

The meeting opened with a cock- 
tail hour sponsored by the Com- 
mercial Credit Corp. Following the 
luncheon, a business meeting was 
held with CMCDA President Wal- 


ter B. Cooper, of Fort Collins, in 
charge. 
C. S. Hover, Hover Motors 


(Ford), president of the Denver 
Automobile Dealers Assn., wel- 
comed the delegates, calling at- 
tention to the fact that the in- 
dustry faces many problems that 
cannot be solved without organ- 
izational effort. 

Colorado’s governor, Lee Knous, 
delivered a short address in which 
he stressed the need for a two- 
cent increase in gasoline tax in 
order that the state may go ahead 
with its road building program. He 
said Colorado had 7,500 miles of 
federal-aid highways and the fund 
needed for improvement and main- 
tenance on these highways was one 
million dollars short in funds. He 
also pointed out that nearly 6,000 





miles of state-maintained highways 
and 6,500 miles of unimproved 
roads need attention. 

Following the governor’s talk, 
President Cooper stated that at 
the 1946 meeting the Colorado Mo- 
tor Car Dealers’ Assn. went on 
record as favoring an additional 
two-cent gas tax, and called for a 
reaffirmation of that move, which 
was given without a voice raised 
against the resolution. 

President Cooper said that the 
association now has 210 mem- 
bers, which is the largest mem- 
bership in its history. He stated 
that a number of new aids to 
dealers is being planned by the 
Denver office of the association 
—one of which is an automobile 
title department, which will 
speed up securing of titles by 
out-of-town dealers. 

Among those making short talks 
were State Senator Harry Mac- 
Donald, a Colorado Springs auto- 
mobile dealer; Frank V. Kennedy, 
K & F Chevrolet Co., Meeker, and 
a member of the house of repre- 
sentatives of the Colorado legisla- 
ture; Judge Wilbur M. Alter, Colo- 
rado supreme court and formerly 
attorney for CMCDA, 

Denver newspapers 
the showing of a _ sound film, 
“Partners in Progress,” showing 
the growth of the automobile from 
1900 to the present day, and the 
part the newspapers of the coun- 
try have played in carrying the 
story of the automobile to the gen- 
eral public. 


sponsored 





Motorists’ Pocket Light 

Of interest to motorists is the 
Micro-Lite pocket-size flashlight 
which can be carried in vest pocket 
or on key chain. Its concentrated 
beam of light is helpful in locating 
motor, chassis and tire trouble in 
emergencies. Power is furnished by 
the readily replaced penlite bat- 
tery and Mazda bulb. 





STOP THIS! 


Protects Prom 


@ SERIOUS OR FATAL ACCIDENTS CAUSED BY 
OPENING REAR CAR DOORS 


@ SNEAK ENTRIES AT LONELY INTERSECTIONS 
@ REAR DOORS MISTAKENLY LEFT UNLOCKED 


@ FROM PASSENGERS LEAVING A MOVING CAR 


DICKSON MFG. CO., 
DEALER 

DISTRIBUTOR 

NAME : puinciaaibidiDasetaciamameatiaand 
ADDRESS. ee Pe ee a 
CITY, STATE — 





CAR DEALERS AND GARAGES 


IT’S INVISIBLE 





IT’S AUTOMATIC 


DICKSON Auto-matic SEDAN DOOR LOCK 


“Your Childrens Guardian” 


PROVIDES 
TWO DOOR SAFETY 


ON ALL FOUR DOOR SEDANS 


DEALER AND DISTRIBUTORSHIP TERRITORY OPEN 
INC., BRISBANE BLDG., BUFFALO 3, N. Y 
| am interested in the Dickson Auto-Matic Sedan 


Door Lock. Please send me complete information 








Colo. Dealers Given Warning 


Against Stigma from Gyps 


(Continued from Page 3) 
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The Other Side of the Picture By Fred Kempf 
Ton, vow % ; 
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OF COURSE Z'LL HAY 
TO FIWANCE A 
PART OF IT 
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Cars 


(Continued from Page 1) 
pending the end of gasoline ration- | 
ing.” 

Every state except California, 
Louisiana, Michigan, Minnesota 
and Nevada showed increases in 
registrations in 1946 over 1944. 
Six states (Alabama, Arkansas, 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be In the library 
of every franchise dealer—available 
to his mechanics and salesmen—the 
knowledge they contain will be valu- | 
able when the ‘‘chips are down’’ and 
real competition arrives. | 











HENRY FORD—| 
| HIS LIFE, HIS 
|} WORK, HIS GEN- 
TUS. Just reprinted 
by Floyd Clymer, | 
266 pages, well Ii- 
lustrated. One of | 
| the most complete | 
and enlightening 
books ever printed | 
on the fabulous 
Ford and his em- 
| pire. Deluxe edition, | 
$4 postpaid. 











AUTOMOTIVE ME- 
CHANICS—A _ com- 
prehensive and : 
basic course on the 
subject of funda- 
mental automotive 
mechanics. It takes 
up in detail the 
construction of each 
component part and 
system of the mod- 
ern car and gives 
data for trouble 
shooting in each, 
including average 
time for each cor- 
rective procedure. 
Also illustrates and ~ 
explains the design and use of various me- 
chanics tools, designating where each 
should be used to the best advantage. Post- 
paid $4.50 each in cloth binding. 


AUTOMOTIVE 
MECHANICS 








DETROIT IS MY 
OWN HOME TOWN 
— Malcolm Bingay. 
famous newspaper- 
man, satirist and 
wit, has written a 
book which every 
oldtimer in the 
“auto game’’ will 
get a kick out of 
reading. It is the 
story of Detroit, 
from the days of 
the Pontchartrain 
bar. It is a side- 
light history of the 
fabulous motor car 
business and _ the 
Fords, Dodges, Du- 
rants and Chryslers 
who made it. Al- 
ready in its seventh printing and a top non- 
fiction seller nationally. $3.75 postpaid. 





INDIANAPOLIS RACE HISTORY—1909 to 
1946. Complete and fascinating history | 
of the great track and its drivers. 852 
pages (82x11) 1000 illustrations. Deluxe 
edition, $5 postpaid. 








FLOYD CLYMER’S MOTOR - SCRAP- 
BOOKS. So popular that three editions 
have now been published. Order Edition 
No. 1, 2 or 3 in paper-cover $1.50 each. 

cloth-bound, $2.50. Steam - car 

or cloth-bound, $3 postpaid. 


Deluxe 
edition, $2, 





FASTEST ON EARTH, by Capt. George 
Eyston. 175 pages, 75 photos. Complete, 
thrilling history of every land speed rec- 
ord from 1898 to the present. See Ford’s 
999, Oldfield’s Benz, Campbell’s Sun- 
beam, Don’s Silver Bullet, Eyston’s | 
Thunderbolt, Cobb’s Napier and many | 
others. Accurate, historical. Postpaid, 
$2; clothbound, $3. 





LABOR MONOPOLIES OR FREEDOM, by 
John W. Scoville, one of the great ex- 
poses of our time. Popular edition, $1 
postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 

















| where the car population showed 
| heavy losses as compared with 1941 
were New York, Montana, Michi- 
| gan, Illinois and Pennsylvania. 
Largest gain among the states in 
car registration between 1944 and 
the end of war production. 1946 was recorded by Maine, with 
Largest decline in registrations|a 16.82 percent increase. Other 
in 1946 over 1941 was shown by the| large gains were made by Arkan- 
District of Columbia, where regis- | sas, Florida, New Hampshire sail 


Tennessee, Utah, Washington and 
West Virginia) showed increases 
in car registrations last year over 
1941, indicating a shift in car pop- 
ulation into those states and re- 
flecting readjustments following 





trations were off 33.79 percent over | Vermont. 


the prewar year. Other states| The East and Midwest suffered 


the heaviest wartime declines in 
car population, but the East is now 
well on the road to recovery. 


California, with 2,442,459 cars 
registered, led other states in 
the number of cars on the road 
last year. New York was second 
with 1,982,620 cars registered; 
Ohio, third, with 1,640,142; Penn- 
sylvania, fourth, with 1,615,566; 
Illinois, fifth, with 1,461,201; and 





Michigan, sixth, with 1,302,488 


cars registered. 


Johnson Remodels 


A. B. Johnson Chevrolet Co., 
Grand Rapids, Mich., has started 
an extensive remodeling program. 
Included in the work is an en- 
larged parts and accessories de- 
partment and an expanded service 
department. 
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HOW 10 MAKE WARM FRIENDS ON COLD DAYS 


Quaker State Cold-Test 0i 


Quaker State Dealers Win Customer Confidence 


INTER days are bad days for 
W\ motorists who use the wrong 
oil. 


Quaker State Cold-Test Oil has 
just the right characteristics to help 


cold motors start quickly and run 
smoothly. Z And by the 


motoring. 


‘disappoints. It 


Push this oil now. Your customers 
will appreciate your interest—espe- 


Quaker State 
It pays! 


cially when they discover how much 
it helps them to really enjoy winter 


Quaker State Cold-Test Oil never 


suggest a thorough grease job 


| Helps 


is always dependable. 
way, do you always 
with 
Superfine Greases? 





QUAKER 
STATE 


Wiel - ell 


Member Pennsylvania Grade 
Crude Oil Ass 


c1ation 


QUAKER STATE MOTOR OIL © QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION « OIL CITY, PENNA. 
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° L son, Omaha; A. J. Duder- 
De Soto Briefing _{itaieDatlas, "and K.B. Watts, ALL THE NEWS 
ad Seattle. During the school they Y 


will be addressed by De Soto and 
Chrysler Corp. executives. 





6 New Managers 


DETROIT.—Six recently appoint- 
ed De Soto district managers are 
spending two weeks in Detroit at 
a special “school” conducted under 
the direction of J. B. Wagstaff, 
vice-president in charge of sales 
of the division. 

The men are: W. R. O'Neill, Cin- 
cinnati; Leonard Fisk, Syracuse; 
C. I. Webster Jr., Kansas City; 





Boles Named in Dallas 

Mike Persia, president of Doran 
Chevrolet, Inc., Dallas, announces 
that A. L. Boles has been appoint- 
ed sales manager. Boles has been 
associated in both the factory and 
dealer phases of Chevrolet for 
more than 20 years. 











PACKARD DEALER ADVISORY COUNCIL members got a first-hand view of ex- 
| panded production facilities (above) for Packard bodies when they visited the new 
Briggs plant in Detroit during their quarterly meeting to review future plans with 





factory officials ast week. Packard General Sales Manager L. W. Slack (second from 
right) details the plant to council members (left to right) J. D. Palmer, Jacksonville, 
N Fla.; F. D. Morrison, Louisville, Ky.; Harvey Simpson, Chatham, Ont.; Graham Loving, 
: Washington, D. ©.; Ben Franklin, Tulsa, Okla.; Leo Schactmayer, Santa Monica, Calif. ; 















IMMEDIATE DELIVERY 





"MT. VERNON IMPLEMENT CO. INC., MT. VERNON, NEW YORK 


MOUNT VERNON 






8. Heov 







-bar. rm 
‘oan - channet sec 
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9. aan steel frame- - 
pall-and-see 







; Universal 
10 trailer hitch. 














PRESENTING THE 





No. 700 





CHROMASTER 


DESK 











Size 30x40” 
Price $57.50 


KAY-DAVIS 
886-890 GERARD AVENUE 





DESKS e 
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booklets are scheduled for publica- 
tion by April of this year. 


In addition, the statistical de- 
partment watches with a careful 
eye reports and statistics, actual 
or so-called, which are published 
by other groups and which have 
a bearing on the auto industry. 

On occasions, AMA finds it nec- 
essary to point out “things in these 
reports that seem to be out of 
line,” to use Pearson’s mild ex- 
pression. 
+ * * 

MA also makes special reports 

for members, analyzes mar- 
kets for cars, trucks, buses and 
replacement parts, and compiles 
figures on auto and truck produc- 
tion by domestic and export. 

Before the war it compiled 
monthly sales of the auto makers 
»y price groups and probably will 
‘esume this work soon. That is as 
‘lose as AMA comes to prices, a 
tubiect which it avoids because 
of the antitrust laws. 

Domestic and export sales of 
‘rucks formerly were classified by 
size, but now are classified by 
gross vehicle weight. 


AMA also assists others, in- 
cluding government agencies, 
who compile figures on the auto 
industry. 

Quarterly reports are issued by 
the number of cab-over-engine 
trucks, station wagons, diesels, 
school buses, ambulances, hearses 
and intracity coaches. 

No Prototype 

Pearson bears little resemblance 
to the usual public conception of 
a statistician. A well-built man, he 
came from a farm in North Da- 
kota and recalls loading grain at 
54 degrees below zero for his fa- 
ther, who was something of a 
statistician himself. His dad fig- 
ured that it was foolish to sell 
grain right after the harvest when 
the market was glutted, so he 
stored his until deep the 
winter. 

After attending the University 
of Minnesota, Pearson studied at 
Carnegie Institute of Technology 
on a fellowship. He joined AMA’s 
predecessor, the National Automo- 
bile Chamber of Commerce, then 
in New York, in July, 1921, and 
continued his studies in his spare 
time. He took economics and sta- 
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tistics at Columbia University, law 
at New York University and ac- 
counting at Pace Institute. 

In 1926, NACC was awarded 
first prize for its statistical ex- 
hibit, prepared by Pearson, at 
the convention of American 
Trade Assn. Executives, repre- 
senting 158 industries. 

Assisting Pearson are five statis- 
ticians. In the Washington AMA 
office, contacting government agen- 
cies and checking charts and data 
is Henry M. Cunningham. 

The other four are in Detroit 
with Pearson. Oliver Baker kept 
tabs on shortages and regulations 
during the war and continues with 
what work remains to be done on 
these subjects. He is now work- 
ing on “Truck Facts” and is also 
handling work on_ replacement 
parts. 

Stanley Roe generally works on 
“Facts and Figures,” handles spe- 
cial research and analytical prob- 
lems, like the Wallace Report, was 
secretary of the safety check pro- 
gram during which AMA cooper- 


Auto Statistical Center | 


AMA Makes Large Truths Out of Little Ones 
To Steer Industry Toward Public Needs 


(Continued from Page 2) 


ated with the International Assn. 
of Chiefs of Police. 
Gail Parsons handles the month- 
ly factory sales reports, and Mrs. | 
Valeria Sorock is in charge of the 
information files and assists Pear- 
son generally. 
* 7 * 
EARSON and his staff are the 
source of many of the amazing 
facts commonly quoted about the 
auto industry, including the fact 
that directly and indirectly one- 
seventh of all the people gainfully 


employed in the country make 
their livelihood from the motor 
vehicle. 

A glance at “Auto Facts and 
Figures” gives some idea of the 
scope of Pearson’s work. The 
booklet for 1940 reveals, for in- 


stance (1940 is selected as more 
indicative of the future than later 
editions which were concerned 
with the industry in the war): 

Auto registrations in important 
cities, street mileage, population, 
area. 

Factory sales of cars and trucks 
going back to 1900. 

In 1940 there were 45,027,000 
motor vehicles in the world, 
with America having 71 percent 
of the cars and 54 percent of 
the trucks. 

The most popular models. 

That 90 percent of new cars 
sold for less than $750 whole- 
sale in 1939. 

That exports in 1939 equalled 
retail sales in 16 states. 

That auto dealers were near the 
bottom of the list on gross profit 
margins, yet were high in return 
on invested capital. 

That two-thirds of the tire mar- 
ket was in replacements. 

Financing facts —the 
note purchased on new cars in 
1939 was $645, the average loss 
per repossessed new car was 2.7 
percent, used car, 10./1 percent, 
that there were 3.6 percent skips 
for each 1,000 transactions. Com- 
parative figures for the years back 
to 1929 were given. 

That 63 percent of the auto 
workers came from the Mid- 
west, 10 percent from the South, 
10 from the rest of U. S., 2 from 
Canada and 15 from the rest of 
the world. 

That motorists paid 11 percent 
of all federal, state and local 
taxes. 

That in the use of the car, over 
half was for business purposes. 


Just a Sample 
This is but a sample of the 


average 
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Dallasites have accepted The Times 
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Market. 
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contents of the booklet. The com- 
panion booklet, “Truck Facts,” 
covers the truck in its manufac- 





ture, use and related subjects. 


Much of the fundamental in- 
formation for auto statistics 
comes from the U. S. Public 
Roads Administration, which con- 
ducts research on highways, 
traffic and the economic impact 
of the auto on modern civiliza- 
tion. 

No single article could take in 
all of that impact, but if you are 
in doubt, try AMA. Pearson ad- 
mits that he doesn’t know all of 
the answers, but he does know 
most of the sources. He once was 
asked how much soap was used in 
the auto industry. He directed the 
inquiry to the Soap & Glycerin 
Assn., where the answer was pro- 
vided. 

Next week—AMA and patents. 
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SERVICE SECTION _ 








BLACK MFG. CO., Baltimore, Md., is 
now shipping as standard equipment with 
all Black Arrow spray outfits a newly de- 
veloped air conditioner which, the manu- 
facturer claims, offers users several ad- 
vantages. This air conditioner is standard- 
equipped for two-gun operation. It passes 
30 cubic feet of air per minute at 690 
pounds operating pressure. 

* * * 


50% Reduction in Time 
Claimed for New Clip 
The Gasket-Klip, manufactured 


by Minnesota Automotive, Inc., 
1328 Hennepin Ave., Minneapolis, 
cuts installation time 50 percent, 


according to the makers. It is 
made of spring steel and requires 
no strings or wires for tieing. The 


price is $1 per card for 12 clips. 
* + * 





BALDOR ELECTRIC CO., 4357 Duncan 
Ave., St. Louis, Mo., announces its Handi- 
fast battery charger and tester. It's port- 
able, weighs 46 pounds, makes discharge 
test of battery, has time switch to auto- 


matically shut off the fast charge. 
* o 


* 

Testing Institute OK’s 
Stewart Scissors Jack 

Tested and approved by a na- 
tionally recognized engineering re- 
search institute for ample safety 
margins, the new Stewart engi- 
neered scissors jack has been mar- 
keted by Stewart Mfg. Co., 3205 E. 
Washington St., Indianapolis. 

Featuring a two-ton capacity 
and an 11-inch elevation, the jack 
is said to have been engineered 
to meet the demands of motorists 
who have registered dissatisfaction 
with usual jack features. 


* * * 
Portable Spray Tank 

A portable spray tank has been 
placed on the market by Tivit 
Products Co. Called the “400 B” 
Protexol Spray Tank, it is said to 
be designed for use with Kelite 
Protexol for economical, quick 
cleaning of chassis, engines, auto- 
motive parts and equipment, and 
greasy surfaces such as lube racks 
and garage floors. Write Tivit 
Products Co., P. O. Box 2917, Ter- 
minal Annex Station, Los Angeles 
54, Calif. 


Seneca Folder Offered 


The Sterling Grinding Wheel Di- 
vision, Tiffin, O., has announced its 
new line of Seneca abrasives con- 
sisting of grinding wheels, scythe- 
stones, sharpening stones, and 
other related items for the hard- 


ware and automotive fields. 
+ os * 





H. D. CAMPBELL CO., Rochelle, I., 
announces a new unit car heater, trade- 
named the ‘© bell Aut ti Car 





Heater,’’ designed to eliminate motorists’ 
cold morning car starting worries. The 
unit consists of 250-watt ring type heating 
element, reflector, wire guard, snap action 
- hnmned adjusting wafer and six feet of 
© 
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Hydraulic Floor Jack Put 


In Production by Menasco 


The Malabar “Auto-Master” is a. 
hydraulic floor jack of 1%-ton ca- 
pacity, now in production at Me-! 
nasco Mfg. Co., Burbank, Calif. | 

All working parts are enclosed 
and protected from dirt and dam- 
age. Oversize, wide tread wheels 
and casters facilitate easy rolling 
with automobile raised on jack 


the company said. 
* * * 


THE NEW Anco Curve-Flex blade for 
windshield wipers comes in 8%, 9, 10 and 
11 inch lengths. Manufactured by the An- 
derson Co., Gary, Ind., it is designed so 
that wiping edges are fiexed to reach in 
and clean low spots. One model fits all 


ears and trucks. 
° ° . 


DuPont Color Booklet 


“Du Pont Color Conditioning for 
Industry,” a new 32-page booklet 
illustrated in full color, is available 
on request to the Finishes division, 
Dept. M-6, Wilmington 98, Dela- 
ware. 





an- 
nounces a new type sieeve puller for in- 
stalling and removing cylinder sleeves in 
Ford V-8 85 and 90 hp engines. Designed 
as an accessory for the CP-700 ‘*Pneu- 
draulic Pump,’’ it centers automatically 
and assures proper alignment of sleeve, 
block and puller. 


* * + 


Reliable Spring Shows 
New Tube Repair Aid 
Reliable Spring & Wire Forms 
Co., 3167 Fulton Rd., Cleveland 9, 
is placing on the market a wire 
protective guard in which leaky 
inner tubes may be inserted, be- 
fore immersion in tank, permit- 
ting a sufficient air pressure to 
find very small leaks without 
blowing the tube. The detector 
will handle tube sizes for all pas- 
senger cars, as well as most small 
truck tube sizes, and is recom- 
mended for garages, tire repair 


shops and service stations. 
ca * * 


CHICAGO PNEUMATIC TOOL CO. 


Cleaner Samples 

Gus J. Schaffner, Pittsburgh, Pa., 
has announced a new addition to 
his famous line of “Little Doc” 
products. Called “Disolvit,” it is a 
waterless hand cleaner guaranteed 
to remove dirt, grease and grime, 
it is claimed. 

Further information and free 
samples are available from the Gus 
J. Schaffner Co. Pittsburgh 2, Pa. 

* * 


+ 


Valve Refacer 


A “Knock-Out” valve refacer for 
wet grinding of valve face, valve 
butt and rocker arm was intro- 
duced at the ASI show by the K. 





O. Lee Co. Hardened and ground | 
V-shaped steel adjustable ways re-' 
duce vibration and add to ease of 


handling, the company says. ' 





MOKELITE, INC., 2961 24th St., San 
Francisco, is now manufacturing and dis- 
tributing the Mokelite, a magnetic emer- 
gency light. Constructed of brass and cad- 
mium plated steel, the Mokelite becomes 
electro-magnetized when plugged in, and 
sticks to any iron and steel magnetically, 
leaving both hands free. 

. . ” 





A BAGLESS vacuum cleaner, called 
‘“‘Jet-Vac Cleaner,’’ is being offered by 
J. & J. Machine Co., 15420 St. Clair Ave., 
Cleveland 10, O. It is constructed of cop- 
brass an daluminum, weighs under 


per, 
two pounds without water hose. Removes 
dirt, takes water out of washed upholstery 


can be used as blow gun. 
7 * * 


and 





H. D. CAMPBELL CO., Rochelle, I., 
recently introduced a newly designed four- 
wheel mechanic’s scooter. The unit is trade 
named ‘‘Handy Andy Scooter,’’ and is dis- 
tributed through jobbers. 





NEW DISPLAY for Ford dealers being 
used in windows and interiors which, ex- 
cept for the metal car, is entirely made of 
Plexiglas. This ‘‘Ford in your Future’’ dis- 
play is produced for the trade by the Cad- 
ilac Plastic Co., Detroit. 





automatic gaging 
that checks the average outside 
diameter of shock absorber pistons and 
segregates them into eight classes has been 
developed by the Sheffield Corp., Dayton, 
O. It will check and classify pistons at 
the rate of 3,600 per hour. 


AN “AIRLECTRIC”’ 


machine, 


: | 








Wheel Tool Marketed 
By Calif. Firm 

A simple tool has been devel- 
oped for the car tool kit to lever- 
lift wheels into the proper position 
so that the lug bolts drop into 
place. 

The new tool bears the trade- 
name of Easy-Lift Wheel Lifter 
and is manufactured by the T. E. 
D. Corp., 928 S. Flower St., Los 
Angeles, 15. 

+. > 
Turn-Type Washer 
Produced by Mabor 


Consistent with plans to fur- 
nish industry with a complete 
line of metal cleaning equipment, 

Mabor Co., Clark township, 
Rahway, N. J., has now produced 
a turn-table type washer, which 
both rinses and dries average 
sized parts in baskets, trays, or 
individually. 

. 


* * 


Speco Edits Book 
On Anti-Rust Paint 


Speco, Inc., Cleveland manufac- 
turer of industrial, automotive and 
household chemicals, announces 
publication of a new booklet on 
Rustrem, anti-rust paint. Rustrem 
can be applied directly over rusty 
surfaces without brushing or scrap- 
ing, it is claimed. 

Copies can be secured by writing 
Speco, Inc., 3142 Superior Ave., 
Cleveland. 

. + . 
Booklet on Lustra Lamps 


Nine types of Lustra reflector 
lamps are illustrated in the new 
Bulletin No. 101, “A Better Kind 
of Lighting,” issued by Lustra 
Corp. of America, 40 W. 25th St., 
New York 10, N. Y. 

+ 


+ * 





LAWSON PRODUCTS, 
tucket, R. I., manufacturers of the ‘‘Jiffy 
Auto Trouble Light,’”’ announces the addi- 
tion of a new model, which will be known 
as the ‘‘Lawpro Auto Service Light’’ for 


Inc., of Paw- 


jobbers and chain 
stores. This model, known as Model 147, 
is redesigned to be more attractive, has 
longer cord of approved make. The plug 
end fits all cigarette lighter sockets. 

* * * 


Improved Windshield Wiper 
Is Marketed by Ford 


An answer to the motorist’s prob- 
lem of slowing windshield wipers 
when the car is ascending a hill or 
accelerating has been provided by 
the Ford Motor Co. in the form 
of a vacuum leveling tank re- 
cently placed on the market as an 
accessory. 


distribution among 


* 


Sheet Metal Book 
A booklet (No. D-120) containing 
numerous time and money saving 
ideas for anyone connected with 
the deep drawing of sheet metal 
has just been made available by 
Carboloy Co., Inc., Detroit, Mich. 
. + * 


New Hose Reels 
Gray Co., Inc., Minneapolis 13, 
Minn., manufacturer of lubricating 
and maintenance equipment, has 
announced the addition of new 
hose reels and hose reel banks to 
its automotive service line, 














THE NEW KAISER and Frazer bumper 
*‘jack-slots,’’ which eliminate a large part 
of the dirty work in roadside tire-changing, 
are demonstrated by Shirley Vincent, 
Kaliser-Frazer purchasing division worker. 
The slots, cut through the front and rear 
bumpers near the ends, not only provide a 
convenient location for the lip of the jack, 
but predetermine the exact spot for best 
jacking efficiency, it is said. 

* * * 


New Pneumatic Tool Kit 


Shown by Superior Mfg. Co. 

The Superior Mfg. Co., maker of 
the Bantam Bully air hammer, an- 
nounces a new kit containing a re- 
movable tray fitted for service 
tools. Complete data available upon 
request to Superior Mfg. Co., 963 
Public Square, Cleveland. 

* * * 





A NEW-TYPE automatic multi-flow cold 
tank parts cleaner designed to clean ordi- 


narily inaccessible pockets and remove 
hard carbon, oil, grease, sludge, engine 
varnish and gums is now ready for imme- 
diate delivery, it is announced by Turco 
Products, Inc., 6135 8S. Central Ave., Los 
Angeles 1, Calif. Actuated by air volume, 
pressure differential and gravity, it cleans 
parts with a combined liquid scrubbing and 
solvent action. 

. - 


* 
Guaranteed Parts Offers 
New Line of Switches 

Guaranteed Parts Co., Inc., Sen- 
eca Falls, N. Y., manufacturer of 
automotive ignition service parts, 
has announced a new line of 
switches now ready for immediate 
delivery. 

The new line includes heater 
switches, push and pull switches, 
fog light and road light switches. 
Illuminated types are available and 
brackets supplied. 

oo * 


* 


New Solvent Introduced 


By Master Oil Products 


Master Oil Products Co., New 
York, has introduced a new rust- 
solvent, Champ, which, when 
sprayed on rust-frozen aluminum 
cylinder heads, quickly dissolves 
the rust allowing the head to be 
removed easily, it is claimed. 

* * * 


Muffler Sales 

Maremont Automotive Products, 
Inc., S. Ashland at 17th, Chicago, 
announces a catalog designed tc 
provide the dealer with informa- 
tion which will aid in the promo- 
tion and sale of mufflers. It con- 
tains a survey of the muffler mar- 
ket and a list of items Maremont 
has placed at dealers’ disposal. 


# * * 





leader tow bar 

Among its features 

are a special notch for straight up and 

down bumpers and limited action on turns 

to protect the car being towed. The deal- 

er’s net price is $17.50, according to the 
iaind . 


THE DROP FORGED 


weighs 21%, pounds. 
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steel companies having 94 per- | GENERAL MOTORS . 28,795 30,126 88,379 115,174 
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Resolute Offers Low Cost 
Auto Finance Insurance Plan 


Resolute’s intensive specialization offers maximum 
commissions and protection for independent finance 
companies and dealers financing their own time-sales. 


Resolute policies, certificates and other forms are spe- 
cifically designed for automobile finance insurance. 


RESOLUTE FIRE INSURANCE CO. 


New England Stock ¢ ompany Organized in 1926 


350 MAIN STREET HARTFORD 4. CONN. 





Willys-Overland output for last 
| week is estimated at 1,753 Jeeps 
and 718 station wagons. 

By turning out a combined to- 
tal of 10,394 jeeps and station 
wagons during January, Willys- 
Overland topped the 10,000 pro- 
duction mark for the first time 
since V-J day. 
the total 


number of jeeps pro- 





Including last week's estimates, | 


dealers have already been appoint- 
ed and additional ones will be 
named as production warrants. 
Anniversary ceremonies at the 
plant highlighted the honoring of 
104 men and one woman who were 
employed by Henry M. Leland 
when Ford bought the Lincoln 
plant in 1922 and are still on the 
payroll. 
| Speakers, besides Skinner, were 








uary, 1920, and the last one under 
the Leland banner was built in 
June, 1921. A total of 2,940 cars 
was shipped under the Leland re- 
gime. During the quarter century 
of Ford ownership, Lincoln has 
manufactured 230,763 cars. 
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Called Breeder of Strikes’. . . 





U; 


nion Shop Push Draws 


Fire from Auto Chiefs 


(Continued from Page 1) 


especially the teamsters and min- 
ers. 

What industrialists describe as 
another form of compulsory un- 
jionism, the maintenance of mem- 
bership agreement, was removed 
from the GM contract last spring 
at the corporation’s insistence. 
Maintenance of membership was 
arbitrarily installed in many con- 
tracts during the war by the War 
Labor Board. 

Joining the union is a voluntary 
matter for the worker under such 
a compact, but he must remain a 
member for the life of the con- 
tract or lose his job. GM granted 
a voluntary dues checkoff plan in 
exchange for the abandoning of 
maintenance of membership. 

Wilson told the Senate commit- 
tee that he would resign before 
signing a closed shop or union 
shop agreement, asserting: 

“Much of our current difficulty 
springs from such contracts and 
the efforts to impose them on 
both the men and the employers. 
Our labor laws should not sanc- 
tion such contracts.” 

Because of GM’s two-year con- 
tract on all matters other than 
economic, the UAW will be un- 
able to present a union shop de- 
mand before the spring of 1948. 
Negotiations starting in March 
will be confined to the so-called 
“economic issues,” including the 
union demands for a 23%-cent-an- 
hour wage raise and for a com- 
pany-financed social security plan. 

Banned in Five States 

Legislation to outlaw closed and 
union shops has been brought be- 
fore Congress in a bill sponsored 
by Senator Ball of Minnesota. Five 
states have adopted the prohibi- 
tion in recent years, and most of 
the legislatures in the remaining 
states are now considering bills 
of a similar nature. 

The five states with closed-shop 
bans are Florida, Arkansas, Vir- 
ginia, Arizona and Nebraska. 
Michigan is among the states in 
which prohibition bills are pend- 
ing. 

Union attorneys have contended 
that the state laws outlawing the 
closed shop are unconstitutional. 
The issue may be decided by the 
U. S. Supreme court this year in 
an AFL suit growing out of Flor- 
ida’s ban. 

It is also doubtful whether a 
state restriction can affect in- 
dustries or unions operating on 
an interstate basis. This point 
of conflict is currently being 
tested in Nebraska and Arizona 
courts. 

The CIO’s wage and contract ne- 
gotiations with Chrysler and Unit- 
ed States Steel were continued, 
meanwhile. The Chrysler contract 
has been extended until Feb. 26 
and the Big Steel contract until 
April 30 to facilitate the comple- 
tion of discussions. 

Wage talks between the Big 
Four tire manufacturers and the 
United Rubber Workers-CIO were 
adjourned for 90 days at the re- 
quest of the companies—Goodrich, 
Goodyear, Firestone and United 
States Rubber. 

The strike shutdown of two L. 
A. Young spring plants in Detroit 
entered its third week with little 
prospect of an early settlement. 

The 2,500 workers struck over a 
wage inequity dispute. Company 
officials say they will not talk 
peace until the strikers return to 
their jobs. 
Clashes Mark Hearings 

But the most significant labor 
news of the week emanated from 
Washington, where the labor com- 
mittees of both houses were busy 
hearing testimony on 20 or more 

strike-control measures. 

From a front-page standpoint, 
the hot news did not develop from 
the prepared statements of the 
committee witnesses, whose views 
on the labor problem are well 
known. The fireworks flew in the 
question-and-answer interchanges 
between the senators and the in- 
dustrial executives after the for- 
mal testimony was given. 

Wilson and Harry W. Ander- 
son, GM’s_ vice-president in 





charge of industrial relations, 
got into heated controversies 
with two committeemen partial 
to unions—Senator Morse, Ore- 
gon Republican, and Senator 
Murray, Montana Democrat. 

Morse, questioning Wilson close- 
ly on his closed-shop opinions, in- 
timated that the GM executive was 
sided with “those industrialists 
who would deny labor the chance 
to organize for economic benefit.” 

Wilson countered with the state- 
ment that he had never opposed 
the principle of collective bargain- 
ing, but favored changes in the 
laws that encourage “compulsory 
unionism and the closed shop.” 

“If we’re going in for that,” 
he declared, “then we might just 
as well have an industrial poll 
tax. We don’t have to go very 
much further before membership 
in unions becomes more impor- 
tant than citizenship in the Unit- 
ed States.” 

“IT think it is the duty of the 
government,” said Morse, “to set 
up minimum safeguards to protect 
workers from the constant efforts 
of certain employers to destroy 
their living standards.” 

“I’m not one of those employ- 
ers,” Wilson asserted, “but I’m 
never going to sign a closed-shop 
contract. When it comes to that, 
they can make a farmer out of 
me.” 

Anderson to the Fore 

Anderson, who was sitting in the 
spectator’s section of the commit- 
tee room, figured in the proceed- 
ings as the hearing drew to a close. 
Senator Murray, the ranking Dem- 
ocratic member of the committee, 
filed a report alleging that Ander- 
son assembled tear-gas bombs and 
other munitions for GM in the 
1937 sitdown strikes. 

In paving the way for the sub- 
mission of the report, Murray 
asked Wilson: 

“Are you in favor of lower 
prices? The President has said 
lower prices would help to avert 
further demands for wage _ in- 
creases.” 

“Do you mean cut prices with- 
out cutting wages?” Wilson re- 
plied. “I think the two go to- 
gether. The present high level 
of prices is due to the great de- 
mand for products, and the an- 
swer is greater production of 
goods and services.” 

“Then your answer is no,” Mur- 
ray said. “Do you have a labor 
relations director?” 

“Yes,” said Wilson, “Mr. Harry 
Anderson; he’s right over there.” 

Chairman Taft, Ohio Republican, 
then suggested adjournment of the 
session, but before walking out, 
Murray dropped the five-page re- 
port on the table. 


Infuriates GM Chief 


The report, which summarized 
testimony taken by a Senate in- 
vestigating committee after the 





See New Rebuilding Plant 





AT OPENING of Fred Jones Mfg. Co.'s new engine rebuilding plant in Oklahoma City 


last week, Clockwise around the table, beginning at extreme left, 


of parts and service at Ford; Fred Jones, 
building adjoins his Ford dealership; G. 


dealer in St. Louis; George P. Montagnet, 


I. L. Pierce, director 
president of the company whose modern 


E. Williams, Kansas City dealer; Fred H. Baier, 


district manager, Ford, in New Orleans; 


Cc, J. Fournier, parts and service department, Ford; H. Rompel, regional parts and 
service, Lincoln, at Kansas City, and H. B, Jackson, with Jones organization who super- 


vised planning and construction of the plant. 


See story on page 32. 





FRED JONES (right), president of Fred Jones Mfg. 
Kansas City, the 


B. Groves, Ford regional manager, 
bar in the new rebuilding plant. 


Co., Oklahoma City, shows Ira 
Excello multiple spindle boring 





1937 strike wave, put Wilson in an 
angry mood. 

Asserting that the use of thugs, 
spies and tear gas in labor war- 
fare is no longer practiced in 
Detroit, he demanded: “I want 
a chance to reply to that. Harry 
Anderson is not anti-labor.” 

Taft assured the GM chief he 
could file a counter-statement, and 
the hearing was adjourned. 


In his prepared statement, Wil- 
son: 

1. Urged that unions be made 
equal under the law, and that em- 
ployers “have the unquestioned 
right of free speech regarding la- 
bor matters.” 

2. Said that collective bargain- 
ing should be limited by law to 
wages, hours and working condi- 
tions. 

3. Opposed the unionization of 
foremen. 


4. Stated that the laws should 
not sanction closed shops, but 
qualified this with the assertion 
that a ban on private closed-shop 
pacts might not be effective. 


5. Endorsed the pending bill to 
outlaw industrywide collective bar- 
gaining, declaring that the Ameri- 
can free enterprise system would 








FIVE MINUTES after a test in which dynamite caps were exploded against the right 
front tire on a Reo safety school bus, W. H. Coburn, chief test driver for Goodyear, 
shows Capt. Harvey White of the Hazel Park (Mich.) police, how the Goodyear Life- 
Guard tube still retains most of the air. Norman Partritz, of Reo Motors, Inc., looks 
on. Despite big holes in the tire wall and the outer section of the tube, the bus con- 
tinued on its course without swerving for a quarter mile after the explosion. 





be destroyed if industrywide bar- 
gaining “were carried to its logi- 
cal conclusion.” 

6. Recommended prohibitions on 
secondary boycotts, sympathy 
strikes and “featherbedding,” as 
well as on jurisdictional strikes to 
enforce make-work practices. 

7. Asked for laws defining “le- 
gal strikes” and denying legal 
status to wildcat strikers. Pro- 
posed that strike votes be pro- 
vided for only after “clear state- 
ments of the issue still in dis- 
pute” have been made by both 
management and union. 

8. Urged clarification of the la- 
bor laws so that strikes against the 
government or the public welfare 
could be curtailed. 


House Deadline March 15 


The House Labor committee 
opened hearings two weeks after 
its Senate counterpart. Chairman 
Hartley said he hoped to get a bill 
to the House floor by March 15. 
Senator Taft has set a March 1 
deadline. 

Hartley announced that subcom- 
mittees will be assigned to visit 
factories and shops for a “grass 
roots” investigation of labor-man- 
agement relations. The plant visits 
will start this week. 

Hutchinson, appearing before 
the Senate group a day before 
Wilson, also advocated abolition of 
industrywide bargaining and sec- 
ondary boycotts. 

Describing industrywide bar- 
gaining in coal and steel as ex- 
amples of “labor monopolies,” 
Hutchinson said that as a result 
of the two coal strikes last year, 
“the public still waits for cars” 
which otherwise “would be on 
the road today.” 

Other industrial witnesses _be- 
fore the Senate committee includ- 
ed C. C. Carlton, vice-president of 
Motor Wheel Corp., and Roland 
Rice, general counsel of the Amer- 
ican Trucking Assns., Inc. 

Carlton argued that _ unions 

“must be restrained if the situa- 
tion is not to continue to the point 
where the ordinary union work- 
man is a slave to the powerful la- 
bor czars, who direct his life as 
Hitler directed the lives of the Ger- 
man workman.” 

Rice said that unions should be 
made suable for breach of con- 


tract, adding that the mere possi- | 


bility of a suit might be an effec- 


‘Supreme Court 
Tol Decide Test 
Portal Claim 


DETROIT.—The test case over 
portal-to-portal pay will be re- 
turned to the U. S. Supreme court 
for final decision on whether the 
government and industry are in 
debt for five billion dollars in retro- 
active claims. 
| This was assured last week when 
| Judge Frank Picard, of Federal 
‘District court here, allowed the U. 
S. Justice department to intervene 
‘as a full participant in the Mt. 
Clemens (Mich.) Pottery Co. suit. 
John Sonnett, assistant attorney 
general, said that he would appeal 
Picard’s decision to the high trib- 
unal no matter if it upheld or de- 
nied the pottery workers’ claims. 
Court officials said Friday that 
Judge Picard would make his rul- 
ing known over the weekend. 
The U. S. is siding with the com- 
pany in the case. Sonnett pointed 
out in the proceedings last week 
that a verdict for the workers 
might cost the Treasury billions in 
compensatory payments to war con- 
tractors held liable for the eight- 
year retroactive period. 

In establishing the principle of 
portal pay last spring, the Supreme 
court ordered district judges to de- 
termine how much portal time de- 
served remuneration. Judge Picard 
devoted a goodly portion of the 
proceedings last week to the op- 
posing attorneys’ definitions of 
“trivial” time in preparing for and 
leaving the job. 

Congressional committees, mean- 
while, continued hearings on legis- 
lation that would limit portal suits 
to a year’s retroactivity or outlaw 
them entirely. 


Oltman-O’Neill 
Plans Sales Staff 


NORFOLK, Va.—L. M. Oltman, 
president of the Oltman-O’Neill 
Co., announces the appointment of 
Luhring Motor Co., Inc. (Dodge- 
Plymouth) here, to be distributor 
of Oltman-O’Neill truck bodies for 
the Norfolk trading area, includ- 
ing eastern Virginia and eastern 
North Carolina. 

At the same time, Oltman an- 
nounced that Oltman-O’Neill is 
forming a national sales organiza- 
tion and has begun hiring district 
sales managers. 


Deadline March 1 
In Guild Contest 


DETROIT.—Enrollments in the 
model car competition of the Fish- 
er Body Craftsman’s Guild will be 
accepted until Mar. 1, it has been 
announced by Thomas P. Archer, 
vice-president of General Motors 
and president of the guild. 

The Mar. 1 closing date for en- 
rollments in the 1947 competition 
was set so that sufficient time 
would be allowed for completion 
of the miniature cars before June 
15, the date they must be finished 
and ready for judging, Archer ex- 
plained. 





tive deterrent to unions planning 
strikes at this time. 
* * * 


N.Y. Teamster Local Draws 


Fine for Wildcat Strike 

NEW YORK.—With the decision 
hailed by Joseph M. Adelizzi, man- 
aging director of the Motor Car- 
rier Assn. of New York as “a 
milestone” in establishing the re- 
sponsibility of unions for contract 
violations growing out of the col- 
lective acts of their members, an 
arbitrator has imposed a fine of 
$4,161.88 on Local 807, International 
Brotherhood of Teamsters, because 
of a two-day outlaw strike last 
April by 300 drivers belonging to 
the union. 

Turning down the union’s con- 
tention that it should be free of 
financial liability because it did 
not sanction the walkout and had 
attempted to get the men back to 
work, the decision assessing the 
fines was handed down by Hugh 
E. Sheridan, impartial chairman 
under the 1946 contract between 
the employer’s association and the 
union, 


The walkout that led to Sheri- 





dan’s award was directed against 
the Motor Haulage Corp., one of 
the city’s largest truck operators. 


' 
* 
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50 
Explains Export Lack 
Misconception in Foreign Countries Found 
By Packard Export Official 
DETROIT.-— Serge Daniloff, re-, predicted that South America 


gional manager-at-large for Pack- 
ard Motors Export Corp., said last 
week after 50,000 miles of air travel 
in South America, Europe and the 
Near East that he had found it 
necessary to spend “considerable 
time clearing up misapprehensions 
abroad, growing out of the scarcity 
of new American automobiles.” 

In two separate tours requiring 
13 months, Daniloff made the first 
Packard contacts with foreign dis- 
tributors since prewar days and 
studied present and future mar- 
ket potentials. 

“Possibly the most surprising 
misapprehension abroad was that 
American cars were scarce be- 
cause automobile factories in the 
United States were still making 
armaments,” Daniloff said. “I 
spent much time explaining that 
the lack of new-car production 
was due to insufficient parts and 
materials and to labor difficul- 
ties.” 

Daniloff, scheduled to leave soon 
on another tour of South America, 


FR i BRE Sis 
TRUCK BODY 
FRANCHISE 
Available 


Oltman-O'Neill Company Still Has 
Some Choice Territories Open 
For Dealers in 


VAN TYPE 








OPTIONS: LEAKPROOF STEEL ROOF 
or OPEN TOP WITH BOWS 
DOUBLE REAR DOORS 
SIDE DOORS (1 or 2) 
TAILGATE ONLY OR IN 
COMBINATION WITH 
DOUBLE DOORS OR 
“DUTCH” DOORS 
(% Doors over Tailgate) 
INCREASED PRODUCTION 


NOW CAN GIVE YOU 


of 


OLTMAN-O’ NEILL 
*CargorTestet 


ALL-STEEL VAN BODIES 
12-14-16 FOOT LENGTHS 
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OLTMAN-O’NEILL CO. 
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would dispace Europe as the No. 
1 market for American automobiles 
in the next several years. 

“South America,” he said, 
“emerged from World War II with 
more buying power than ever be- 
fore. Vast improvements have been 
made in the road systems and the 
service facilities. People down there 
are crying for new American auto- 
mobiles—and have the money ready 
to buy them.” | 

The supply of new American au- 
tomobiles and trucks probably 
won't catch up with the demand 
in Europe and the Near East until 
1950, he said. 

“Literally hundreds of thou- 
sands of vehicles of all types 
are needed to replace those de- 
stroyed by warfare or made ob- 
solete by age and hard wear,” 
he added. “The average car still 
running in Europe today is 10 to 

12 years old.” 

Daniloff, a Russian-born Ameri- 
ean citizen who has been with 
Packard Export for 15 years, said 
he told the foreign distributors 

about the unprecedented demand 
for new cars in America and em- 
phasized they were getting a fair 
percentage of American produc- 
tion. 

Packard, he said, has exported 


Chicago Dealer 


Gets Red Light 


WASHINGTON. — William  S. 
Wayne, doing business as the Ar- 
row Motor Sales, of 1801-1811 West 
Chicago Ave., Chicago, was or- 
dered by CPA last week to stop 
further unauthorized construction 
of an automobile salesroom and 
repair station building at that ad- 
lress. 

Wayne began construction after 
March 26, 1946, when Veterans’ 
Housing Program Order 1 became 
effective, and carried on the con- 
struction at a cost in excess of 
the $1,000 small job exemption of 
the order, CPA’s compliance divi- 
3ion said. This violation, which 
was continued after an application 
for authorization to construct had 
been denied by CPA, was a wil- 
ful violation of the construction 
order, CPA asserted. 


Letterbox 


(Continued from Page 4) 
the two hundred and some odd 
dollars I paid last year in income 
tax would have come in handy 
to buy my son, John, a new wa- 
gon and each of my two daugh- 
ters a few new sweaters. 

My reason is simply this: If we 
as individuals and a nation can go 
into debt to the extent we have 
for the purpose of winning a war, 
then surely we should be willing 
and sensible enough to at least 
make an earnest effort to retire 
that debt. Perhaps I am wrong; 
however, if I were in debt person- 
ally, it would be better for me 
to try to increase my income than 
to decrease it and retire that debt 
at the earliest possible moment to 
stop the interest charges. 

There is one part of your ar- 
ticle that I do agree with whole- 
heartedly and that is relating to 
that parasitical group of job-seek- 
ers who could and should be re- 
lieved of their non-essential tasks, 
thereby creating a saving of great 
magnitude. I believe this should be 
a “first” on the list of “things to 
be done.” Perhaps I am a bit 
prejudiced since I am not one of 
the group which would be af- 
fected. Let’s clean house and also 
pay our bills —G. Parmer Swenson, 
Port Angeles, Wash. 


Practical 

In my work with automotive 
dealer personnel, I find J. B. Van 
Tassel’s writings offer them a 
source of information that is prac- 
tical and gives them the facts 
dealing with management that 
they should know. Kermit L. 
Scuutrz, Instructor, Business and 
Economics department, General 
Motors Institute. 








less than the legal limit of 6.7 per- 
cent of total production, since Oc- 
tober, 1945. 

“American industry,” Daniloff 
pointed out, “must export automo- 
biles and other products in order 
to obtain vital raw materials from 
foreign countries which are unob- 
tainable in the United States.” 





Russell Made Executive 


In Ford Central Region 


Appointment of R. W. 
former sales representative for the 
Dearborn district of Ford Motor 
Co., as director of the administra- 
tive control section for the central 
region, is announced by A. B. 
Pease, central regional manager. 

Russell has served with Chev- 
rolet and General Motors Accept- 
ance Corp. He joined Ford last 
August. 





Goodwill 


Coast Dealer Opens Branch 


For License Registry 

SANTA MONICA, Calif. — More 
than 30,000 motorists are expected 
to obtain their 1947 automobile li- 
cense renewals through the cour- 
tesy of Link Anderson, Inc. (Pon- 
tiac and GMC Truck). 

Anderson is providing branch 
office facilities for the California 
State Motor Vehicle Department. 

To facilitate the work of per- 
sonnel assigned to the operation 
Link Anderson, head of the con- 
cern, has provided special facili- 
ties, designed and built under his 
personal supervision. An important 
feature of this public service is the 
ample parking space available. 

What do you want to buy, sell or trade? 


See Classified Want Ads, inside back cover 
this issue. 











_ CLASSIFIED 


WANT ADS 








HELP WANTED 





WANTED—Promotion manager for parts 
and service sales for large Dodge parts 
wholesaler employing 5 wholesale sales- 
men. Located in midwestern city of 75,- 
000 population. Present volume approxi- 
mately one million dollars annually. Sub- 
stantial salary and bonus. State all de- 
tails relative to experience, reference, 
qualifications and present salary. Also 
enclose recent snapshot. Write Box 1587, 
c/o Automotive News, Detroit 26. 








MALE HELP 


WANTED 
PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 








SOMEWHERE THERE IS A young man, 
between 30 and 40 years of age, with 
good educational background, some auto- 
motive servicing experience, looking for 
a chance to grow into a bright future as 
Service Manager with progressive Stude- 
baker dealership in beautiful Santa Bar- 
bara, California. If you think you are 
the man, write full particulars as to 
background, education and experience. 
Living quarters can be furnished: A good, 
ambitious service salesman might qualify. 
Santa Barbara Motors, 101 State Street, 
Santa Barbara, California. 


HELP WANTED 


WANTED—Office manager-accountant fa- 
miliar with Chrysler operations. Must 
be trustworthy, energetic, sober. Replies 
held in confidence. Box 1579, c/o Auto- 
motive News, Detroit 26. 








POSITION WANTED 


ACCOUNTANT-OFFICE MANAGER — 15 
years’ experience, includes General Mo- 
tors, Ford, Chrysler and auditing. Box 
1576, c/o Automotive News, Detroit 26. 








GENERAL MANAGER available—16 years’ 
automobile experience, familiar with all 
phases of automobile business including 
four years Ford dealer, two years Lin- 
coln-Mercury distributor. Capable of 
taking complete charge of operation. 38 
years oid. Can make substantial invest- 
ment if necessary. Box 1575, c/o Auto- 
motive News, Detroit 26. 





GENERAL MANAGER—=37, college educa- 
tion. Thoroughiy experienced both fac- 
tory and retail all departments with 
proven prewar record increasing volume 
and profits. Interested in offer. Would 
invest or consider profit sharing basis. 
Box 1591, c/o Automotive News, De- 
troit 26. 


MANUFACTURER’S REPRESENTATIVE 


MANUFACTURERS 
ATTENTION!! 


We are able to give your products com- 
= merchandising and distribution §ser- 
vice. 

QUICKLY! Our distributors are the finest 
and can do a top-notch job for you if your 
products have merit. Send full informa- 
7 on territory available, price set-up, 
ete., to: 


Trans-World Products 
5363 W. Pico Blvd. Los Angeles 35 














SERVICE MANAGER WANTED—One of 
the South's largest Ford dealers, located 
in a city over 250,000 population, de- 
sires a@ top-notch service manager who 
can attract and hold business. Capable of 
meeting the public and a GO-GETTER. 
An excellent opportunity for the right 
man. Salary and bonus. List all your 
qualifications and experiences in your 
first letter. Replies confidential. Box 1572, 
c/o Automotive News, Detroit 26. 


DOCTOR OF MOTORS Interested in 
building steady, small-town practice as 
Service Manager with energetic Ford 
dealer. New building, ideal location, New 
York state, in center of ever-prosperous 
farming and vacation area. Excellent 
hunting, fishing, swimming and winter 
sports. A fine living for a trustworthy, 
ambitious man with Ford experience who 
can (1) make sick cars well, (2) plan 
and direct the work of others, (3) make 
friends. Box 1581, c/o Automotive News, 
Detroit 26. 








GENERAL MANAGER—Wanted, a capa- 
ble, aggressive, hard - hitting manager. 
Must have good habits and the experi- 
ence to handle a 1,000-car and up deal- 
ership in a large Pennsylvania city. This 
opportunity wiil pay the man who can 
measure up an excellent salary and 
bonus. All replies strictly confidential. 
Box 1586, c/o Automotive News, De- 
troit 26. 


DISTRICT SALES representative with 
wholesale automobile experience wanted 
by automotive manufacturer for position 
as District Manager. Some college train- 
ing preferred. Age 30 to 40. Traveling 
expenses and company car furnished. Box 
1568, c/o Automotive News, Detroit 26. 


FORD PARTS panel operator for tractor- 
trailer; out of town five days and nights; 
position pays salary of $50 per week 
with commissions and traveling ex- 
penses; our operator averages $80 to 
$100 per week; prefer young, energetic 
veteran. Call Paul Whitney, Parts Man- 
ager, Sam Murray, Inc., Ford Dealer, 
Miami, Florida, phone 9-4761, collect, if 
interested. 











WANTED—Experienced bookkeeper, ac- 
countant, necessary to have thorough 
knowledge of General Motore accounting 
system. Box 1560, c/o Automotive News, 
Detroit 26. 





ATTENTION JOBBER 
MECHANICS 


Wonderful opportunity for young man with 
mechanical ability, in Service and Sales 
Departments of large automotive equip- 
ment manufacturer. State qualifications. 
Give in detail last six years’ employment. 
Reply to Box 1590, c/o Automotive News, 
Detroit 26. 











NATIONALLY ADVERTISED AUTO 
SEAT COVER HOUSE requires agents 
with following among car dealers—all 
territories open with exception of Illinois, 
Iowa, Wisconsin, Minnesota, Nebraska. 
Write fully your personal qualifications, 
experience, present connections. Box 
1592, c/o Automotive News, Detroit 26. 


DEALERS WANTED 


DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 
Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 
SHORE MOTORS, INC. 
Distributors tor Ohio 


22480 Lake Shore Bivd. 
EUCLID, OHIO 














BUSINESS FOR SALE 

NOW ESTABLISHED auto and farm im- 
plement dealership and largest machine 
shop in western Kansas town of 14,000. 
New modernistic building with one of the 
most attractive showrooms in Kansas. 
13,000 square feet of floor space with 
50x135 vacant lots on each side. 200 
foot frontage on the Main Street. Lathes, 
drill presses, shaper, milling machine, 
planer, welders, presses, cutting machine, 
NEW—lift parts bins, Stewart-Warner 
grease equipment, steam cleaner, motor 
analyzer, 110 feet overhead track, dollies, 
chain hoists, battery charger. Office and 
showroom furniture and other equipment 
not mentioned. Dealer selling account 
of health. $125,000 if taken at once as 
am considering a lease. Would consider 
terms. L. R. Tyson, Dodge City, Kansas. 

DEALERSHIP WANTED 

CHEVROLET DEALERSHIP WANTED in 
good town with 200 to 600-car contract. 
All inquiries will be confidential. Will 
assume lease or buy building. Box 1582, 
c/o Automotive News, Detroit 26. 

IN SOUTH OR WEST, 90 to 300-car 
and/or truck dealership, popular make, 
by fully experienced operator. Lease or 
buy building. All replies confidential. 
Box 1593, c/o Automotive News, De- 
troit 26. 

DEALERSHIP FOR SALE 

DEALERSHIP FOR SALE—Good Ohio in- 
dustrial city of over 200,000, excellent 
location. Has showroom, parts depart- 
ment, body and paint department, and 
well lighted service department, all well 
manned. 250 unit contract of cars and 
trucks, about 100 delivered in 1946. Good 
three year lease with option to renew 
for another three years. Price $25,000 
plus inventory. Box 1559, c/o Automo- 
tive News, Detroit 26. 























DEALERSHIP FOR SALE 

DEALERSHIP FOR SALE—Now handling 
Chrysier line. New ultra-modern build 
ing, 5,500 square feet floor space Service 
Station, beautiful showroom. Nationally 
advertised tire distributorship. This busi- 
ness located in small depression-proo{ 
city on East Coast. 200-car potential 
Land 60x200, buildings, equipment— 
$45,000. Box 1578, c/o Automotive News, 
Detroit 26. 

SPLENDID OPPORTUNITY for man to 
manage and buy interest in Ford dealer 
ship in midwest town of 10,000. Must 
have experience and good record. Box 
1585, c/o Automotive News, Detroit 26 

NEW CARS WANTED 

WANTED — 1947 Cadillac 62 convertible 
coupe. Price no object. Write price to 
Anderson Willys Co., 1114 8. Jefferson 
Peoria, Illinois. 

NEW CARS FOR SALE 

1946 PACKARD~«<CLIPPER seven-passen 
ger limousine. Brand new. Original sell- 
ing price. Aselton Motor Car Co., Inc 
550 Park Avenue, Worcester 3, Mass 


LSED CAKS WANTED 


SEVEN PASSENGERS, limousines, iarge 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAL, 
Lansing, Mich. 





























ATTENTION NEW ENGLAND 
New Car Dealers 
CLEAN USED CARS 
WANTED 
Premium Prices Paid 





BONDED MOTORS CO. 
560 Broad St. Providence, R. I. 
Tel. Gaspee 3412 








USED CARS FOR SALE 


WHOLESALING 100 cars. Clean late 
models. Sam Greenfield, 6700 Euclid 
Avenue, Cleveland, Ohio. 


ee 
100 CARS 
Wholesale Only 


DOC GREINER 
Madison at Seventeenth 
Adams 6397 

TOLEDO, OHIO 
No Letters. Cali Doc or Swan. 








AUTO AUCTION 


Every Thursday, 12 Noon 
Dealers Only 


Sale Fee $5 Phone R-731 


Hometown Sales & Sarvies. 


Inc. 
J. B. LEATHERS, Manager 
American Legion Grounds 
Oxford Highway Durham, N. C. 





PACKARD—Custom, super Clipper, 
seven-passenger limousine, model 1650 
7,000 miles, formal blue-black color 
For quick sale $4,600. Ken O'Day, 222 
Liberty Street, Warren, Pennsylvania. 


1946 





* THE BIG DEALER * 
AUCTION 
EVERY THURSDAY 


KEN SCHAEFER CO., INC. 
915 N. Illinois St. Indianapolis, Ind 
Also Every Monday in New Albany, Ind 





7 PASSENGER ‘42 Cadillac limousine, also 
‘42 Packard 160 super 8, seven passenger 
and '41 Packard 160 super 8 convertible 
sedan. All cars exceptionally clean and 
low mileage. Irvin Sachs, 4539 Chestnut 
St., Philadelphia, Pa. Phone Allegheny 
4-4450. 





WHOLESALE 


Large Selection of Clean, Late 
Model Cars 


McDermott Motor Sales 
6535 Carnegie Henderson 6380-81 
CLEVELAND 








'46 CADILLAC 62 convertible coupe driven 
only 300 miies. Radio, heater and Hydra- 
matic. New spare tire. Irvin Sachs, 4539 
Chestnut St., Philadelphia, Pa. Phone 
Allegheny 4-4450. 





WHOLESALE 
250 CARS—'46 to '39 
ALL MAKES AND MODELS 
Large Selection of Late 
Model Convertibles 





If you are attending the NADA Convention 
in Atlantic City, N. J., be sure to see 
‘*Philadelphia’s largest used car dealer."’ 





IRVIN SACHS 
4539 Chestnut St. 
PHILADELPHIA, PA. 
Phone or Wire Allegheny 4-4450 











51 
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— — Mun Nuws, FEBRUARY 10, 1947 
dling - WILL TRADE 

vies WILL TRADE THE FOLLOWING brand 
new 1947 boats located in Miami, Flor- 

nally a4 
busi - ita, for yh Pa we" ae 

| WW ichardson ruiser, 7 q s- 

tial. rucks anted Cruiser, 17 ft. Gar Wood speedboat. For 
further particulars, phone, wire or write 
Irvin Sachs, 4539 Chestnut St., Philadel- 








nt— T ‘ vii wera 
phia, Pa. (Allegheny 4-4450). 



































































































































































































































































































































ews, 
Png NEED NEW TRUCKS TIRES FOR SALE 
Must 
"26. um Sizes AND TUBES 
26. Prefer Light and Medium Si ee ae 
tible Will Pay Prevailing Prices aaeae A PL 
» to O— 
son Plus Brokerage Commission — Wholesale 
TRUCK EQUIPMENT FOR SALE | PARTS WANTED PARTS FOR SALE 0» 
Will Accept Immediate or 1946 CORBITT TRACTOR MODEL 22To.| “INDaitp FRAMES — 41-42, GMC |HARD-TO-GET PARTS, OVER 100 White Chevrolet Company 
4 Fu Dilive D—Two-speed rear end, W. A. brakes, Chey Sharpies, Norwood, Ohio. WRECKS. Write for list. John Gee, Vic- ZANESVILLE, OHIO 
‘ail ture ry sander and saddle tanks, fifth wheel, | 41 Ege vertibi left toria, Va. 
a 975x20 12-ply tires, 427 cu. inch Conti-| down Pay a bonus. East End Auto | GENUINE GMC TRUCK PISTON AND 
: . nental motor. Also 26’ Fruehauf trailer Sa. 6505 7 : n* PIN ASSEMBLY—AIl sizes for 248 and 
a AFF-526, 1,000x20 12-ply tires. Side and tinee 8 Pulask! Highway, Bal- 270 type engtne. 50% discount on any ACCESSORIES FOR SALE 
rear loading doors. This outfit is three | ——— - quantity. Laubhan Motor Company, tial ' 
irge Flying Cadets Auto Exchange months old, with 15,000 actual miles. PAR iy, NTED—Spacer between front Woodward, Oklahoma. Phone 47. are ee nd tm tt En 
ices Phone: Fannin 0297 Cost $9,345. For quick sale will sacri-| 90, a@nd axle 6x4 GMC. Parts No. 1946 Nashs, 1946 Hudsons, 1946 Pon- 
AC, : fice—$8,750. Write or wire Ken O'Day, | 71-8. .060 piston for 1941 Chevrolet ATTENTION tiacs, 1946 Oldsmobiles at $14.95. 10 per- 
619 Broadway San Antonio, Tex. 222 Liberty Street, Warren, Pa. ig gy left — ! cent with order. Bay Sales, 374 Bay St., 
. le ron r, rear door, a 3 
— POWER WINCHES — Gar Wood front he‘amp, cowl, left rear fender, door B s k Old bil P. tiac mieae-err indicate 
D mount with automatic brake. $75 F.O.B.| Ce post, door sills, left rear quarter uICK- smopbile-F ontl 
Cleveland, National Truck Sales Co., pa 1941 Packard 110,1900 ies. > 
2501 St. Clair, Cleveland, Ohio. Lue Sect ie Pacts Ge. 96. Parts Managers , 
TRUCKS FOR SALE BUSES WANTED po} Jackson, Miss. 40% Discount 1946 PLYMOUTH 
Al — — P . P ‘ 
° HAFT FOR 1941 CROSLEY—Also 
TRUCKS FOR SALE—1945 Internationa! mee VCldvance ‘Motors, 80 BE. | Uppes Eccentric Fin and ey 4 Dr. 
_ 6x6 used truck. 1941 Autocar C.O.E. Bijeh Sirect, Dover, New Jersey. Fits 1937 thru 1946 $1.65 List Genuine ‘Chrysler MOPAR 
1942 Chevrolet 4x4 cargo. 1042 Dodge _— Buick-Oldsmobile-Pontiac 
* | WKA61 5-ton dump. 1942 International B t d PARTS FOR SALE uick-Uldsm\ c Seat Covers 
K6 stake. 1945 G.M.C. 6x6 cargo L.W.B. uses VY ante per Lower Pivot Pin and Bushing Part No. 1664470 
— Soft cab. (New). 1941 White wrecker Fits 1937-1938 $1.60 List art No. 
6x4 split boom, Garwood winch. Beli & ‘ . z 
— Smith, P.O. Box 1004, Jackson, Miss Need New School RONT SHOCK Oldsmobile-Pontiac $11.95 Tax Included F-.0.B. 
= Phone 4-8208. T B | Above Parts Delivery at Once 10 or More 10% Discount 
aa 1945 NEW DODGE 1%-ton Army person- ype uses ABSORBERS | le “Pin t Pin 2 4 Bushin Ch kH Co 
nel truck, 6x6 drive, 900x16 new tires, Wil . G t d R b lt | wer Fivo In an es uc utton e 
Braden power winch, wire cable, cab, | Will pay top prices. Will buy for rantee eouu Fits 1939 thru 1946 $1.60 List 
—— . body. Trade passenger cars. Sell out- immediate or future delive 19) | Old bile-Pontiac a ee eee . 
= ’ right. Stevens Motors, 14 Shrewsbury at A, B, C, D—$10.35 List, BMNOws | Memphis 3, Tennessee 
{ Street, Worcester, Mass. Tel. 6-6139. . Less 40% exch. Future Delivery 
Will accept delivery anywhere. eainendl Ki Phone 2-8143 
09 DODGE AMBULANCES—‘%-ton, 1942 nes" B__ $10.5 ist Wood Pontiac Sal I 
models. 9:00x16 tires. A-1 condition. An Lesaqg ch. oody Fontiac Sales, inc. 
excellent panel truck. At wholesale. 12140 Jos. Campau Detroit 12, Mich. 
M4 AUTOMOBILE DEALERS—Hawley-Condit 
QUEEN CITY CHEVROLET COMPANY, Will Buy Good Used Buses Univ ity M i Telephone TWinbrook 1-1600 presents two new rear seat radio speak- 
6th & Sycamore Streets, Cincinnati 12, ersity otor Ses 7 ‘ ; os 
Ohio. PA-4880 a Detroit’s Fastest Growing General Motors ers for 1947. The Jeweltone 8” speaker— 
: : but not interested in junk. 1971 Massachusetts Ave. Parts Dealer list price $21.75 and the Mellotone 6” 
7OR SALE—1942 Chevrolet COE wrecker CAMBRIDGE 40, MASS. speaker, list price —. — bn. 
with Holmes Traftic King, including body Tel. Eli 0500-1 all car radios. Write bs en -" ~~ a 
— mounted complete, for $2,000. White e NEW AUTO RADIATORS net and quantity lot prices to Hawley- 
. wns : Condit, Box 288, Venice, California. 
Chevrolet Company, Zanesville, Ohio. e a 
PO Brass tubes, copper fins, 2642” wide,. 2514” 
i -s Rea © high, 3” thick. Original carton, ° somes NT “ 
: g gh, < AUTO EQUIPMENT FOR SALE 
.0O—1942 White half-tracks, Model Fly ing Cadets Auto Exchange FARTS WHOLESALE Made for: White, Diamond T, and Autocar 
T-30, 4x4 drive, motor as in Phone: Fannin 0297 25% discount to a.’ garages. Pa enews wre ggge be converted to fit Ford, — 
WA-22 White. Fast shipm nt, prompt courteous seg.» | Chevrolet, ete., cars. 
bas : 619 Broadway San Antonio, Tex. | We ship anywhere. we want your bee | QUEENSBORO STEEL CO. TOW BAR SALES CO. 
'44—-1942 International half-tracks, BECHENSON.w, j | 69-29. Van Dans St L. I. City, N. ¥. Factory Distributors 
1 ee ee 12740 Gratiot too 8 Clinton St, Chicago 6, IM 
KR-11 Detroit 5, Michigan ANDover 883 313° 
. . id — aT ; over 8888—DOK chester 8373 
] a These trucks driven less than TRAILERS FOR SALE PRospect 5000 r _ SHOP a SI an SALE — | Order Today Immediate Delivery 
apy 5,000 miles. SEVERAL BRAND NEW van trailers, un- “,-YONS BINS witl y Geawers Sac 
Write or Wire to Gorstung, 10x20 tires, air brakes, suit- FORD parts for sale, 30m: 10%. "Aino | tel ee New — 
abie for beverage, grocery, bread haul- prepaid, except nef. : * or i NEW —<——< : - NEW HYDRAULIC oW BARS 
Montgomery Auto Sales, ing. Immediate delivery. Price 20 foot, truck tires, 1B% cee Looe gf > * “.MCO bearing line boring machine. TRAILER ITORMS (pasents sane 
$1,350; 24 foot, $1,550. Federal : Haley-Cowart } od _—— . ever .sed. $400 FOB Dale Chevrolet : . . 
Ine & Equip tC $ Ht r Truck Co.. Watyesha. Wis for immediate delivery. Write for free 
sf men o., Houston, Tex., 3509 | ———_ Se — literature. TOW-MASTER CORP., 1111 
C. 204 N. Main St. C. 5108 Harrisburg Blvd. es ‘ PARI 5, ORNTCE ARE SGRVIGE EQUIP- N. Clark Street, Chicago 10, Illinois. 
_— Houston, Texas PARTS WANTED | hd ae MENT {fF s&s. vy former Fors, Lincoln 
; ae § I yi and Mercury distributor. Forced partner- ISCELLANE 
r, WANTED—Left front fender for 1937 ship liwidation, must dispose of every- M NEOUS 
0 Studebaker President sedan. Write to Part Wholesaler thing. Price-——$3,000. Box 158s, c/o Auto- 
r TRUCK EQUIPMENT FOR SALE U. E. CHAMBERLAIN MOTORS, Post | mace ; deliveries. E fonally | _™otive News, Detroit 26 — SALE—One (1) 1946 G.M.C. model 
2 Office Box 519, Olympia, Washington. Midwes ’ er - 17 " ne —— - y tractor with 28-foot van trailer. 
MMEDIATE delivery 2 to 20 ton hydrau- a =o : & large stock ian Prompt qourtenee PACKARD SIGNS -New car sign, twelve tenctor .new, fused little. Trafer and 
WANTED—New cabs for 112-ton Chevrolet | treat ~, discount to dealers on reg feet h&h and L shaped. Used car sign 
lg a. merhvend truck rim} trucks, years 1940 to 1946 inclusive. | olar — 2"items. We want your busi- $’a8’ TAN) neon ih A-l condition, Lo- —_ aan << . bang: (1) 1945 In- 
» se ccd re tools. Lug wrenches. Woul consider used cabs if complete Ww ' help you. cated # Illinois. Write Automotive News, sea ee a Oe Si-See-See See 
Schrader valve hardware, air and water and in good condition. Write Davi ness. © ca, Box 1489, Detroit 26 tor almost new with 28-foot van trailer. 
valves, core housings, air gages. Ad- Child Motor Co., Inc., 121 West a THO PONTIAC co. = —— 4 - . One (1) 1944 International KR-11 trac- 
vance Tire Supply Co., 3243 Joy Rd., Seemann” ite Mg; °s s d, one Forest 8992 BEAR HEAD LIGHT TESTER, model 555. tor new motor with 28-foot van trafler. 
Detroit 6, Mich. son, nsas. P e s Good cendition—$95. Leo Rocca, Inc., One (1) reconditioned KR-11 Interna- 
PARTS WANTED—Left rear fender, rear 52° Delmar Blvd. 4301 Connecticut Avenue, N.W., Wash- tional motor. All above tractors, trailers 
VRECKER—1942 Dodge, 1-ton dual, 16- bumper and gravel deflector for 1940 , SAapIs MO. ington, D. C. Telephone: Emerson 7900. and tires in A-1 condition and priced 
inch wheels, four-speed transmission, Chrysler New Yorker. Lauritzen Motors, ST. . = | FOR SALE—Weaver front end machine right. Address inquiries to P. O. Box 
18.000-pound power winch, 250-foot Richmond, Va. e ap and straightener with all tools and at- 1297, Station A, St. Petersburg, Fla. 
cable. Priced to sell at $1,750. Standard | BODY FOR 1942 STUDEBAKER CHAM-| PARTS FOR HUDSs: tachments. $195. For quick sale. F.O.B. 
: Auto Sales, 220 North 7th, Muskogee, PION-—two or four-door. Hartwin Motor| kits, list $8.90; fibre md Chicago. Loeber Pontiac, Inc., 1111 N. | SNGINE REBUILDING—Crankshaft grind- 
Okla. Phone 328. Sales, Inc., Greenfield, Mass. motel, list $6.90; les k. Clark Street, Chicago, Illinois. pe Ty Mg ge, ie BD —— 
» ess 25% plus postag: a TS 7] = ~ . ey * rece - 
° a ws Either type . ‘D ' roy cast eamaeer Sault ekber ies, | Lynchburg, Virginia. 
ngs, also main bear 100 ampere 7%-volt rating, com nlete 
: a MFG. CO., Lima, C rag | with bus bars and leads. Unit will han DEAI ER ACCOUNTING 
, enuine arts NEW BATTERIES, tir is. | die up to 24 6-volt batteries. Write or 
‘ sale. Victory Tire F contact South Hill Motor Company, Inc., Day and Evening Classes 
. | wick, N. J. nl — South Hill, Virginia, Ford Dealer C.P.A. Instructors—G.I. Approved 
° . : + ln vd hed a eeillesd 
tate »,) eli BRAND NEW Plier p | AIRPLANES FOR SALE 16th YEAR—CO-ED 
m ° . J om -of- 
; veo eee empar lly | 1940 ERCOUPE Two-passenger, 75 hp | Rooms for Out-of-Town Students 
Chevrolet Deale 4 ae! new, three hours. Never registered. De- * 
CYLINDER SLEEVES e NEW MOTORS CLUTCH PLATE be = for $3 Ts cok a a ae ae ae ote inkerton School 
wf c od, 14e cas , rac Nv sar. eo > 
NEW TRANSMISSIONS e NEW GENERATORS to fit Chrysler, - = re a ll call Ww. Foxall MacElree, P “4 AT. “uu es i 
CRANKSHAFTS e COILS & CONDENSERS | pee ten ExcelleW ots Wayne, Pennsylvania. Wayne 2100. 
} splines— ub. i ah 
< - | Of 25, net each $5.1 re- | 
Think Twice—Then Call i | Terms: COD. Compl ‘4 . 
ice—Then Call or Write | pair panels. Speeawa or | CHRYSLER DEALERS! 
+ 7 . poration, 5744 Baun , ; ‘ 
FLOYD RICE..........DETROIT 4, MICHIGAN ||_°* : = Ld mtd Bagge: age Raed eae ally img 9 
7 5 x pt a ‘ 0 . 1123 —_ e 
14300 LIVERNOIS—TOWNSEND 8-9310 COMPLETE LINE to, us ee ee ae Wan Famer Fae oe See 
items. Write, wire bd 7 | $1.05 Net — up to 48 
for immediate atte, .98 Net — up to 120 
9th and Sproul Stage a - r 6 
ATTERIES in limite: id -85 Net — 120 or more 
Check your stock. Ask your parts manager. Immediate delivery. 


B. 
} 5 | amy —_ f (on re- 
J O | leaaaiee oreer while | a First line filters. Very scarce. Guaranteed. 
| Wire: I. J. Lukehart 
BLAUSHILD MOTOR CO. 


Pittsburgh, Pa 








In these days of expansion, increasing costs and expenses, deaters should | ARMY SURPLI ”m 
. ‘ ’ ses, rs § employ un- | . 1 or ~ 
ased counsel to help them in their future plannin ‘ | ARME SURPLUS Dea ‘ ins ; a 
mane See Se I & and control of their operations, PB% Fram Oil rit 0 15311 Kinsman Road Cleveland 20, Ohio 
~ = sna 4 =p 
Also, every business, regardless of how much money it is making on present volume, pm Vesa 3 — 
ne onaas weak spots or hidden losses, that go unnoticed for some time and prove very | ———-LE PARTS yhn ee “OR Meee ak . ae 
»stly dealers. OLDSMOB)er. Line... W to. | 
. ave, St0., WW cba ry” 7 . ° M 
i. Voll oe =a The Original INDIANAPOLIS ... . j 


We have over 300 guide figures to use in checkin ‘ ; 
‘ & a dealer’s business. Send us your 
test statement of operations and expenses for a complete checkup. It will be kept in 
\¢ strictest of confidence and returned to you with our analysis. 


LARGE fuirts. Parts fc ton 
truck Tand C. & R.} ° de- 


USED CAR AUCTION / 





at ae . point = to you @ total savings in excess of the cost of this sera ny or od * 340 
fo ;or sier, 1¢ pe- 
Wind Front fenders 942 NOW IN cV 4 ED 
° ; cialy ac 63 Cylind -11| FU SWIN: v D ’ 
Complete Unbiased Analysis of a Dealer’s Business | Cad sationals, also | a SWE EVERY WEDNESDAY 
— a = SALE STARTS PROMPTLY AT 12 NOON 


+ Statement—$25.00 | MY recapped 1.50x: ~« 
| ©. Luther A. Smi 30.. | PLENTY OF CARS — PLENTY OF BUYERS 

















4: ne 2-1218, Jacks 30x 
| J. B. VAN TASSEL ASSOCIATES 7% oi | ) 
AUTOMOTIVE DEALER BUSINESS CONSULTANTS 5 FROSTER SOUTH = | CHARLIE JOHN 
Penobscot 1 h ) 2 
“EXPERT UNBIASI Fossa: RAntegh S000 Detroit 28, atten. | zoMW "De foto $2 = STUART & RAMP INC. 
ED ANALYTICAL SERVICE FOR AUTOMOBILE DEALERS Al gre AeA ‘ing | JOS ie aeae “PAT” PATTERSON, . s 
(Reference: Automotive News, Detroit) South cone oe Aeee i | l2 ag N. Mc ridian AUCTIONEER Riley 8 
——————— vo ewer, gon, Chicago 1 3 | om —— — ee s 
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Pavone 


You used to feel sorry for people 
like Aunt Harnah. 


A maiden lady, and no longer young, her 
kind once knew a world no bigger than the 
view from her front-porch rocker. 


Not any more. Aunt Hannah gets around. 
She has a car of her own and the cat can 
have the rocker. 


It may be that Aunt Hannah is one of 
more than 200,000 women who are stock- 
holders in General Motors. If so, she helped 
lift herself out of the rocking chair and 
out into the world. : 


For the fine, smooth, easy-handling 
GM car that makes life richer for any 
woman today, grew almost entirely out of 
General Motors’ past earnings. 


Nf " , 
WFRIGIDA! GMC TRUCK & COACH GM DIESEL 


CAA bakit dunn 


CHEVROLET + PONTIAC + OLDSMOBILE + BUICK «+ 


4, be 4 
a te tee ; 
S 
7% 
te 


Progress was no gi+ _ it was bought by 
plowing back profi, jn steady effort to 


produce more and beer things for more 
people. 


From automotive progress have come 
many benefits —p ,asant suburban living, 


good roads, fine factories, thousands of 
jobs, fat pay envelo,.. 


And, by all meang add to the list car 


dealers and all the ponefits they bring to 
their communities. 


“MORE AND BETTER THINGS ‘ 
FOR MORE PEOPLE” 


ENERAL |VLOTORS 


Fit Pagel poacig 
atin a Banioker Devcsaas 


CADILLAC + BODY BY FISHER 


You know how a prospering dealer spe 
money in his town, pays local taxes, } 
vides jobs for his neighbors and pays tl 


wages. 


You know that a dealer thrives only w. 
his industry does — that prosperity in ; 
locality is linked to prosperity in a nati 


wide industry. 


Adding it all up — it seems quite cl 
that all the people profit greatly w 


a business prospers. 


On the Air: HENRY J. TAYLOR, Monday and Friday evenir 
ever more than 300 Mutual stations, 


coast to coast. Hear him! 


DELCO + UNITED MOTORS SERVICE + AC SPJARK 


omesemeinel 








